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Bissell Fears Much 
Heavier Loss Ratio 
Following Rate Cuts 


Considers Reductions Extremely 
Unfortunate at Time Less Trend 
Is Turning Upward 


CITES HIGH TAX RATIO 


° 

Hartford Fire Reports Assets of 

$94,325,615, Gain of Nearly 

$10,000,000 in 1935 
Richard M. Bissetl, president of the 
Hartford Fire and an exccutive \. hose 
views are sound and studied closely by 
those in fire insurance, says that it is 
extremely unfortunate that pressure of 
various kinds, both competitive and from 
the public, has brought about a _ rcduc- 
tion in prices cha:ged for fire insarance 
which is likely to be reflected in a much 
heavier loss ratio as soon as the burning 
ratio increases. And such an increase 
has already set in although its full effect 
upon underwriting experience will not be 
felt for some months to come. In pre- 
senting his annual report to stockholders 
of the Hartford Fire President Bisscll 
savs few underwriters believe that th« 
loss ratios experienced in 1934 and 193. 
can be hoped for in 1936. 
High Taxes Cause Anxiety 
Telling the public also of the high 
taxes which insurance companies pay 
and which ultimately must be passed on 
to assureds, President Bissell said the 
Hartford Fire last year paid out for 
taxes a sum equal to more than 544% of 
the gross net premiums and more than 
27% of the combined underwriting and 
Investment earnings. He correctly de- 
scribes this as “rather an ominous fact.” 
Continuing to review events of 1935 and 
to interpret their significance he said: 
Low Loss Ratio 
“The low fire loss ratio was due to 
causes which have been operative for 
more than two years and were referred 
to in our last annual report. The liqui- 
dation or rearrangement of debts, the 
reduction in rates of interest and as- 
sistance and aid of many kinds available, 
especially to the farming industry but 
not confined to that industry, together 
With steadily increasing evidences of im- 
proved conditions in business generally, 
have tended to increase the value of 
Property in the eyes of its owners and 
this is a most important factor as re- 
gards the burning ratio, not so much 
because it lessens the dangers of incen- 
diarism as because it has a very consid- 
erable influence upon the amount of care 
(Continued on Page 27) 
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The Sign Of 
GOOD CASUALTY INSURANCE 


U. S. Branch 
1892 


Established 
1869 





LONDON 
Guarantee & Accident Co., Ltd. 


Head Office: 55 Fifth Ave. 
NEW YORK 


+ 
J. M. Haines, United States Manager 
E. W. Lanc, Resident Manager, 90 Maiden Lane, New York 
+ 
WRITES 
Automobile, Boiler, Burglary, Credit, Elevator, Engine, Flywheel, Liability, 
Plate Glass. Compensation and Personal Accident and Health 
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A Day of Days 


February 29, 1936 


Old Father Time once in four years flings at us an addi- 
tional day. We can catch it with both hands, and change 
the Leap Year jest to a challenge, or, unmindful, we can let 


it pass. 


These additional precious hours and hours can perhaps 
assure our “making” our Agency’s Leaders’ list, or our Com- 
pany’s honor roll, or our Convention quota,—with increase to 
our 1936 compensation, and our renewal income pegged up 


a notch. 


A Day of Days and of service and reward?—or just 
another useless Leap Year freak of February's calendar? 


THE PENN. MUTUAL LIFE INSURANCE CO. 
PHILADELPHIA 


Independence Square 








Government Census 
Of Insurance Making 
Splendid Progress 


Headquarters of Bureau Located In 
Philadelphia Instead of At 
National Capital 


F. A. GOSNELL IS IN CHARGE 


More Than 400 Supervisor Offices; 
Thousands of Clerks Engaged 
Upon This Work 


The work of taking the insurance 
Census is progressing rapidly. By reg- 
istered mail, handled with all the dis- 
patch and precaution accorded the most 
valuable of papers, reports on the 1935 
operations of individual insurance firms 
in all parts of the country are now pour- 
ing into the Census of Business head- 
quarters of the Census Bureau which a-e 
located in Philadelphia instead of Wash- 
ington for this Census. These offices 
might well be likened to a factory which 
moulds and polishes a raw material, 
changing its form and converting it into 
an article of broad practical use. F. A. 
Gosnell is chief statistician, Census of 
lJusiness. 

The ray material of the census reports 
is inspected and assembled, analyzed and 
converted into composite  statistics— 
shown in tabular and graphic forms, 
from which needed information may be 
obtained as to various phases of Amer- 
ican business. 

Information Confidential 

From the moment a census report is 
obtained from an insurance firm, the in- 
formation is carefully handled in a sys- 
tematic and expeditious manner. Its 
confidential nature is guarded as care- 
fully as money in a bank. 

A more far-flung field organization 
could hardly be formed than is required 
for a nation-wide census. Each state is 
divided into supervisor districts, further 
sub-divided into many enumeration dis 
tricts, based on the probable number of 
business firms as well as territorial ex- 
tent. 

400 Major Districts 

There are more than 400 supervisor 
offices, from which the thousands of 
enumerators work. Yet the whole can- 
vass is planned to the last detail. It 
moves with precision. 

As the canvass of an enumeration dis- 
trict proceeds, the reports are assembled 
in folios at the supervisor’s office and 
sent by registered mail to the Philadel- 
phia headquarters. All checking in the 
field offices is restricted to features per- 
taining to the canvass—whether a report 
is complete and whether the canvass of 
an enumeration district is complete 
That is the field job. As soon as all re- 
ports from a given district are obtained, 
that office is closed and the working pa- 

(Continued on Page 38) 
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“A drive for business, Mr. Smooch! A policy I must beg! 
The reason’s surely serious sir!—Our manager broke his leg!” 


HOW DO YOU MOTIVATE? Must you have a drive?—a prize?—a gold star?— 
a blue ribbon? Do you work better on a team? OR is life insurance a real business 
in which you have for your own individuality all the confidence and assurance of— 


THE NEW “COMPRESENTATION” 


AVAILABLE ONLY AT 





The NEW Pershing Square AGENCY 


100 E 42d St 


Massachusetts Mutual Life Insurance Company 
LLOYD PATTERSON 


GENERAL AGENT 
ASHLAND 4-8610 
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Companies Have Been [Through Low 


Interest Earnings Periods Before 


Joseph B. Maclean, Associate Actuary Mutual Life of 
New York, Gives Some Angles On Interest Rate 
That Every Agent Should Know 


The current low interest earnings 
available on new investments is not the 
interest rates that 
have experi- 
and surmounted. Although the 
earned on invested as- 


first period of low 
life insurance companies 
enced 
net interest rate 
sets has recently been the lowest in many 
years and in some instances the lowest 
on record, there are 
siderations that mitigate the seriousness 
of such a condition. First, past experi- 
ence shows that like all other prices the 


a number of con- 


price of money moves in cycles over long 


periods of years. Low interest rate 


periods are temporary, have always been 


followed by rising rates and a life in- 


surance company is geared to the long 
pull, all its operations are based on av- 
erages over long periods. Another con- 
sideration is that the bulk of a life in- 
surance company’s assets have been in- 
vested for a long time and are earning 
interest at rates that obtained during 
more favorable investment times. There 
are still other considerations that make 
it possible for a life insurance company 
to adjust itself to a period of low inter- 
est earnings if it is temporary and not 
too long protracted. It is not necessary 
for a life insurance company to earn 
interest on all its assets because some of 
the assets are held against non-interest 
bearing liabilities. Furthermore, the ac- 
tual net rate required to be earned on 
the remainder is considerably below the 
rates now being realized. 

These points about rate of interest 
with reference to life insurance compan- 
ies are among many interesting and in- 
forming subjects discussed by Joseph B. 
Maclean, associate actuary of the Mutual 
Life of New York, in a new edition 
of his standard work, “Life Insurance,” 
recently brought out by McGraw-Hill 
Book Co., New York. Some paragraphs 
Irom Mr. Maclean’s book follow: 


Inflation 


_ The possibility of inflation and its ef- 
lect on life insurance have been very 
much in the minds of policyholders dur- 
ing the past few years. Two kinds of 
inflation are generally considered: (1) 
inflation caused by a reduction in the 
gold content of the dollar and (2) infla- 
tion caused by the more or less unre- 


stricted issue of wunconvertible paper 
money. 

Inflation of the first type occurred 
When, in January, 1934, the President, 


exercising the power given to him by 
Congress, issued a proclamation reduc- 
Ing the gold content of the dollar to ap- 
Proximately 60% of its former amount. 
The object of this step was to increase 
Prices and thus to reduce the purchasing 
Power of money. 

Life insurance contracts are in dollars 


and the assets of the companies are, ex- 
cept to a very small extent, securities 
which are payable in dollars. The finan- 
cial condition of the companies, there- 
fore, would not be affected by a reduc- 
tion in the value of the dollar. They 
would, however, be affected by the con- 
sequent increase in the cost of conduct- 
ing the business. On the other hand, it 
vould presumably be easier to clear up 
defaults and to dispose of foreclosed real 
estate. Policyholders suffer from the re- 
duced purchasing power of the proceeds 
of existing insurance. It must, however, 
be remembered that the purchasing 
power of money has not been stable in 
the past and that much of the insurance 
outstanding has been paid for in dollars 
of low value, so that no great injustice 
would, in general, result from a moderate 
devaluation, especially as future premi- 
ums would be paid on the new basis. 
In the case of annuities purchased in 
times of high purchasing power the ef- 
fect is more unfortunate, but that is a 
risk which is inherent in all forms of in- 
vestment. 

Inflation through the unrestricted issue 
of unconvertible paper money, or from 
an extensive devaluation of the dollar, 
would be disastrous to the holders of 
life insurance policies (as well as to most 
other people). The practical effect would 
simply be to wipe out both assets and 
liabilities—since both securities and pol- 
icies provide for payment in dollars, and 
dollars would soon cease to have any 
real value. Life insurance policholders 
have, therefore, a special interest in op- 
posing any proposals leading to material 
devaluation or to the issue of fiat money. 


Present Situation and Outlook 


During the year 1934 there was a very 
material improvement in many respects 
in the general situation. New business 
showed an increase for the first time in 
five years, while terminations by lapse 
and surrender showed a substantial de- 
crease, with the result that the decline 


in the total insurance in force was 
stopped. Assets showed the most sub- 
stantial increase in four years. Policy 


loans decreased to approximately the 
pre-depression level. 

The increase in assets was very large- 
ly due to an abnormally large demand 
for annuities. During the depression, 
purchases of annuities of all kinds had 
greatly increased, partly because of loss 
of confidence in other forms of invest- 
ment and partly because of the higher 
yield obtainable. In 1933 and 1934 many 
companies increased their premium rates 
for annuities because of the investment 
situation and the uncertainty in regard 
to the future interest rate. Some com- 
panies increased their rate twice in this 
period. Some important companies also 
placed their annuities on a participating 
basis involving a low assumed interest 
rate and consequetitly a lower guaran- 





teed annuity for any given purchase 
price. Prior to each increase in rates 
there was a great increase in applications 
from those who wished to get the ad- 
vantage of the old and lower rates with 
the result that practically all companies 
received annuity premiums totaling sev- 
eral times the normal amount. 


Interest Earnings 


The main problem of the companies 
today is the investment of their funds. 
The loss of investment income caused by 
defaults still continues and is accentu- 
ated by the lack of suitable channels of 
investment for the large sums now avail- 
able. During 1934 all companies accumu- 
lated unusually large bank balances earn- 
ing little or no interest and have placed 
considerable sums in low-yield govern- 
ment and other securities. The income 
from real estate (including foreclosures) 
has been reduced by increased expenses 
and by writing off overdue interest. Such 
new investments as have been made yield 
on the average a very low rate. As a 
consequence the net interest rate earned 
by most companies in 1934 was the low- 
est in many years—in some cases the 
lowest on record. This has resulted i 
lower dividends and consequently in in- 
creased cost of life insurance, and also 
in a material reduction of income to 
beneficiaries and others holding supple- 
mentary contracts. It is impossible to 
say how long this situation will continue. 
In the meantime, the lowered interest 
earnings are still far in excess of the 
amounts needed to maintain reserves, 
and there is no cause for anxiety. How- 
ever, lower interest bases for reserves 
have been adopted in many cases. The 
situation, in fact, demonstrates the great 
strength and soundness of the companies 
and their ability to stand up under the 
most unfavorable conditions. The fol- 
lowing extract from the annual report 


Parkinson To Address 
Monday Morning Meeting 
Of Society’s N. Y. Agencies 


Thomas I. Parkinson, president of the 
Equitable Life Assurance Society, will 
be the speaker for the Monday morning 
meeting planned for March 2 when the 
entire Equitable Society field force in 
the metropolitan territory will gather at 
the Hotel New Yorker. The meeting is 
scheduled to start shortly after nine 
o'clock. 

The Equitable Board of Managers of 
New York City is behind the plan and 
Abraham Rosenstein, president of the 
board, will preside at the meeting and 
introduce Mr. Parkinson. February 29, 
the extra day in this month, will be 
set aside in a special sales effort for the 
company’s president and applications will 
be presented to him at the Monday 
mofning gathering. 








JOSEPH B. 


MACLEAN 


for the year 1885 of one of the largest 
American life insurance companies shows 
that the difficulties which exist today 
in the investment of funds have been 
experienced—and surmounted—before. 

The financial conditions under which 
the business of 1885 was transacted were 
such as to test severely the soundness 
of the conservative policy of the com- 
pany. The financial disasters of the pre- 
ceding year were followed by a decline 
of the spirit of enterprise and a loss of 
confidence in the future, which contin- 
ued and even increased for many months, 
and from which but a partial, though in 
some directions -a rapid, recovery has 
even now been made. Vast accumula- 
tions of idle capital were formed; the 
demand for investments of unquestion- 
able security was exaggerated, and the 
rate of interest on these was so low that 
the profitable use of the funds of the 
company involved problems of unusual 
difficulty. * * * It is not surprising, 
therefore, that some minds, prone to de- 
spondency in preparing for the future, 
despair of seeing the cumulative power 
of capital recover in any degree from its 
present disturbance, although, amid all 
fluctuations, that power has been sub- 
stantially unimpaired from the dawn of 
civilization and is intimately connected 
with the development.of the resources 
of the nation. 

Another striking fact, taking life in- 
surance as a whole, is that throughout 
the depression, in spite of reduced in- 
come and greatly increased claims and 
expenses and abnormal demand for cash 
surrender values, all nayments have been 
met from income and assets have never 
decreased. 

The situation at present is not without 
its anxieties and difficulties, but the rec- 
ord of the past justifies the greatest de- 
gree of confidence in the future. Under 
capable management and adequate su- 
pervision the life insurance business has 
become one of the greatest economic 


structures the world has ever seen and 
gives promise cf maintaining its position. 
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Court Allows U. S. To 
Seize Policy For Taxes 

DECISION IN PENNSYLVANIA 

Insured Had Kept Right to Change Ben- 


eficiary; State Exemption Not Bind- 
ing, Court Holds in McGuirk Case 


Agents interested in creditor-exemp- 
tion features of life insurance equities 
have been studying with interest the de- 
cision last week of the Circuit Court 
of Appeals at Philadelphia which held 
that the United States Government can 
seize for taxes the equity in a policy 
which is payable to the wife but where 
the insured still holds the right to change 
the beneficiary. The decision was a re- 
versal of the District Court. 

Acting Collector of Internal Revenue 
William J. Kyle had imposed a lien for 
taxes against John J. McGuirk for $3,- 
648, directing that a levy be made on 
the property rights of McGuirk in his 
life insurance policy. The warrant ol 
distraint was served upon the company 
which had issued the policy. 

McGuirk’s wife filed a petition to va- 
cate the warrant on the grounds that 
under the laws of Pennsylvania no dis- 
traint to satisfy creditors of an assured 
can be made upon a policy of insurance 
payable to the wife of the assured. 

The Act of June 28, 1923, P.L. 884, 
which Mrs. McGuirk cited and which 
the District Court upheld, provides 

“That the net amount payable under 
any policy of life insurance or under any 
annuity contract upon the life of any 
person, heretofore or hereafter made for 
the benefit of or assigned to the wife 
or children or dependent relatives of 
such person, shall be exempt from all 
claims of the creditors of such person 
arising out of or based upon any obliga- 
tion created after the passage of this 
act, whether or not the right to change 
the named beneficiary is reserved by or 
permitted to such person.” 

The collector appealed. Judge Thomp- 


son, in his opinion, cited that of the 
Tenth Circuit in Cannon y. Nicholson, 
filed December 9, 1935 


“State exemption laws, ex proprio vi- 
gore, do not apply: Fink v. O’Neil, 106 
U. S. 272. Congress has not in the rev- 
enue laws, as it did in bankruptcy, rec- 
ognized state exemption statutes; nor 
has it exempted either annuity contracts 
or life insurance policies.” 

Insured Held Property Rights, 
Judge Says 

Judge Thompson held that “if the 
property rights in the policy belong to 
the wife of the assured as beneficiary, 
for if, by the law of Pennsylvania, own- 
ership of the policy is in the wife, the 
policy may not be subjected to the pay- 
ment of the taxes of the assured 
The views of the Pennsylvania Supreme 
Court were that the beneficiary had an 
inchoate right which ripened into a vest- 
ed interest upon the death of the as- 
sured. In dictum the court indicated 
that the assured during his lifetime was 
the real owner of the policy and that 
although the policy was for the benefit 
of the wife, her rights were contingent 
upon her survival of the assured without 
a change of beneficiary having been 
made and without a lapse of the policy 
for non-payment of premiums. 

“In the absence of any decisions by 
the Pennsylvania courts holding to the 
contrary, we are of the opinion that the 
property rights in the policy are in the 
assured during his lifetime to an extent 
sufficient to subject those rights to dis 
traint by the Government for taxes due 
it by the assured.” 

The court then cited the final para- 
graph of the statute, “ . Nothing here- 
in contained shall interfere with any pri- 
ority of the United States in the pay- 
ment of debts,” and held that “we think 
this indicates that the intention of Con- 
gress was that state laws should not in- 
terfere with the expeditious collection of 
debts due the United States.” 





DONALD C. KEANE G. A. 


TOM BRENNAN 











HAVE YOU IMPROVED YOUR 
TECHNIQUE IN PROPORTION 
TO THE PUBLIC’S IMPROVED 
ATTITUDE TO INSURANCE 


-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


CH 4-2384 225 WEsT 34 STREET 


“MINUTE MEN” 


JACK FAIRWEATHER 


R. D. LICHTERMANN ASSOC. 


CHET LEROY 








NEW RHODE ISLAND MANAGER 


George W. Rawlings Appointed by Fi- 
delity Mutual; Son of a Former Gen- 
eral Agent in Providence 
George W. Rawlings of Providence, 
Rk. I., has been appointed manager in 
the state of Rhode Island for the Fi- 
delity Mutual Life, effective February 
16. For the past six years Mr. Raw- 
lings has been district manager and su- 
pervisor in southeastern Massachusetts 
and Rhode Island for the Penn Mutual. 
His office will be at 1614-15 Industrial 

Trust Building. 
Although a native of Chattanooga, 
Tenn., he attended school in Providence 


and graduated from Brown University, 
v.here he was an outstanding baseball 
player. His father for many years was 


a gencral agent in Providence. 


KIBRICK BOSTON TALK 

I. S. Kibrick, president of the Top 
Club of the New York Life and $1,000,000 
producer of Massachusetts, addressed the 
3oston Life Underwriters Association 
yesterday at the Parker House. He has 
just completed twenty years with the 
company he leads. Non-members of the 
life underwriters group were not admit- 
ted to the meeting. 


DUNNE & KRISS COMBINE 


Cleveland Managers For Guardian Life; 
Dunne Was Detroit Associate; Kriss 
Has Fourteen Year Record 

James G. associate 
manager for the Guardian of America in 
Detroit, and Russell K. Kriss, one of the 
company’s leading producers for a num- 


Dunne, formerly 


ber of years, have formed the firm ox 
Dunne & Kriss, managers for the com- 
pany in Cleveland. Agency headquarters 
are in the B. F. Keith Building. 

Mr. Dunne was an Ohio agency man- 
ager before going to Detroit as associate 
manager four years ago. 

Mr. Kriss has been a_consecuttve 
weekly producer for fourteen years, ty- 
ing with Jacob Grob of Cleveland for 
the company championship, He has been 
with the Cleveland agency since leaving 
college sixteen years ago. 


HEAR NEW BEDFORD AGENT 

Harry L. Pope, a producer of the Mu- 
tual Benefit’s Boston office who does 
most of his business in his home town 
of New Bedford, addressed the Manuel 
Camps, Jr., “Yankee Clipper” agency of 
the Penn Mutual in Boston last week. 
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ITIES? 


Your Clients are hearing 


a lot these days about putting their money into common 
stocks—Equities. 
in the volatile and dangerous game of speculation they 
should set up adequate insurance protection. 


Before any one hazards their savings 


The best Equity for most people is a Life Insurance 


We have a method of meeting this resistance to Life 
Insurance which we would be glad to show you. If you 
have a difficult client who is leaning toward speculation 
in stocks, Call Mr. Kee. 


William H. Kee, Manager 
The Mutual Life Insurance 
Co. of N. Y. 

16 Court Street, Brooklyn, N. Y. 
MAin 4-1525 








Harry Phillips Tells 
About His Black Book 


BIG PHILADELPHIA CONGRESs 


Lynn Broaddus, Alex Tisdale and Paul 
Speicher Also Speak on Program 
Which Jams Bellevue-Stratford 


Harry Phillips, Jr., big producer of the 
Ralph Engelsman agency, Penn Mutual 
Life in New York, was one of the speak- 
ers who made big hits at the Philadel. 
phia Mid-Winter 
Monday of this week. 
called a “ 


Sales Congress on 
His address was 
rain-check” speech because he 
had originally been scheduled to talk 
last year but was prevented by illness. 
This time he described the methods by 
which he averages over a million and a 
half of new business a year, methods 
which include a little black book in which 
he keeps filed all his information about 
clients and to which he is constantly re- 
ferring. ; 

The sales congress was held in the 
Bellevue-Stratford Hotel with 1,200 men 
and women jamming the grand ballroom, 
Other speakers they heard were Pay 
Speicher, editor of R. & R. Service, and 
Lynn S. Broaddus, Chicago branch man- 
ager of the Acacia Mutual Life, who re- 
peated his Des Moines convention ad- 
dress on “The Balanced Life Underwrit- 
er.” Alex V. Tisdale of the Connecticut 
Mutual Life is president of the Phila- 
delphia Association and called the meet- 
ing to order. He remarked that “the 
public knows that life insurance is the 
best investment for social security.” 

Mr. Phillips’ description of how he 
uses the little black book follows: 


“Most men go through their prospect 
cards, write a few names on a piece of 
paper and set out. That is not enough. 
We have thumbed the cards so often 
that we only see the name. We don't 
go over the information nearly enough, 
Once in a while we need a different sys- 
tem to make this old stuff look new. 
Here’s an idea I have been using for a 
few months and am excited about. 

“This black book contains the name 
and complete information of every client 
| have. Date of birth, policy history, 
date of issue, method of premium pay- 
ment, amount of deposits, beneficiary 
settlement, etc. It serves many pur- 
poses. In planning a day’s work you 
have the complete story at all times. 
When the term policy is to be convert- 
ed, age changes, etc. I carry it with me 
constantly.” 

Phillips then gave several illustrations 
of how he had found the book helpful. 
He told of going to see a prospect who 
was out. So he visited another in the 
neighborhood. 

“Before opening his door I looked at 
the book. He had $92,000 insurance. | 
merely said to him: ‘You have always 
wanted $100,000 of insurance; you now 
have $92,000. Eight thousand will com- 
plete a job you have in mind. And he 
bought. 

A Neighbor’s Page 

“T had it home one night. I turned to 
the page of a neighbor. I had a hunch. 
I called him up, and he told me to come 
over. I sat down with him and his wife 
and turned to his page. I gave him the 
minimum income sales talk. He said he 
would want a minimum income of $400 
a month. I merely took my pencil and 
drew a circle next to two $5,000 policies 
and said: 

“You'll need this for clean-up, read- 
justment, etc., if anything happened to 
you. That leaves $50,000 on which we 
want an income of $400 a month. Frank- 
ly, I’m stumped. You tell me how to do 
it. The best I can provide that you gel 
with safety is approximately $200.’ 

“We argued back and forth, brought 
in motivation of taxation, bills and what 
not, and I finally closed a substantial 
case. With the black book you have all 
the information.” 
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32,010,421 On Woman’s Life 


Single Premium Written in 1935 by James M. Stokes, Philadel- 
phia; Agent Paid for $3,000,000 Last Year 


M. Stokes, Philadelphia insur- 
ance agent specializing in insurance es- 
tates, has gone to Jamaica on a winter 
vacation which he well earned as he had 
one of his best years in 1935 and his 
production was just slightly short of $3,- 
000,000. Probably the most interesting 
case he wrote was on a woman. Insur- 
e was for $2,010,421 on the single pre- 


James 


anc 





JAMES M. STOKES 


mium life plan, believed to have been 
the record in amount of insurance placed 
in 1935 on a Woman. 

In discussing this case Mr. Stokes 
said to The Eastern Underwriter: 

“This case was written after a thor- 
ough analysis of her estate based on 
confidential information submitted for 
tax purposes, and was unusual in that 
irrevocable trusts were created for her 
children into which trusts were depos- 
ited a sum of money sufficient to enable 
the trustees to buy two million dollars 
of insurance, most of which is on the 
Single Payment Life Plan. By this step 
there was a tremendous saving in taxes 
and the future income of the children 
assured,” 

Once an Advertising Man 

_Mr. Stokes is a graduate of Haverford 
College. He went from there into the 
advertising business and after three 
years of that went into general insurance. 
Life insurance seemed more or less com- 
plicated and mysterious to him at the 
time, but in 1912 his brother decided to 
Increase his personal insurance. James 
M. Stokes then began to investigate va- 
rlous insurance companies with the re- 
sult that he became enthusiastic about 
life insurance, and in 1913 definitely 
started writing on a part time basis. 
In 1915 he became a full time writer for 
the Mutual Benefit and several years 
later opened an office as an independent 
broker. For the last ten years he has 
averaged more than a million dollars a 
year and is a life member of the Mil- 
lion Dollar Round Table. 


Had Sixteen Different Forms of Insur- 
ance on His Books in 1935 

In talking to The Eastern Underwriter 
e said: 

“Needless to say, in the past twenty- 
three years I have seen some startling 
changes in our business. Most interest- 
Ing in my analysis of 1935 business I find 
that where in previous years such a large 
Proportion was Ordinary Life, last year 
I had sixteen different forms of policies 


on my books, including Family Income, 
Retirement Income, etc. 

“Always a believer in monthly incomes 
and guaranteed estates, I have steadfast- 
ly endeavored to coordinate my clients’ 
insurance to produce those results which 
he definitely desired to accomplish. My 
feeling is that today there is a greater 
opportunity than ever for the intelligent 
producer who will gain his prospects 
confidence and take the time to make 
a thorough study of his present insur- 
ance, his requirements, and actually go 
through with the detailed work of pro- 
curing the agreements from the various 
companies to carrv out the coordinated 
plan. Many producers, I believe, talk 
about this in soliciting insurance, but 
once they have written the policy, fail 
to carry through.” 


REVIVE PHILADELPHIA TAX 
Four-Mill Tax on Mutual Life Compan- 
ies and Savings Banks Again Pro- 
posed by Mayor of City 

Balked by the courts in his efforts to 
issue $5,000,000 worth of city bonds for 
his proposed construction program May- 
or S. Davis Wilson of Philadelphia has 
revived the four-mill personal property 
tax on mutual life insurance companies 
and mutual savings banks. A _ special 
meeting of the City Council’s finance 
committee to consider the proposed tax 
was held this week on the call of the 
mayor. 

The proposed tax is not new to Phila- 
delphians. It has been offered in Coun- 
cil before. Several years* ago, when 
strong efforts were being made to pass 
it, M. Albert Linton, president of the 
Provident Mutual Life, informed Council 
that his company would have to move 
from Philadelphia if the tax were passed. 

Philadelphia’s mutual life companies— 
the Provident, Penn Mutual and the Fi- 
delity Mutual—who joined with Mr. Lin- 
ton in opposing the measure before, are 
opposing the bill now. 


Equitable of Iowa Has 
$148,663,255 in Assets 


Total assets of the Equitable Life of 
Iowa are now $148,6603,255, an increase 
during the year of approximately $10,- 
000,000, according to the balance sheet 
for last year. Total receipts were $31,- 
932,981 and disbursements $21,424,736 of 
which $14,774,370 was to policyholders 
and beneficiaries. Surplus to policyhold- 
ers is $7,068,665. 

Largest item among assets is $40,011,- 
561 in first mortgage loans of which 
$7,069,880 is on cit-- properties and $32,- 
941,881 on farms located in the most fer- 
tile districts of Towa, Kansas, Nebraska 
and Missouri. U. S. Government bonds 
are $17,557,740 and other bonds on 
amortized values are state, $3,966,100; 
county and municipal, $19,609,432 public 
utility, $6,437,125. 

GRAEME HOLLY CHAIRMAN 

Graeme Holly, superintendent of the 
mortgage department, Home Life of New 
York, has been elected chairman of the 
City Loan Conference, which consists of 
about twenty life insurance companies 
and has to do with city mortgage loan 
matters. He succeeds R. Graeme Smith, 
formerly with head office of the Connec- 
ticut General. 


The Shenandoah Life has canceled a 
group policy covering members of the 
Richmond police department. The pol- 
icy had been in force for the past ten 
years. ‘ 
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very successful life 
underwriter knows the 
prospect must be con- 
vinced that life insurance 
can provide funds for 
known future needs. 


The Metropolitan's mes- 
sage in February maga- 
zines*— "Selling Your- 
self’ —asks the reader 
to analyze his own 
situation and determine 
not only the amount of 
protection he wants, but 
also how closely he has 
approached his goal. 


The advertisement sug- 
gests that the reader place 
all the essential informa- 
tion before the Field-Man 
when he calls and let him 
help arrange the kind of 
a Life Insurance Program 
which the reader would 
“sell” himself. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 
Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 


ONE MADISON AVE.. NEW YORK, N. Y. 
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Opportunities for Agent 


MUST WORK TO: SERVE PROPERLY 
New Needs Challenge Fieldman’s Equip- 
ment in Meeting Present Situations, 
Says Equitable Society Head 

In introducing Harper Sibley at the 
policyholders’ luncheon of the Life Un- 
derwriters Association of New York City 
last week, an account of which affair 
appears in another column, Thomas I. 
Parkinson, president of the Equitable So- 
ciety, pointed out the increased opportu- 
nities for the life insurance producer to- 
day and the necessity of preparing and 
equipping himself for properly serving 
the new needs of the public. He referred 
to the current advice of the “board- 
room boys” to buy stocks and said the 
best equity for most people was a life 
insurance policy Mr. Parkinson’s re- 
marks in part follow: 

“We in the insurance business may 
well look forward because our opportu- 
nities lie ahead. There was never such 
public confidence in our business as ex- 
ists today. We deserve this confidence 
on the basis of life insurance perform- 
ance during the years that have just 
past. You policyholders who are with us 
today, as you look back over the service 
which our representatives in the field 
rendered to you, must emphasize as your 
chief criticism the fact that they did not 
sell you more life insurance protection 
than you now possess. You underwrit- 
ers, as you look over the service which 
you have rendered to those who were 
your clients in the New Era days, must 
emphasize as your chief self-criticism the 
fact that you did not then make a 
stronger and more successful appeal for 
the use by your clients of their then 
available income for the purchase of 
more substantial and comprehensive life 
insurance protection 


See Both Duty and Opportunity 


“Our opportunities are presently ex- 
panding with the return of business ac- 
tivity and of individual initiative. New 
needs for the protection of life insur- 
ance are developing and our prospects 
have more income from which to provide 
for those needs. The problem of inter- 
preting individual needs and providing 
the available insurance protection for 
each of those needs is at once the duty 
and the opportunity of the life insur- 
ance underwriter in the field. He can- 
not perform that duty or realize that 
opportunity unless he is both competent 
and enthusiastic about rendering service 
In the long run the greatest reward will 
come to the life insurance man who ren- 
ders service competently and enthusias- 
tically and unselfishly. His primary in- 
terest is the service to the individual and 
the resulting service to Society with a 
secondary interest in his own financial 
reward. 

Moreover, the present opportunity in 
life insurance calls for vigorous and con- 
tinuous work. The depression, bad as 
it has been, in many respects has, I 
think, done some good; it has among 
other things taught us that opportunities 
do not really come knocking at our door. 
If we are to find them we must go out 
and search for and develop them. This 
is especially true of life insurance agents 
And so, while I think opportunities now 
exist and will increase in the life insur- 
ance world, there are and will always 
be obstacles to be surmounted before 
vou can fully realize your opportunities 
May I on this occasion emphasize, with- 
out taking the time to develop, two of 
these obstacles. 

There is in the first place that old 
timer parading under a new disguise 
The sage advice of the board-room boys 
that when things look a bit uncertain 
the best thing to do is “to put your 
money in sound equities.” Unfortunately 
the board-room boys are not the only 
ones now broadcasting that exceedingly 

(Continued on Page 38) 





Manes Keppel a and atte to 
Address New York Ass’n Banquet 


Golden Anniversary of Life Underwriters Group To Be Cel- 
ebrated at Waldorf-Astoria March 12; 
Presidents to Attend 
tees and directors of America’s leading 
financial institution. 


It is likely and particularly fitting 
that Mr. Hoover will discuss the sub- 


Announcement of the unusual and 
impressive banquet with which the Life 


Underwriters Association of the City 


T 7 .1- : nate - ._ = ont . e ° ° 
of New York will celebrate its golden ject of trusteeship from a_ national 
jubilee was made at the policyholders’ viewpoint. He is expected to cover 
luncheon of the association last week. the moulding influence of life insurance 


upon the life of this nation. He will 
: follow the theme that life insurance 
which represents the organized thrift of the 
of the nation and an essentially American way 
had been of showing that thrift. 

Because of his connection with the 
largest philanthropic organization in 
tables for the world, Dr. Keppel is expected to 
the policyholders’ event. The extent of — emphasize the subject of trusteeship in 
the program intrigued those not already the broader field, covering the subject 
familiar with it. from the viewpoint of the fundamental 
On Thursday, March 12, at the Wal- principles which govern successful trus- 
dorf-Astoria, in the presence of presi-  teeship, not only in life insurance but 
dents of many life insurance companies jin other similar organizations. 
who have been invited to attend, the As president of one of the largest life 
association members will hear Herbert insurance companies, Mr. Ecker will 
Hoover, former President of the United pay a well deserved tribute to these 
States, speaking in his capacity of a men who, practically without remunera- 
director of the New York Life; Dr. tion, govern the affairs of this large 
Frederick P. Keppel, president of the investment institution. It is thought 
Carnegie Corp., speaking as a trustce that he will probably ‘cover the tre- 
of the Equitable Society, and Frederick mendous task which is constantly the 
H. Ecker, president of the Metropoli- problem of these trustees; the care 
tan Life, all in a symposium on “The with which investment must be select- 
Trusteeship of Life Insurance.” Seldom cd, and the necessity of securing an 
have three such important figures in adequate interest yield. 
the life of the nation spoken from a Dancing will follow the 


gotten around that an af- 


Word had 


fair was being planned would 


top any previous meeting asso- 
ciation but no definite notice 
given out until the mimeographed an- 


nouncement was laid on the 


dinner and 


single dais at a life insurance function. speakers, with music by Bob Fallon and 
This banquet will celebrate not only his orchestra. Mr. Fallon, whose ar- 
the golden anniversary of the New ganization is one of the better-known 


but also will empha- New York dance orchestras, is the son 
servitude of the trus- (Continued on Page 38) 


York association, 
size the public 
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Policyholders’ Lunch 
A Big Success Here 


HARPER SIBLEY 
Thomas I. Pushinesn Miches Introduc. 
tion; More Than 1,000 Attend; 
Glenn B. Dorr Presides 


IS SPEAKER 


The annual policyholders’ meeting of 
the Life Underwriters Association of 
New York City held last week was 4 
tremendous success. Not only was it the 
largest luncheon meeting ever held by 
the association but it was outstanding 
for the number of prominent individuals 
present, Several hundred prominent pol- 
icyholde “rs were guests at tables of the 
various agencies while at the speakers’ 
table were seated the presidents of lead- 
ing business trade associations. More 
than a thousand places were set in the 
grand ballroom of the Hotel Pennsyl- 
vania, some tables being in the balcony, 
making the affair the fourth largest 
meeting ever held. Glenn B. Dorr, presi- 
dent of the association, drew the admira- 
tion of those present for the ease and 
dignity with which he conducted the 
meeting. A short tribute was paid the 
memory of the late Joseph D. Book- 
staver, vice-president of the association. 

Speakers were Harper Sibley of Roch- 
ester, president of the United States 
Chamber of Commerce, and Thomas I. 
Parkinson, president of the New York 
State Chamber of Commerce and of the 
Equitable Life Assurance Society. Mr. 
Parkinson introduced Mr. Sibley. Their 
remarks were broadcast over a national 
hookup. Mr. Sibley was optimistic in 
his views, cited improvements in business 
and looks for still greater advancement. 
He discussed the significance of current 
business conditions to life insurance. 

Among individuals seated at the head 

table were these: 
Gratke, executive secretary, 
Association; John Sandstedt, 
executive secretary, National Association 
of Mutual Savings Banks; Edgar Ko- 
bak, chairman of the board, Ag gr 
Federation of America; Clyde G. Con- 
ley, president, American Institute of 
Steel Construction; William J. Pedrick, 
president, Fifth Avenue Association; 
Louis C. Wills, president, Brooklyn 
Chamber of Commerce; Frank R. Hope, 
president, Association of Stock Exchange 
Firms; Ralph G. Engelsman, chairman 
of executive committee, Life Underwrit- 
ers Association of New York City. 

Charles G. Taylor, president, Insur- 
ance Society of New York; R. C. Mor- 
ris, president, New York County Law- 
yers Association; Percy C. Mangus, 
president, New York Board of Trade; 
Trowbridge Calloway, president, Better 
Business Bureau; Joseph Rubinow, pres- 
ident, New York Credit Men’s Associa- 
tion; Frederick A. Macnutt, president, 
Queens Chamber of Commerce; Julian 
H., Harvey, secretary, Greater New York 
Safety Council; Lloyd P. Hooper, man- 
aging director, Forty-second Street 
Property Owners & Merchants Associa- 
tion; Victor Eubank, The Associated 
Press. 

Among the many prominent guests 
who were seated at agency tables were 
these: Dr. Julius Klein, lawyer and for- 
merly of the Department of Commerce 
in the Hoover administration; Leroy A. 
Lincoln, vice-president and general coun- 
sel, Metropolitan Life; Justin Peters, 
member of the board and the insurance 
committee of the United States Chamber 
of Commerce; George S. Van Schaick, 
former Superintendent of Insurance for 
New York State; Joseph P. Day, promi- 
nent real estate man in New York City. 
Roberts, lawyer in the firm ol 

Stimson & Roberts; Samuel 


John E. 
3roadway 


Croorge 
Winthrop, 


P. Gilman, lawyer, vice-president and 
counsellor, Manufacturers Association; 
Vincent P. Whitsitt, manager and 


Association of Life In- 

surance: Presidents; James L. Madden, 

third vice-president, Metropolitan Life; 
(Continued on Page 38) 


general counsel, 
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Gains and indications of improvement in business appear in the report 
of the company for 1935. 


Increase in New Life Insurance: Paid-for new life insurance in- 
creased over 20% — one of the largest gains in the 86 years’ history of 
the company. 


Increase in Assets: Assets were increased by more than $20,000,000. 


Increase in Surplus: The surplus and contingency reserve, shown 
in the statement, is the largest in the history of the company. 


Increase in Premiums for Life Insurance: The total income from 
this source showed a gain of more than $1,000,000. 


Increase in Payments from Annuities: Notwithstanding an advance 
in rates in the middle of the year, payments for annuities increased 


‘more than $9,000,000. 


Increase in Dividends for 1936: An increase in the dividend scale 
and in the total of dividend payments for 1936 favorably affects all pol- 
icies except those largely depending for dividends on excess interest 
earnings, which will show a reduction. 


Market Values: If all the securities were valued on a strictly mar- 
ket basis as of December 31, the surplus and contingency reserve in the 
statement would be $12,721,332—$1,926,450 more than appears in the 
statement. Actual market values of bonds are $1,626,430 above cost to 


the company. 
Frep A. How anon, President 


NATIONAL LIFE 


of Vermont 


Makes New Records 





86th Annual Statement 


December 31, 1935 
ASSETS 

United States Government Bonds......... 
Federal Land Bank Bonds 
Federal Intermediate Credit Bank Deben- 

tures 
Municipal, State, & County Bonds.... 
Public Utility and Industrial Bonds. . 
Municipal & Provincial Bonds, Canz ada 
Foreign Government Bonds. 


Total Bonds (Amortized Basis)... . . 


Preferred Stocks (Market Value) 

Mortgages, First Liens.... 

Policy Liens. : 

Other Secured Loans & Agents’ Balances 
(ot 

Real Estate 

Cash in Banks 

Interest and Rents, Due and Accrued 

Deferred and Uncollected Premiums (net 


Total (less non-admitted $109,870) 


LIABILITIES 


Policy Reserves E 

Policy ¢ ‘laims, Proofs not Comp rete 

Policy Claims, Estimated, but not Rep orted 

Contingent and Other Liabilities 

Taxes Accrued but not Due. 

Premium Deposit Fund 

Dividends on Deposit i 

Dividends Assigned for 1935 Distribution 

Surplus, including $2,000,000 Contingency 
Reserve 


Total. ccc. 


$18,840,921 


5,520,359 


1,261,938 
16,813,389 
21,818,551 

1,615,165 

585,950 


$66,456,273 


$5,260,393 
37,408,652 
31,273,517 


65,849 
19,671,393 
13,338,185 

2,776,948 
2,866,425 


$179,007 ,825 


$159,178,807 
380,053 
230,000 
164,358 
942,065 
1,584,495 
2,183,880 
3,548,684 


10,794,882 


$179,007 ,825 
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ths R. anton Elected _ 
Boston Mutual Official 


IS EXECUTIVE “VICE- PRESIDENT 


Former Aapeeney- Generel Well Known 
in Insurance as Counsel for Mass. 
Dept. and as National Code Drafter 


Jay R. Benton, 
eral of Massachusetts and who as coun- 
State Insur- 
opinions 


former attorney-gen- 


sel for the Massachusetts 


ance Department signed many 


on insurance legal questions which were 


The Marshall Studio 
R. BENTON 


JAY 


circulated and read throughout the busi- 
executive vice- 
president of the Mutual Life. 
Mr. Benton has been a member of the 
board of directors for a number of years, 
on its finance committee and chairman 
of its real estate committee. 

Herbert O. Edgerton is president of 
the Boston Mutual, having held that of- 
fice since 1910. He began as an agent 
in 1901 

Soon after being admitted to the bar 
Mr. Benton was associate counsel of the 
Massachusetts Fire & Marine and as an 
assistant attorney-general from 1918 to 
1923 he was counsel for the Massachu- 
setts State Department of Insurance. 

He was appointed by Charles Evans 
Hughes, then president of the American 
Bar Association, a member of the stand- 
ing committee on insurance law. This 
committee drafted a national code cover- 
ing all fields of insurance. Associated 
with Mr. Benton in this work were Wil- 
liam BroSmith, general counsel of the 
Travelers, and Alfred Hurrell, general 
counsel of the Prudential. Mr. Benton 
has also been counsel for the Insurance 
Brokers Association of Massachusetts. 

Has Held Many Honors 

For many years Mr. Benton has been 
prominent in legal, civic, alumni and fra- 
ternal fields. His civic offices have in- 
cluded the attorney-generalship for four 
years, two terms as representative and 
town moderator in Belmont. The past 
two years he was president of the Exeter 
Alumni Association of New England, he 
has been a leader in the activities of his 
Harvard Class 1908 since graduation, and 
was president of the Boston University 
Law School Association in 1917-1918. 

Upon retiring from the office of attor- 
ney-general he became a member of the 
law firm of Sherburne, Powers & Need- 
ham, from which he is now resigning. 
He is a member of the executive com- 
mittee and council of the Boston Bar 
Association and holds office in several 
other organizations and clubs. His most 
recent civic work was as chairman of the 
Boston districts division in the Commu- 
nity Federation Drive. 


ness, has been elected 


Boston 
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R. J. Giles Occidental Life 
Chairman; Other Changes 


Robert J. Giles, who has been vice- 
president and general manager of the 
Occidental Life of Los Angeles since 
1908, was elected chairman of the board 
at the annual meeting at the home office 
on Wednesday. L. M. Giannini was re- 
elected president. 

Dwight L. Clarke was made executive 
vice-president and a director. He has 
been a vice-president of the Bank of 
America and will have charge of invest- 
ments. 

V. H. Jenkins continues as vice-presi- 
dent in charge of production and is at 
present enlarging the company’s oper- 
ations in four additional states. 


Assets nel ‘Ses F unds 


Of Colonial Life Increase 


At the thirty-eighth annual meeting of 
the board of directors of the Colonial 
Life of America Julge Ernest J. Heppen- 
heimer, president, reported the com- 
pany’s assets at $18,346,383, an increase 
of $304,655 over 1934. The reserve funds 
for policyholders advanced to $16,080,885 
—an increase of $292,502 over the pre- 
vious year. The contingency reserve 
was advanced to $175,000, exceeding the 
1934 statement by $125,000. New insur- 


ance paid-for during the year was $28,- 
919.618. 
During thirty-eight years the company 


has paid back to policyholders in death 
claims, disability and other benefits a 
total of $31,654,784. 

Admitted assets as of 
1935, consist of the following: bonds and 
stocks, $6,579,257 (less than market val- 
ue); mortgages on real estate, $6,415,048: 
real estate owned, $2,560,401: cash in 
banks and on hand, $1,571,764: miscel- 
laneous, $1,219,911. Insurance in force 
amounts to $102,917,575, protecting 497,- 
571 policyholders. Total income for year 
aggregated $5,061,147. 


December 31, 


W. M. Crunden Head 
Of Central States, Mo. 


GEO. GRAHAM WAS PRESIDENT 


& is RGenndh enil J. Dewitt Mills 
Vice-Presidents and George B. Logan 
General Counsel; Amicable Set-Up 


Walter M. Crunden, St. Louis wooden- 
ware manufacturer, has been unanimous- 
ly elected president of the Central States 
Life George Graham. His 
father, Frank P. Crunden, was president 
of the company eleven years and chair- 
Other officers 


succeeding 


man of the board for six. 
elected follow: 

A. L. McCormack and J. 
Henderson, 


Dewitt Mills, vice 
presidents; G, P. secretary-treasurer ; 
Logan, general counsel; C. R. Good- 
Hermeling and E. E. Flood, 
assistant 


George B. 
rich, actuary; G. C. 
yames P. Fox, 
medical direc- 
Burd, 


secretaries; 
treasurer; Dr. Henry 
tor; Eloise Koch, assistant actuary; R. H. 


counsel. 


assistant 
Jacobson, 


The new president was left 258 shares 


of the company’s stock, the Crunden 
family controlling about 5,000 shares. 
The Kansas City Life holds 25,000 of 


the 80,000 shares. George Graham, re- 
tiring president, holds about 10,000. Early 
in January President Reynolds of the 
Kansas City Life gave Arnold C. Stifel, 
investment broker, an option on the 25,- 


000 shares that the Kansas City Life 
held. George B. Logan, now general 
counsel, is chairman of the St. Louis 
Chamber of Commerce Air Board. 
The New Directors 
Five new directors of the Central 


States Life named at the annual meet- 
ing February 11 are: 

A. L. McCormack, 
Agency; Felix E. Gunter, vice-chairman First 
National Bank; Luther E. Smith, attorney; Mas- 


president Charles L. Crane 














thing of all these. 


ance salesman. 








| THE AGENT 
“Knows Everything” 


The life insurance representative occupies a relationship to his 
client of peculiar confidence and trust. 


He is concerned as are the representatives of few businesses 
with the interests of the whole family. The doctor is familiar with the 
family ills, the lawyer with its disputes, the merchant with its wants, 
the minister with its faults. But the life insurance agent knows some- 
Habits, antecedents, physical condition, moral 
status and financial standing—all come under his scrutiny. Hence he 
often knows the needs of his clients better than they do themselves. 


This fact imposes a peculiar responsibility upon every life insur- 
Where the need of protection is greatest, often 
there is the greatest indifference. Because of his special knowledge 
and varied experience, the representative of life insurance is particu- 
larly qualified to overcome that indifference and point out the sim- 
plest and safest way of meeting the need. 


While serving as a benefactor to his fellow men, he himself 
receives the just recognition of his own industry. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: 


hecenseennaniineasnensismsninienigtniemmntniieanmeetesedl 


Montreal 
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EASTERN LIFE 


INSURANCE Co. 
of NEW YORK 


—_—— > 





The 

Progressive Company 
with a 

Friendly Atmosphere 


—_— > 


303 Fourth Avenue, N. Y. 
Phone: GRamercy 5-1060-1-2-3.4 








sey Wilson, 


former president International Life, 


and Joseph H, Grand, 

The position of president of the Cen- 
tral States Life formerly paid $36,000 a 
year. Mr. Graham took the job at $23, 
000 and later in the interest of economy 
took a salary of $14,000. He leaves the 
company with undiminished reputation 
and for purposes of harmony. He is a 
man of unusual ability. 

Until the elections a few days ago 
Harvey Sims was vice-president and 
James C. Jones was general counsel. A, 
LL. McCormack is a close personal friend 
of Commissioner O’ Malley and is expect- 
ed to prove the key man in the company. 


attorney. 


EXECUTOR COLLECTS TAXES 
Life Companies Shall Repay Executor, 
Deduct Sum from Instalment Pro- 
ceeds, N. Y. Surrogate Holds 
Surrogate Delehanty of New York 
County this week held that an executor 
of an estate who has paid the tax on 
insurance policies, payment being from 
the funds of the general estat@ has a 
right to collect the amount of the tax 
from the life companies which in turn 
may deduct that amount on an actuari- 
ally correct basis from the payments be- 
ing made to beneficiaries. All the policies, 
which were in the Mutual Life and the 
Northwestern Mutual, provided for de- 

ferred settlements. 

Surrogate Delehanty held that the 
state and federal governments had rights 
to collect the tax at its source (the com- 
pany) and that the executor, having paid 
the tax, had a subrogation equal to the 
powers of the government. The estate 
was that of Frank L. Scott. 





DINNER FOR D. J. QUINN 

On February 27 Daniel J. Quinn, man- 
ager for the Prudential at 185 Montague 
Street, Brooklyn, will be given an anni- 
versary dinner at the Hotel Bossert. He 
has been with the company twenty-five 
years. He started as an Industrial agent 
in Brooklyn, later went in the New York 
Ordinary agency, was special agent and 
lated assistant manager in Los Angeles. 
He was appointed manager of the Bor- 
ough Hall agency, Brooklyn, on July 1, 
1930. 





J. WADE BAILEY DEAD 

J. Wade Bailey, star producer in Fort 
Wayne for the Lincoln National Life, 
died February 11 after an illness of more 
than a year. Since joining in 1922 he 
had established a brilliant record. He 
won his company’s highest honor in 1927 
when he was named “Most Valuable 
\gent.” His name appears in the lime- 
stone wall of the home office lobby. 





J. B. SLIMMON BACK 

James B. Slimn.on, secretary of the 
\etna Life, has returned to business 
after his severe illness. He attended the 
annual mecting of the company last week 
where he was ‘enthusiastically met by his 
many friends. He is gradually regaining 
his former strength. 
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The Mutual Life Insurance Co. of New York 


First Policy Issued February 1, 1843—WNinety-three Years Ago 


On December 31, 1935, this “First American Life Insurance 
Company” to issue a Policy, had Assets of $1,239,039,565, 
an increase of $78,529,913 over 1934. 


During 1935 the Company paid Policyholders and their 


Beneficiaries $138,591,009. 


The Company’s Fund for Depreciation of Securities and Gen- 
eral Contingencies on December 31, 1935, was $55,769,831, 
and it has set aside $24,421,034 for Dividends in 1936. 


Insurance issued, including $13,495,272 Dividend Additions, 
amounted to $266,097,986, an increase of $13,132,815, 
making the total Outstanding Insurance $3,708,081,401. 





BALANCE SHEET, DECEMBER 31, 1935 


ASSETS 
Per cent 
ae wk a ate ena ae ae) 6.04 $74,901,892.84 
United States Government bonds. . . 14.15 175,315,977.01 
State, County and Municipal bonds . 3.13 38,841,937.07 
Canadian Government, Provincial 

and Municipal bonds ....... 1.13 14,049,542.40 
Other Foreign Government bonds . . .05 569,233.47 
Railroad, Public Utility and Indus- 

WGN 5. kk he & Ba OS ee 32.99 408,710,004.94 
Preferred and Guaranteed stocks. . . 1.87 23,176,150.00 
Mortgage Loans (at cost) ...... 19.22 238,143,421.62 
Real Estate (at cost or less) ..... 4.38  54,236,357.23 
og ae ee ee ee ee 14.35 177,785,418.50 
Premiums in course of collection .. 1.32 16,404,184.08 
Interest and Rents due and accrued . 1.36 16,829,561.33 
Cash advanced to pay claims. ... . 01 75,884.22 





Total Admitted Assets. . ... $1,2 39,039,564.71 


LIABILITIES AND RESERVES 


ce eee ee ee ee $1,072,064,612.00 
53,979,577.97 
19,295,853.93 
3,761,218.56 
4,788,976.68 


Supplementary Contract Reserves .... . 
Odher Policy Liabilities . « . 2.6 6s es 
Premiums, Interest and Rents paid in advance 
Miscellaneous Liabilities ......... 


Reserve against Interest on Mortgage Loans 
overdue more than six months ..... 1,424,754.37 
2,942,406.06 
24,421,033.85 
149,147.19 


442,152.64 


Deer tee Ce, . kg «Kk KS eS 
Dividends payable in 1936 ........ 
Reserve for Future Deferred Dividends 


Special Contingency Reserve* .......- 
Fund for Depreciation of Securities and 
General Contingencies ......... 55,769,831.46 


oT ee ee eee ee eee ae $1,239,039,564.7 1 


* The Special Contingency Reserve represents the difference between the values carried in assets for non-amortizable 
bonds and for preferred stocks and the actual December 31, 1935 market quotations on such bonds and stocks. 





She Mutual Life 
Insurance Company of New York 


DAVID F HOUSTON President 


34Nadsoau Street, New York 
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Five Executives At 
Fraser Agency Dinner 


JAMES LEE LOOMIS SPEAKER 
Cites $21,500,000 Gain In Insurance In 
Force; J. F. Toomey Makes Hit 
As Toastmaster 
Five home othe. exccutives of the 
Connecticut Mutual Life were in New 
York City last Friday evening to attend 
the dinner at the Park Lane given to 
John M. Fraser and his agency force in 
celebration of the agency’s victory in the 
$100,000,000 campaign just finished. The 
uests were James Lee Loomis, president 
of the company; Peter M. Fraser, vic: 
president; Harold M. Holderness, vic¢ 
president in charge of agencies; Harold 
N. Chandler, secretary, and Vincent B 

Coffin, superintendent of agencies. 

Extending thanks to Mr. Fraser for 
the job that he did as chairman of th« 
campaign committee Mr. Loomis point 
ed out that he piloted the field force 
close to its objective securing $96,700, 
000 new insurance, “More than that,” 
he continued, “I appreciate the drive for 
the objective of $15,000,000 increase in 
insurance in force which resulted in $21, 
500,000 increase in the amount in forc« 
This agency came through with a gain 
of better than 24% in volume.” 

Directing his remarks to the agents, 
Mr. Loomis said: “With our whole field 
force doing top production we do only 
1% of the business. I wonder if we 
work hard enough, try hard enough to 
sell insurance to our clients by making 
a close, particular analysis of all the de- 
tails and facts which have to do with the 
case. As far as the Social Security Act 
will affect the business, | believe the re 
lationship between those that carry the 
load and those that lean will not go be- 
yond a certain point. I think that any- 
thing the state does will be very thin 
indeed. Nothing compares with life in- 
surance for security; it is a national 
service.” He concluded with reference 
to the financial condition of the com 
pany pointing out that while the chiet 
trouble is to earn any money through a 
decent rate of return the company is 
concerned first with the safety of princi- 
pal before rate of return, Mortality in 
January was only 37% of the expected, 
a remarkably low rate. 

James F. Toomey, associate general 
agent of the Fraser agency, did a bril 
liant job as toastmaster and was the hit 
of the evening with a clever line of 
stories. He introduced as other speak- 
ers John M. Fraser, who thanked his 
men for the fine job they did in sur- 
passing their quota of 23% gain; Peter 
M. Fraser, who recalled earlier days 
when he was a member of th agency, 
and Mr. Holderness 

Among the hundred guests present was 
ne woman, Emma H, Ditzle1 Kor six 
years she has averaged one or 
cations in a week 


two appli- 


PLAYING “LEAP DAY” 





Deck of Cards Sent Out by Massachu- 
setts Mutual Direct Mail Department 
for Use on February 29 
Agents of the Massachusetts Mutual 
are all set to play “leap day” on Feb- 
ruary 29 with a deck of cards printed 
by the company’s direct mail division 


which is supervised by Seneca M 
Gamble. The deck of cards includes the 
four aces, four kings and the two of 


spades The backs are arranged for no- 
tations about prospects, name, address, 
need, direct mail and results. 

The ace of spades (produced in a spe- 
cial Massachusetts Mutual design) is for 
the best prospect each agent has. Other 
good prospects are noted on the backs 
of the other aces, then of the kings. The 
deuce is played “wild” with a brand new 
prospect. 

Names are filed with the direct mail 
department and material sent out to ar 
rive a day or two before the “Leap Day” 
call. 
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ei Detroit Aaeees 
Wins Aetna Life Trophy 


FOR ALL-AROUND- EFFICIENCY 


Mielenz, Seventy- dome Years Old, and 
Pence, Two Years a General Agent, 
Among Regional Winners 


The H. K. Schoch agency of the Aetna 
Life in Detroit was the company’s best 
agency in 1935 for increased business, 
development of full-time organization, 
conservation record, quality of produc- 
tion and improvement in the numerous 


other phases that contribute to a well 


balanced and progressive agency organi- 
ation. As such the Schoch agency has 
been awarded the President’s Trophy by 
\lorgan B 
\etna Life. 

Regional awards were also made by 
Mr. Brainard. 

Winner in the Eastern region was the 
\W. RK. Harper agency at Philadelphia. 
The F. E. Pence agency of Oklahoma 
City received the trophy for the South- 
crn region. The Albert E. Mielenz agen- 
cv ot Milwaukee won in the Western 
region and the Pacific region award went 
to the I. Crook Whatley agency, San 
l-rancisco 


Brainard, president of the 


This is the seventh vear that the Aetna 
Life has made the awards, The Detroit 
agency, winner of the national award, 
comes in for this dis tinction for the first 
ime. It is Oklahoma City’s first appear- 
ance on the list also. The Philadelphia 

ency takes the Eastern region award 
for the second year in succession. The 
San Francisco agency won the Pacific 
region award once before, in 1931. The 
\lilwaukee avency, however, this vear 

ns for its third time, taking the na- 


* 
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FARMERS & TRADERS LIFE INSURANCE 
STREET 


120 WALL 


JAMES A. ROE 


General Agent 


WHITEHALL 4.3633 
Inquiries on Single Premium policies invited 


CO. 





the 


absence 


r dock.” 


tional award in 
awards were 


Western 
Careers of the Winners 


H. K. Schoch, 


Aetna Life 
in charge 
_ He is forty-six years old. W. R. 
Harper of Philadelphia went with the 
Actna thirty-eight years ago and became 
in Philadelphia in 1905. 
Mielenz, 


eeneral agent 
Albert E. 
this April, 
\etna’s 
» said, “when a younger man can do 
a better job than I can do, then I will 
out. But 
Mielenz joined the 
ginning as an agent. 
eral agent in Milwaukee in 1918. 


1929 (the first year that 
made) and winning in 
region 


head of the agency win- 
the national award, has been with 
ince 1925 though he has 


the “grand old man” 


in 1931. 


$215,000,000 Total 


Detroit only since 


seventy-four years executive committee, 
sixty-eighth annual 


organization who 


until then.” Mr. 
Aetna in 1891, be- 
He was made gen- 
United States, Mr. 


E. Pence took charge in Oklahoma that while the past 


v in April, 1934. 
President’s trophy in less than two years 
general agent 


( ‘rook Whatley 


went with 


personal producer in Los Angeles as 


“DUKE” WELLINGTON RESTING 
F. “Duke” Wellington, eighty- -year 
editor of i 
agency publication of the Great South- 
is on a short leave of 
resting or as he phrases it “in 


ern Life in Texas, 


has been general agent 
in San Francisco since March, 1931. He Total admitted 


His winning of the 
: : corporations, The 
is remarkable. F. 


in business. 


\etna in 1925 as a 





Assets; 
New Business Written Lest Year; 
$24,000,000 Paid Out 


The Pacific Mutual L ife through A, N. 
Kemp, president and 


assets 








Pacific Mutual Assets 
Increase $10,000,000 


REPORT BY PRES. A. N. KEMP 


$58,000,000 


chairman of the 
announced at the 
meeting of stock- 
holders that admitted assets of the com- 
pany show a gain for 1935 of $10,350,075 
as compared with $7,004,001 for 1934. 

Reviewing operations of the company, 
which is the seventeenth 


in size in the 


Kemp pointed out 
several years have 
been difficult ones for all large insuranec 
Pacific 
been able to show a substantial increase 


Mutual has 


at the close of 
1935 show in the company balance sheet 
215,561,220 against 
1934. Life insurance written for the year 


$205,211,144 in 


reached $58,092,807 while 1934 totals were 


$54,965,707. 


Great Southerner,’ 


force is $636,858,407. 


The company balance 


Policyholders were 
the sum of $23,722,415 as against $25- 
918,721 in 193. The 
out to policyholders since organization 
is $337,388,695. Total 


paid during 1935 


grand total paid 


insurance in 


sheet discloses 


that cash income for 1935 was $44,986,730 


with a cash income 
Capital surplus, 


489,687. 


1934 of $45, 


assigned and 


unassigned and reserves for contingen- 


cies, is $11,634,459, 


The average rate 
was 4.89% 


of 


constitutes the reserve 


which, while 


ww hich $4,000,000 


contingencies 


interest earned 


lower than in 


previous years, was above the average 





In 1935. The Guardian “Prospect 
Bureau” =for the [4th year — again 


demonstrated its ability to produce 


“live.” 


basis that yielded substantial 


profits 


dollars to Guardian agents. 


INSURANCE 











in actual 


interested prospects on a 


commission 





THE GUARDIAN LIFE 


COMPANY OF 
Established 1860 


50 UNION SQUARE 


Guardian of American Families for 76 years 


NEW YORK CITY 


gencrally speaking, 
ditions throughout 


of the 


Mutual Life of 


tual was insured by 


period. 





than $107,000,000. 


AMERICA 222.991, The major 


bonds. 


Portland, 
The Buffalo Mu- 
Union Mutual. 
three years are 


io serve for one year. 


Directors elected for 
Arthur L. Bates, William 
ward W. Cox and Guy 

The cighty-sixth annual report of the 
Union Mutual shows that new business 
for the year amounted 
substantial increase over 
sults of this increase i 
was reflected in the substantial improve- 
ment in the company ’s total income for 
the year, an increase of $600,000 for the 
It was also shown by the report 
that the aggregate sum paid to benefi- 
ciarics under death claims had decreased 
by 17% compared with 1934. 
ments to policyholders since incorpora- 
tion of the company 


$8,554,537 in government, 
and municipal bonds, 
railroad, public utility and miscellaneous 


when business con- 


country have 


been taken into consideration. 


Union Mutual New Business 
Was $6,111,976 Last Year 


E. Parker Waggoner, 
Buffalo Mutual Life, was elected 
to the board of direc 


former president 


of the Union 
Me., last week 


Cobb, Ed- 
Gannett. 


to $6,111,976, a 


1934. The re- 
new _ business 


Total pay- 


amount to more 


Assets of the company now total $21,- 
investment item is 


state, country 


with $3,638,423 in 


Officers of the company are Sylvan B. 


Phillips, president ; 
mond, vice-president 
corporation ; 

vice-president. 


Rolland 


Wadleigh B. Drum- 
and clerk of the 


Irish, second 
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co JOHN HANCOCK MUTUAL LIFE INSURANCE CO. 
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E. Wm. Phillips Demonstrates to 


Actuaries New Calculating Machine 


Some day the drudgery of learning the 
multiplication table will be abolished, and 
mathematicians will pretend they have 
invented a “new” system of calculating 
which was, in fact, used by our relatively 
untutored ancestors 5,000 years ago. 
That day, however, is still a good way 
off. 

Sut the thin end of the wedge has 
been driven home by E. William Phil- 
jips, general manager of the Manufactur- 











E. WILLIAM PHILLIPS 


ers Life of Canada in London. Recently, 
Mr. Phillips demonstrated a machine he 
has evolved to the British Institute of 
Actuaries. It showed how even millions 
could be multiplied by millions in a sin- 
gle second, without any brainwork at all. 
Although Mr. Phillips has spent years 
in developing his machine, he emphasized 
to his learned audience that its principles 
are the same as those of the 5,000-year- 
old Rhind papyrus which is in the Brit- 
ish Museum. 

Based on Numerical Pairs Instead 

of Tens 

Mr. Phillips’ calculating system is 
based on numerical pairs instead of tens. 
It is too complicated for simple explana- 
tion, but the lay mind grasps the fact 
that all numbers are expressed by means 
of the two figures 1 or 0. Mr. Phillips 
completely fascinated his audience with 
his invention, which should prove of im- 
mense use to them and to scientists and 
research workers, although not at pres- 
ent to the layman. 

“The whole civilized been 


world has 


Victor Pettric Appointed 
Los Angeles General Agent 


The Ohio National Life has appointed 


Victor F. Pettric general agent at Los 
Angeles. For the past two years Mr. 
Pettric, who is a life member of the 


Million Dollar Round Table and author 
of “Head, Heart and Heels” has been a 
special representative at Los Angeles for 
the Occidental Life. He was tormerly 
a Milwaukee general agent. At an 
agency luncheon he entertained John H. 
Evans, vice-president, Ohio National; 
4. O. Graeser, assistant secretary, and 
Dr. Ben S. Leonard, the company’s old- 
est living director. 

NEWARK BULLOCK LUNCHEON 
Chandler Bullock, president of the 
State Mutual Life, was the guest last 
week of T. M. Searles, Newark general 
agent for the company, at an agency 
luncheon in Mr. Searles’ home, South 
Orange. 


counting in tens for so many years,” 
Mr. Phillips said, “that it is unlikely to 
change over to any other system for 
some little time—at any rate until after 
those who are boys and girls now have 
left school. 

“What I propose is a reversion to 
Ahmes’ method of multiplication, a meth- 
od which is believed to have existed since 
3,000 B.C., so going back 5,000 to the 
binary system. It is proposed to incor- 
porate octonary numeration, the sym- 
bol of zero, and the consequent con- 
venience of positional value and a more 
recent and far less wonderful invention, 
the selenium photo-electric cell.” 

Babbage’s Difference Engine 

A century ago the British Government 
had an inkling of the new age that will 
eventually dawn. It spent $85,000 on 
Sabbage’s difference engine, which was 
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It looks as if the heaviest insured 
child in the United States will be Shir- 
ley Temple, child motion picture star. 
A large line has been going through 
on her life for some time in order to 
protect her employers. She is eight years 
old; can sing and dance as well as act; 
and her contract provides that she shall 
not work more than four hours a day. 
Her mother, constant companion, is paid 
$50 a week by the moving picture com- 
pany. 

For time Shirley Temple has 
been one of the biggest drawing cards 


some 


on the screen; is heroine of juvenile 
America. Her income outside of the 
moving picture business is unusually 


large as there are royalties on dolls and 
other articles carying her name. Her 
father is a bank clerk. 


Membership of insurance men in the 


hn et! 

life insurance joined in one body and 
have their own table. Another table 
consists of officers of the Home Life 
Insurance Co. i 
Standing in the center of the floor 
and chatting for ten minutes at the pol- 
icyholders’ luncheon of the Life Under- 
writers Association of New York City 
last week were two of New York’s most 
prominent real estate men, Joseph P 
Day and Charles F. Noyes. Both real 
estate offices have insurance affiliates 
the Joseph P. Day Management Corp. 
and Findlay-Noyes, Inc. ' 


Uncle Francis 





in Yarmouth, Nova Scotia, on Febry- 
ary 15, Melvin Young died of a heart 
attack. A native of Boonton, N. J, he 
began the practice of law, but went into 
life insurance. He became an educator 





intended to do what Mr. Phillips has Bankers Club, lower Broadway, has a number of years ago and wrote two 
now done But after ten years’ work grown considerably in the past year or books on life insurance. He also ran 
the machine was abandoned uncompleted. so. A dozen or so general agents of an insurance school. 
December 31, 1935 
ASSETS LIABILITIES 
Loans on Real Estate - - - $ 88,379,312.85 Reserves on Policies - - $182,545,141.12 
Loans on Approved Collateral’ - 4,309,672.98 — re for — Approved 
S anne a ‘iin 4 _ 35.987.754.68 -ayable in Instalments’ - - 15,469,477.00 
ura oo Fe rss ee Claims Awaiting Proofs - - 2,641,789.00 
sonds = - _ - - 7 50,959,090.15 Premiums and Interest Paid in 
Preferred Stocks* - += - 5,531,581.18 Advance - - - - - 1,794,671.05 
Common Stocks* - - . - 892,815.18 Reserved for Taxes Payable 1936 646,800.00 
Real Estate - : - . - 18,024,539.05 All other Liabilities = - - - 828,882.73 
(Including Home Office) 7 = san eR 
Interest Due and Accrued - - 2,851,786.47 otal Liabilities — - * - $203,926,760.90 
Outstanding and Deferred Premiums— Capital Stock . - - - 508,200.00 
Life Department - - - 3,379,076.89 Surplus Set Aside for Future 
Accident Department - - 725,141.89 Dividends to Policyholders - 1,068,669.44 
Cash on Hand - . - - 4,340,670.88 Surplus Unassigned - . - 6,057,589.98 
Other Assets - - - - 179,778.12 Reserve for Contingencies - - 4,000,000.00 
TOTAL ADMITTED ASSETS - $215,561,220.32 TOTAL - - - - $215,561,220.32 
RESULTS FOR 1935—SIXTY-EIGHTH YEAR 
Gain in Admitted Assets - - - - - - = = eee $ 10,350,075.88 
Total Income- - - - - - - - = = 5 = = = = = 44,986,730.40 
Accident Premium Income - - - - - - - - - - - = 6,066,253.59 
Total Life Insurance in Force - = 636,856,407.00 
New Life Insurance Issued (Paid-for Basis) - - - - - - - - 58,092,807.00 
Paid Policyholders during 1935 - - - - - - - = = = = 23,722,415.53 
Grand Total Paid Policyholders since Organization - - - - - - 337,388,695.36 
Capital, Surplus (Assigned and Unassigned) and Reserve for Contingencies 11,634,459.42 
Average Rate of Interest Earned - - - - - - - = = = = 4.89% 
Death Rate, Actual to Expected - - - - - - - - - = -= 60.1% 
*Computed on basis authorized by National Convention of State Insurance Commissioners. 
The, Founded 1868 
Insurance Company ccauromm 
GEORGE I. COCHRAN A. N. KEMP 
Chairman of the Board President 
Home Office—Los Angeles, California 
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=| The Langmuir Family 

| en ee ee SESS eS 
ody and Generations 

er table 


me Life 


One of the great families of America 


is the Langmuir family which at present 


on-the-Hudson with the family in attend- 
ance, The date was October 5. | 
The photograph in this article is by 


ASSURANCE COMPANY 











includes a vice-president of the New ; 

the floor York Life and a Nobel Prize winner. Dean Langmuir. 

the pol- The elder Charles Langmuir, who was All nineteen descendants of Mrs. Lang- KANSAS CITY, MO. 

> Under- muir, including sons, grandchildren, great- 

ork City se Np ae pr ne gee ed — 

k’s mos ands of these children are today alive. . 

oes An unusual strain of longevity. : 26th ANNUAL STATEMENT 

30th real The Langmuirs of the New York Life 

affiliates, have sagen sagen neg ee 

nt sixty-three years. ve tather had becn 

= with the Globe Life before joining the FINANCIAL CONDITION DECEMBER 31, 1935 
q New York Life in 1873. He was an ex- 

Francis ecutive during the period of the. com- ASSETS iii 
pany’s early growth. At the time of the ———e of Total 

n Febru- Johnstown flood it was known that the Assets 

a heart company must have lost many policy- Mortgage Loans $ 4,023,634.89 32.83% 

N. J., he holde 1 Mr. Lanemui nan > : ; arte 

aint 1olders and Mr. Langmuir went to the Cash Deposited in Banks 407.293.14 3.32 

vent into president of the company and asked per- P 4 . 

educator mission to set up an emergency claim Bonds— ; 

rote = office on the scene of the disaster. He Federal, Direct or Guaranteed 679,960.54 5.55 

also ran went equipped with sufficient gold to pay Federal Land Bank 259,996.06 2.12 
all claimants on the spot. Incidentally, State and Municipal 2.392,027.16 19.52 
Irving, then ten years old, went along. : : : , 

—e A few years ago this episode was put Industrial 145,431.49 1.19 











¥ 


MRS. SADIE COMINGS LANGMUIR. 


European manager for the New York 
Life when he died in 1898, left four sons 
each of whom has reached prominence. 
Charles Herbert Langmuir is vice-presi- 
dent of the New York Life. Dr. Irving 
Langmuir, internationally known scien- 
tist, won the Nobel prize in 1932 in 
chemistry and is director of research for 
the General Electric Co. in Schenectady. 
Arthur Comings Langmuir is a_ retired 
chemist of Hastings-on the-Hudson and 
Dean Langmuir is an economist and in- 
vestment counsel of Englewood, N. J. 

Mrs. Sadie C. Langmuir, widow of the 
elder Mr. Langmuir and mother of the 
brothers, died last week at the age of 
eighty-seven. She had been a_ world 
traveler for forty years, crossed the 
\ndes when she was seventy-eight, cir- 
cled the globe three times and had yis- 
ited every country except Siberia. For 
the last eight years she had not been 
traveling and the big feature of every 
year was a birthday party at Hastings- 


January Group Up 50%; 
. 7 
Ordinary Down by 26% 

New January production was 17.4% 
less than in January of the year before. 
according to the Association of Life 
Presidents. Group was up 50% from 
last January but Ordinary was 26% off 
However, the Ordinary figure is greater 
than January, 1934. 

New paid-for life insurance of these 
companies, exclusive of revivals, in- 
creases and dividend additions, amount- 
ed to $681,506,000 last month in compari- 
son with $824,903,000 in January of last 
year, 

Ordinary insurance was $447,181,000 
against $601,300,000 in January of 1935— 
a decrease of 25.6%. Industrial insur- 
ance was $193,344,000 against $196,255,000 
~a decrease of 1.5%. Group insurance, 
however, amounted to $40,981,000 against 
27,48,000—an increase of 49.9%. 

The amount of new paid-for business 
y classes for January of 1934, 1935 and 
19%, with percentage increases or de- 
‘eases, are shown in the following table: 








into a painting by Ricco Tomasso and 
used as one of the New York Life’s his- 
torical advertisements. 

Charles H. Langmuir joined the New 
York Life in 1893, just twenty years after 
his father’s connection. He is interested 
in reproductions of the present New 
York Life ‘Building and in his office has 
etchings, photographs and cast bronze 
model of it 


CANADIAN ANNUITIES RESULTS 





Set a Record With 3,930 Contracts Is- 
sued; Purchase Price of $13,376,400; 
Double Previous Year 
Sales of Dominion of Canada govern- 
ment annuities set a new high record in 
the year ended March, 1935. These gov- 
ernment annuities being based on a 4% 
interest rate, and the entire expenses of 
the annuities branch being moreover met 
by the government, have been the sub- 
ject of some criticism, especially since 
the government has in recent years paid 

less than 4% on its own bond issues. 

In the year ended March, 1935, 3,930 
contracts were issued, for a total pur- 
chase price of $13,376,400. This is nearly 
double the business of the previous year. 
The total in force as at March 31, 1935. 
was 22,736 contracts, representing a total 
purchase price of $56,662,000. 

Of the total in force on that date 8,838 
were immediate and 11,392 were deferred, 
and the average annuity was $416 per 
contract. Of the contracts issued during 
the year, 1,954 were for immediate and 
1,976 were for deferred annuities. The 
average was $406. 

BUREAU SCHOOL STAFF 

John Marshall Holcombe, Jr., J. Harry 
Wood, L. W. S. Chapman and John H. 
Jamison will make up the staff at the 
first Agency Building School to be held 
this year by the Life Insurance Sales 
Research Bureau. The school will meet 
March 16-27 at the Cavalier, Virgima 
Beach, and will be the only one in the 
East in 1936. 





SEE’S COURSE IN TORONTO 

A one-day sales congress with Frank 
M. See, New England general agent at 
St. Louis, as principal lecturer was held 
by the Toronto Life Underwriters Asso- 
ciation yesterday at the Roval York 
Hotel. Jan Armour, Toronto branch 
manager, Aetna Life, was chairman 








36,062.50 
246,544.12 
1,937,593.67 


Railroad 
Public Utility 
Real Estate 
(Including Home Office Building 
from which gross rental income of 
$135,097.32 was received in 1935.) 
Loans on Policy Reserves 
Interest and Rents Due and Accrued. 
Premiums in Course of Collection.... 


1,345,283.65 
142,906.88 
640,513.85 


.29 
2.01 
15.81 


10.98 
1.16 
5.22 





$12,257,247.95 


RESERVES AND SURPLUS 
$ 8,532,138.53 





Reservé Under Life Policies 

Reserve Under Accident and Health 
Policies 

Reserve for Taxes 

Reserve for Premiums and Interest 
Paid in Advance 

Reserve for Other Miscellaneous 
Obligations 


2,070,477.27 
110,014.30 


214,927.02 


122,067.88 


TOTAL RESERVES $11,049,625.00 


$500,000.00 
152,199.67 
555,423.28 


Capital Stock 
Contingency Funds ... 
General Surplus 


Excess Security to Policyowners 





100.0“ 


1,207 ,622.95 


$12,257,247.95 


These figures show $110.92 of assets for each $100.00 of obligations, a ratio equaled by 
comparatively few of the oldest and strongest American life insurance companies. 





HIGHLIGHTS OF 1935 OPERATIONS 





Gain in Assets 
Gain in Life Insurance in Force 
Benefits Paid Policyowners: 


698,677.00 
392,530.40 


To Beneficiaries 
To Living Life Policyowners.... 
To Disabled Accident and 


Health Policyowners 1,080,893.08 


Total Paid in 1935 


$ 2, 


1,286,639.94 
1,361,770.00 


172,100.48 


Benefits Paid Policyowners Since Organization .$ 35,889,792.60 


Orgel 1934 1935 1936 1935 over 1934 1936 over 1935 Life Insurance in Force $101,443,570.00 
pidinary ....... $435,676,000 —$601,300,000 $447,181,000 38.0% 25.6% 
Industrial © > 197,108,000 196,255,000 193,344,000 -.4% 1.5% 
roup 2.2"! 32°673'000 27,348,000 40,981,000 16.3% 49.9% 
“$66 5,45 7,000 $824,903,000 $681 506,000 4.00% 17.4% 
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Financial Executives 
View Investment Trend 


FINANCIAL SECTION OF A.L.C. 
Plan To Exchange Investment Informa- 
tion Among Company Members 
Before Executive Committee 

Utilities got the spotlight in the dis- 
cussion for a time at the meeting of the 
Financial Section of the American Life 
Convention at Chicago last Monday 
when the U. S. Supreme Court decision 
on the T.V.A. case was announced while 
utility investments were under discussion. 
Although the investment officers of com- 
panies were concerned over the implica- 
tions of the decision it was felt that 
T.V.A. had gone far into the sale of 
power in competition with private utili- 
ties and the experience of companies in 
developing large increased use of power 
even in the Tennessee region was consid- 
ered favorable. 

There is under consideration a project 
to exchange information on investment 
securities among the company members. 
This would cover municipals as well as 
other securities and would be expected to 
be especially useful to those companies 
not located in the larger centers. The 
matter is in the hands of the executive 
committee. 

Harry V. Wade, assistant to the presi- 
dent of the United Mutual Life, presided 
as chairman of the Financial Section. 
Among those at the meeting who spoke 
were Gerard S. Nollen, president of the 
convention, and Col. C. B. Robbins, its 
manager and general counsel. A meeting 
of the investment law committee was 
presided over by its chairman, O. J. Lacy, 
president California-Western States Life, 
who gave a strong talk on the excessive 
taxation of life insurance and the un- 
healthy government competition in the 
loaning field. 

See Better Interest Earnings 

That there was a prospect of an end 
before long to the abnormally low inter- 
est rates was voiced by Eugene M. Ste- 
vens, chairman Federal Reserve Bank of 
Chicago. “It is difficult to see how the 
abnormally low interest rates of the 
present can prevail indefinitely,” he said. 
“With removal of uncertainties I feel 
there will be substantial improvement.” 
Mr. Stevens told of the general rise in 
the value of farm lands throughout the 
agricultural area. 

The trend is away from straight mort- 
gages, pointed out E. A. Camp, Jr., treas- 
urer Liberty National Life, who said 
there should be come definite amortiza- 
tion provisions to permit mortgages to 
accumulate equities and thus preclude 
trouble. He said that new city loans are 
being made by many companies, about 
three-fourths with a monthly amortiza- 
tion plan 

Among the speakers were Norman H. 
Nelson, Minnesota Mutual; Don F. 
Roberts, treasurer Acacia Mutual; G. R. 
Mackay, assistant treasurer Sun Life; 
George A. Bangs, president United Mu- 
tual; Edward B. Raub, Jr., general coun- 
sel Lafayette Life; A. B. Cunningham, 
treasurer Montana Life; Douglas Henry, 
National Life & Accident; Richard Bois- 
sard, vice-president National Guardian; 
D. T. Torens, vice-president Kansas City 
Life. Franklin B. Mead, Jr., assistant to 
Frank Travers, vice-president Lincoln 
National Life, read Mr. Travers’ paper 
on the railroad portfolio as Mr. Travers 
was unabie to be present due to illness. 
Discussion was continued at luncheon 
\mong those at the head table were 
President Nollen, Chairman Wade, Col 
Robbins, Former President Herbert K 
Lindsley, and Secretary J. E. McPherson 
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J. W. HUGHES NEW PRESIDENT 


Heads Guarantee Life of Omaha; J. C. 
Buffington, Founder, Becomes Chair- 
man of the Board; Co.’s Report 
J. W. Hughes has been elected presi- 
dent of the Guarantee Mutual Life of 
Omaha, Neb., succeeding J. C. Buffing- 
ton, who organized the company in 1901 
and who has served as president since 
1912. Mr. Buffington was elected chair- 

man of the board. 

Mr. Hughes joined the home office 
staff of the Guarantee Mutual Life as 
treasurer in 1912, having previously been 
in the banking business. He was ad- 
vanced to secretary and elected to the 
board of directors in 1913 and has served 
as vice-president since 1921. 

R. E. Langdon, who has been secre- 
tary since 1921, was advanced to vice- 
president, succeeding Mr. Hughes. A. 
D. Hunter, assistant secretary, who was 
reelected to the board of directors at the 
policyholders’ meeting, was named secre- 
tary; Dr. A. C. Stokes was reelected 
medical director and L. E. Gillespie re- 
elected treasurer. C. R. Connolly, who 
has been advertising manager for a num- 
ber of years, was made assistant secre- 
tary and will continue as manager of the 
advertising and supply department. 

The Guarantee Mutual Life for 1935 
reports a gain in assets of $747,580 to a 
total of $17,621,300. New business writ- 
ten during 1935 was $18,332,225 compared 
with $16,378,015 for 1934. Insurance in 
force at the end of 1935 amounted to 
$119,038,350 as against $116,944,740 at the 
end of 1934. 


John J. Gordon Heads Home 
Life General Agents Ass’n 


The general agents’ association of the 








Home Life has elected John J. Gordon 
of New York Citv as its president. He 
succeeds Harry Jacoby, also of New 


York. Other officers of the association 
are Bryan L. Bowers, Oklahoma City, 
and Frank Friedler of New Orleans. 
Officers were elected at the convention 
recently held in New York. 

Mr. Gordon, formerly manager for the 
Home Life in Chicago, came to New 
York in 1930. In a short time he built 
up one of the leading agencies of the 
company. In 1932 in the face of adverse 
conditions his agency showed a 40% gain 
in new business and a 60% gain in pre- 
miums. In 1933 Mr. Gordon was vice- 
president of the agency association. 





State Mutual Promotes Two 

Richard C. Guest, assistant actuary of 
the State Mutual Life, Worcester, has 
been made associate actuary. Charles E. 
Baldwin, assistant to the treasurer, has 
been made assistant treasurer. Mr. 
Guest joined the company upon his grad- 
uation from University of Toronto in 


1920. Mr. Baldwin is a graduate of 
Harvard University and the Graduate 
School of Business Administration and 


with H. C. 
York. 


was for a time 
Co. in New 


Hopson & 





FIND BROADCAST POPULAR 


The radio program of the Occidental 
Life, “Winning the West,” has proved 
so popular that the program has been 
changed to a better hour. It will be 
broadcast over the NBC network each 
Wednesday evening at 7:30. 











| OUR LEADERS 


1. Low Cost Preferred Risk 
Ordinary Life—Family Income—Adjustment 
2. Retirement Income Endowments 
Income @ 55, 60, 65 or 70 
3. Juvenile Education Endowments 
4. Attractive General Agent's Contract 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 


























from birth to 65 next birthday. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 





THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 








E. E. Rhodes Fifty Years 
With Mutual Benefit Life 


This year E. E. Rhodes, vice-president 
of the Mutual Benefit Life of Newark, 
will complete fifty years with the com- 
pany. Starting in the mathematical de- 
partment on leaving school in July, 1886, 
Mr. Rhodes rose to be mathematician 
of the company and one of the most 
prominent actuaries of the country. He 
was elected vice-president, his present 
position, nearly thirty vears ago. 





WOULD EARMARK POLICY 
Inheritance Tax Contract Should Be 
Free From Taxation, Manufacturer 
Tells Manchester Association 
Suggestion that Congress allow one 
insurance policy per person earmarked 
for the payment of inheritance taxes and 
therefore not subject to taxation itself 
was made by Joseph Epply, cigar manu- 
facturer of Manchester, N. H., in ad- 
dressing the Life Underwriters Associa- 

tion there at a dinner meeting. 

Mr. Epply’s plan was presented as a 
means of altering the present method 
of draining insurance payments through 
inheritance taxes. He said it did not 
seem sensible that the man trying to 
provide for the future of his family 
through insurance policies should be 
penalized for doing so. “Yet that is 
what the inheritance tax does,” he added. 





ALDRICH’S ANNIVERSARY 


H. E. Aldrich, vice-president of the 
Equitable Life of Towa, has been with 
the company continuously for forty-two 
years. Agents submitted $1,615,000 busi- 
ness in tribute. 


UPHOLD BEN HUR DEAL 
The Illinois Supreme Court has upheld 
the reinsurance contract between the 
3en Hur Life and the Loyal American, 
which it reinsured. 
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ARE YOU ANXIOUS TO ADVANCE ? 
— HERE'S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 





ORDINARY 


JERSEY CITY, N. J. 


GROUP 





R. GRAEME SMITH IN PRODUCTION 

R. Graeme Smith, who recently re- 
signed as chairman of the City Loan 
Conference of life insurance companies, 
and also as an officer of the Connecticut 
(;eneral, has gone into production. He 
has joined the agency of his brother, 
Stuart F. Smith, manager Connecticut 
General, Philadelphia. On Wednesday 
he sailed for the West Indies on a short 
cruise. 

CHADDICK MOST VALUABLE 

For the fourth consecutive year Clyde 
Chaddick, San Antonio representative of 


the Lincoln National Life, has been 
named “Most Valuable Agent” of his 
company. By winning the honor this 


year Mr. Chaddick established a record 
never before equaled by an agent of 
The Lincoln National Life. 


F. M. SMITH IS DEAD 

Frederick Morse Smith of Hartford, 
friend of several company executives and 
a life insurance man himself, died last 
week in a Hartford hospital. He was 77. 
On September 27, 1917, when he was 59 
years old he joined the New Haven of- 
fice of the Equitable Society. He had 
also been connected with the Travelers 


J. A. AMERMAN PROMOTED 
The Prudential has promoted J. A 
\merman to associate general solicitor 
of the company with supervision over 
the title bureau of the law department 
He has been with the company since 
July, 1909. 
OCCIDENTAL GAINS 41.7% 
Without the help of any special sales 
effort the Occidental Life during Janv- 
ary showed a gain in new written busi- 
ness of 41.7% over January, 1935. 
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Consulting Actuaries 
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Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 
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N. Y. Bill Would Give Rights to 
Family As Beneficiary; Adds to 55a 


\ bill providing that a beneficiary may 
be changed in a life insurance policy 
even When the contract is not in the 
ssession of the insured has been in- 
troduced in Albany as a second para- 
eraph to Section Joa. The details are 
that if the policy is in the possession, 
rightful or wrongful, of the nominated 
beneficiary, Who is neither wife, husband 
yor child of the insured, and the insured 
jesires to nominate wife, husband or 
child as the new beneficiary, and proper 
jorms are executed and filed with the 
company, the change shall be effective 
notwithstanding failure to deliver the 
yolicy for endorsement. | 
Text of the bill, which would come 
aiter the famous 55a section establishing 
protection of proceeds from creditors, 


I 


reads SO: 

“5a, 2. In the event an insured named 
ina policy of life insurance has reserved 
the right to change the beneficiaries 
iamed therein and said policy is right- 
fully or wrongfully in the possession of 
4 nominated beneficiary who is neither 
husband, wife nor child of the insured 
the named insured may elect to change 
such beneficiary and if the newly chosen 
beneficiary is husband, wife or child of 
the insured such change shall be effect- 
ive, if the proper forms for change of 


State Mutual Average 
Policy Is Now Larger 


SHOWN BY CO. ANNUAL REPORT 


10% Gain in New Production; $5,000,000 
Gain in Assets Among Details 
Presented by Statement 
The average amount of policies taken 
out in the State Mutual Life of Wor- 
cester last year was $3,055 as contrasted 
with $2,931 the year before, a definite 
sign of general improvement, it is shown 
by the company’s annual statement. 
Other figures indicate that the company 
had an 11% increase in paid business 
and a $5,000,000 gain in assets. Some 
of the figures follow: 
The new paid-for business in life in- 
surance last year amounted to $36,465,- 
410. This is a substantial gain over 1934 
f $3,596,276—a gain of 10.94%. 
_ The total receipts by the company dur- 
ing 1935 were $29,503,518, an increase in 
receipts over the previous year of 
$1,305,189. 
On the other hand, the disbursements 


for the year totaled $24,405,126. Thus 
the receipts over disbursements were 
$3,098,392—a larger excess of receipts 


over disbursements than in the previous 
year, 

The net new premiums for new life 
msurance business (exclusive of any an 
nities) after deducting reinsurance, 
were $1,511,820 against $1,213,464 for 
4. This is a gratifying gain of 
4.59% in this important item. 

Interest and rents collected for 1935 
— $7,038,377 against $6,707,901 for 


On the disbursement side the surren- 
ders and lapses of insurance last year 
Were 17.51% less than in 1934—further 
lestimony to the strengthened ability 
and desire of the public to retain their 
M€ insurance coverage. 

Investments During the Year 

Investments made during the past 
year totaled $15,784,819, and were in- 
vested as follows: Mortgage Lvans 
$1,673,813, U. S. Government Bonds $5, 
131,894. Canadian Government Bonds 
467271, Municipal Bonds $1,382,436. 
Railroad Bonds $1,490,275, Public Utility 
Bonds $4,682,935, Miscellaneous Bonds 
845437, and Miscellaneous Stocks 
$210,756, 

Of the bonds purchased 96.7% were 


beneficiary are executed and filed with 
the issuing company by the insured and 
notwithstanding the failure to deliver 
said policy for endorsement by the issu- 
ing company. In construing this provi- 
sion the source of any premium payment 
or payments shall be disregarded but if 
the nominated beneficiary was a pledgee 
of such policy such pledgee shall have 
against the beneficiary receiving the 
proceeds of such policy a right to the 
extent of the debt thus secured. Any 
insurer making payment to a beneficiary 
chosen under the provisions herein set 
forth shall not be liable for such pay- 
ment to any other person.” 
WHITE AGENCY STARTS FORUM 
The William A. White agency, John 
Hancock, with headquarters in Newark, 
has started an open forum meeting which 
will be held every Friday afternoon at 
4:30 p.m. in the agency room. J. Bruce 
MacWhinney, assistant general agent, 
will preside at all meetings. 
AT DAY & CORNISH LUNCHEON 
John S. Thompson, vice-president and 
inathematician, Mutual Benefit Life, was 


vuest speaker at the luncheon meeting 
of the Day & Cornish agency of the 
company held last week in the Down 


Town Club, Newark. 


rated in the A classes; $8,200,000 being 
AAA, and $4,077,000 being AA by the 
strictest rating authorities. 

Total assets increased during the year 
from $155,367,986 to $161,064,580. The 
gain in assets is $5,696,593. In 1934 the 
gain in assets was $2,753,515—about one- 
half of the gain in 1935. 

Increased Use of Instalment Settlements 


Subtracting these total liabilities from 
our total admitted assets leaves the sum 
of $10,070,058 as surplus. 

There was due in 1935 for death 
claims $6,114,772 and for endowments 
$788,636, making a total of $6,903,408. Of 
this sum $2,212,542 was left with the com- 
pany under some form of deferred 
settlement. Two-fifths of this was so 
left because of the settlement designa- 
tion by the insured during his lifetime, 
and the other three-fifths by the volun- 
tary selection of the beneficiaries after 
the death of the policyholders. 

These sums so lodged with the com- 
pany in 1935 totaled 32.05%, practically 
one-third, of all the claims falling due 
during the year. In 1929 the amounts 
left under deferred settlements totaled 
but 13% of the claims of that year. The 
other life companies are experiencing 
this same rapid growth of funds left un- 
der deferred payment. It is a significant 
development, and further testifies to the 
public appreciation of the strength of 
the life insurance companies as safe de- 
positories of funds of a trust nature. 

On December 31 the company was 
holding $8,813,988 under deferred settle- 
ments, involving 1,412 instalment settle- 
ment and deferred settlement contracts. 
This is a net gain during the year of 
257 in the number of contracts, and 


$1,601,494 in the money so held. 


OHIO NATIONAL CHANGES 

The Ohio National Life has appointed 
E. C. Wills as field supervisor for the 
company in southwestern territory with 
headquarters at Los Angeles. Mr. Wills 
formerly was agency vice-president of 
the Liberty Life, Topeka, and prior to 
that agency director for the Bankers 
Reserve Life of Omaha. H. B. Wag- 
oner, with the company three years, has 
been appointed general agent for the 
Ohio National at Long Beach, Cal. 


MRS. O. H. ROGERS DIES 
Mrs. Florence Scribner. Rogers, wife 
of Dr. Oscar H. Rogers, former medical 
director of the New-York Life, died in 
an Orlando, Fla., hospital last week. 








Bankers National Has 
Two New Policies 


ANNOUNCE ANNUAL _ FIGURES 





Assets Total $4,754,712, a Gain of 17%; 
Capital and Surplus Increased 
$110,800 





With the announcement of its annual 
statement the Bankers National Life of 
Montclair, N. J., has announced 
that it is offering two new policies. The 
Estate Foundation Plan offers Ordinary 
life protection, the premium increasing 
yearly to tenth year and level thereafter, 
issued on standard risks only. The Pro- 
gressive Paid-Up Benefit Plan gives 
whole life protection with premiums de- 
creasing at end of tenth, fifteenth and 
twentieth years and level thereafter. 
Both policies are issued on ages 15 to 
60 inclusive, minimum amount $2,500. 


also 


The first policy offers full protection at 
low immediate cost, the second is for 
the individual seeking an insurance pro- 
gram with reducing cost at the advanced 
age. 

The annual statement shows continued 
growth. Assets totaled $4,754,712, an in- 
crease of 17% over 1934. Insurance in 
force on December 31 was $75,540,975, a 
gain of more than $3,000,000 compared 
with 1934. Capital and surplus for th« 
year showed an increase of $110,800. Sur- 
plus gained showed an increase of more 
than 35% for the year. Reserves for 
payment of future obligations total $3,- 
ad , 

Government bonds, railroads and pub- 
lic utilities and other bonds aceount for 
$2,498,770 of the assets. Loans to pol- 
icyholders total $659.643 and first mort- 
gages on farm and city property $396,- 
074. Income for the year totaled $2,- 
107,708, exceeding 1934 by $255,216 or 
14%. Death and disability claims totaled 
$468,019. Other payments to policyhold- 
ers totaled $282,259. 








Connecticut General 


Life Insurance Company 
Hartford, Conn. 


SEVENT Y-FIRST ANNUAL REPORT 


Improvement in the public’s income, the added prestige won by 
well managed life insurance companies during years of financial stress 
and the increasing skill of our representatives in helping the public 
make the most of their life insurance combined to bring about sub- 


stantial gains in the Connecticut General’s 1935 business. 


Premium 


income, investment income and assets all reached their highest point 
in the Company’s seventy-one years. 


Total premium income was 17.5% greater than in 1934. Invest- 


ment income increased to $8,780,732. 


during the year. 


Assets increased $17,602,480 


New life insurance paid for increased 22% over the 1934 issue. 
Life insurance in force increased substantially. Group life insurance 


made notable gains. 


The number of accident policies issued increased 17% and amount 


of premiums 13%. 


Payments to life and accident policyholders and their beneficiaries 
during 1935 amounted to $21,652,293. 


Purchases of fully paid life insurance and annuities together with 
a large increase in the amount left with the Company to be paid in 





instalments in lieu of lump sum 
are especially clear indications of 
themorepurposeful wayin which 
the public are using the institu- 
tion of life insurance in their 
search for financial security. 


Progress is being made in 
the training and equipment of 
the field organization and the 
Company enters its seventy- 
second year with confidence 
in the ability of its field men 
to meet with increased skill 
the requirements of those who 





entrust their funds to its care. 


1935 RECORD 


Admitted assets, Dec. 31, 1935 $ 188,912,856 
Policy reserves and other liabilities 179,383,963 
Contingency fund 1,500,000 
Excess security to policyholders 8,028,893 
Total income $ 48,965,546 
Increase in income over 1934 7,122,580 


Life Insurance 
Premium income, 1935 
New paid life insurance 
Life insurance in force, 
c. 31, 1935 


$ 35,051,604 

138,415,609 

1,006,653,262 
Accident Insurance 


Premium income, 1935 
Increase in income over 1934 


1,817,730 

206,117 
Payments since Organization 

To living policyholders $ 124,619,805 

To beneficiaries 117,305,516 


$ 241,925,321 
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In his annual report as president of 
the Carnegie Foundation Dr. Henry S. 


second battle of Chemin-Des-Dames. 
Thereafter he went into the ordnance 
division and eventually became an ord- 
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Anybody Want Any Federal Tear 
Gas Protection? 
| have just scen an interesting letter 
jom Federal Laboratories, Inc., protec- 
tion engineers, Pittsburgh, which was 
nt out by its Jewelers’ Block Policy 
Department, illustrating the extent to 
being given 


which protection is now 
qainst burglars. The letter in part fol- 
lows: 


“We wish to offer you without obliga- 
ion any assistance we may be to you 
in connection with the installation of 
Kederal tear gas as a protection against 
burglary of safes, vaults, cashiers’ cages, 
banking quarters and so on. 

“Upon receipt of a request from you 
one of our protection engineers could 
survey the premises and submit an esti- 
mate of cost of Federal tear gas protec- 
tion, as well as giving you or your client 
all the necessary information regarding 
its use and efficiency.” 

The letter is signed by Lloyd Curtiss 
of Federal Laboratories, Inc. New York 
City representative is John J. Horan. 

* * 


Thomas Hewes Practicing Law 


in Hartford 
Hewes, formerly one of the 
most important men among the juniors 
in the Roosevelt cabinet circle, and a 
member of one of Connecticut’s promi- 
nent insurance families, will practice law 
in Hartford and in Washington. In the 
latter city offices have been opened. in 
the Munsey Building. Associated with 
Mr. Hewes are E. Barrett Prettyman and 


Thomas 


i, Gloyd Await, name of firm being 
Hewes, Prettyman & Await. 
Mr. Hewes is a son of M. L. Hewes, 


chairman of the Standard Fire, a mem- 
ber of the Aetna Life’s group of compa- 
nies. His wife was daughter of the late 
George Chase who for years was head 

f the Hartford Fire. His brother is 
Philip Hewes, now secretary of Gov- 
enor Cross and formerly with the Life 
Insurance Sales Research Bureau. 

In Washington Mr. Hewes was assist- 
ant secretary of the Treasury and spe- 
cial assistant to the Secretary of State. 
He was for a time chief liason man be- 
tween the U. S. Treasury and the R.F.C 
Mr. Prettyman is former general coun- 
sel of the Bureau of Internal Revenue 
and was corporation counsel of the Dis- 
irict of Columbia and general counsel of 
the Public Utilities Commission. Mr. 
Await was first deputy comptroller of 
the currency and counsel to the comp- 
troller, 

* * * 


Remington-Rand on the Radio 

Remington-Rand, who manufacture of- 
fice appliances, have one of the leading 
commentators on the radio in Edwin 


C. Hill, who for years was star reporter 


of the New York Sun. The advertising 
end of the talk when Hill finishes has 
odo with the large number of fires in 
New York City which do not attract at- 
tention because there is nothing spec- 
lacular about them from a news point. 
According to Remington-Rand, however, 
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sinall fires in business establishments are 
responsible for putting a number of con- 
cerns out of business permanently be- 
cause the books of the companies are 
frequently destroyed in these fires, and 
the statement is being made over the 
radio that in at least a third of the cases 


where books and records of the com- 
pany burn the company having the fire is 
obliged to go out of business for all 
time. 

This statement, of course, is greatly 
exaggerated. Naturally, when a small 
concern has a serious fire it is put out 
of the running for the time being, and 
if the books and records are destroyed 
it might and probably does delay the 
time when the concern can start operat- 
ing again. And, of course, there are some 


instances where the firm does not re- 
sume again because of the loss of its 
records. 


Despite the exaggeration of radio state- 


ments, however, it helps adjustment of 
fire insurance losses if there be some 
kind of a steel cabinet which contains 
the books and which, therefore, cannot 
be destroyed. 
x * * 
The Late David S. Barry 
Death of David S. Barry, former ser- 


eeant-at-arms of the United States Sen- 
ate, former newspaper man and brother 
of James Victor Barry, at one time in- 
surance commissioner of Michigan and 
for years the greatest raconteur in the 
insurance business, was handled by daily 
newspapers to the extent of a column 
story in a number of cities. One of his 
friends dropped me a note giving this 
estimate of David Barry: 

“Dave certainly had a rather unusual 
career. You may not know that what- 
ever he accomplished was due to certain 
native ability because he had to go to 
work at such an early age that he never 
was able to acquire even a high school 
education. In view of everything I think 
he accomplished far more than the av- 


erage man.” 
* * * 


Famous Leader of War Risks 
Market Dead 


By the death of Henry Charles Saun- 
ders at the age of 84 the London marine 
insurance market has lost one who was 
until the end of the war one of its out- 
standing personalities and a leader in the 
acceptance of war risks. By a sad co- 
incidence he has passed away in the cen- 
tenary year of his office, the Union In- 
surance Society of Canton. 

Mr. Saunders joined the Union of Can- 
ton when it established its London of- 
fice in January, 1874. He served as as- 
sistant to the celebrated Mr. Jukes and 
became underwriter at the beginning of 
1900, retiring after nineteen’ and one-half 
years in that capacity. In that eventful 
period Mr. Saunders found full scope for 
his special gifts. 

During the Russo-Japanese war in 
1904-05 he wrote numerous’ war risks on 
shipping. When the Great War broke 


out in 1914 he was at sea in his yacht, 
but he returned at once and took a lead- 
ing part in establishing a war risk mar- 
ket in London. Brokers had to wait their 
turns in long queues to submit their pro 
posals to him at the Union of Canton 
offices—then at the Royal Exchange— 
and thought it well worth their while to 
do so. 

When the Government established its 
plans for war risks business Mr. Saun- 
ders continued to operate in the ordi- 
nary market and was always ready to 
consider a risk and usually prepared to 
quote a rate. During the war years he 
ee risks freely, and the initials “H. 
c ’ (invariably written with the back 
of a uae became widely known as those 
of an underwriter of great individuality 
who knew his own mind. The results 
achieved by the Union of Canton showed, 
moreover, that Saunders knew his job. 
He never sought to exert an influence 
in the market otherwise than through 
the character he had of being soundly 
equipped for his work. 

Mr. Saunders was a son of the late 
Sir Sidney Saunders and a relative of the 
late Carr Saunders, the latter one of the 
greatest of the underwriters responsible 
for the marine account of the Commer- 
cial Union. Mr. Saunders was a hand- 
some man of very dignified appearance. 
His dignified mien, indeed, was frighten- 


ing in its way, but this was frequently 
dissolved by his huge smile. 


Royal Exchange Observes Custom of 
Meeting on Death of King 


The solemn custom of the Royal Ex- 
change Assurance in calling the pro- 
prietors of the company together on the 
death of a British Sovereign was duly 
observed in London on February 5. The 
requisite notice was given and an ex- 
traordinary General Court was held at 
the Royal Exchange to consider an ad- 
dress of condolence on the death of King 
George V and of congratulation on the 
accession of King Edward VIII. 

Ever since the corporation was grant- 
ed its Royal Charter 216 years ago it 
has been accustomed to call the pro- 
prietors together on the death of the 
King, and many of those who were un- 
able to attend on this occasion wrote 
expressing their approval of the action. 
The address, passed in silent unanimity, 
was proposed in a brief but eloquent 
speech of Governor Vivian Hugh Smith. 

* * * 
New British Insurance Athlete 


\ newcomer to London’s insurance 
athletes is L. F. Humphris, the 1935 
Middlesex cross-country champion. The 
start of his career in insurance does not 
mean that he will retire from athletics, 
and in making this decision he is follow- 
ing the precedent of Lord Burghley, the 
famous hurdler, and Edward Temme, the 
Channel swimmer. Mr. Humphris first 
came to the fore as a runner in 1932, 
when he finished second in the Southern 
Championship at Beaconsfield. The fol- 
lowing year he was again second, and in 
1934 he was third in a big field. 

* * * 
Award Contract for New 
Caledonian Building 


The general contract for the construc- 
tion of the new United States branch 
building for the Caledonian Insurance 
Co. of Scotland at the corner of Garden 
and Cogswell Streets, Hartford, was 
awarded Saturday to the Industrial Con- 
struction Co. Plans for the new building 
are being prepared by Carl J. Malmfeldt, 
Hartford architect. Construction will 
start about April 1, when the present 
structure on the land has been razed. 

The contract for the demolition of the old 
building was awarded last week to the 
New York & Hartford Wrecking Com- 
pany. It will take about a month to 
raze the three-story brick building. 

The new building will be of modified 
classical design and of limestone and 
granite. It will be two stories high with 
a penthouse and a basement. There is 
provision for a future third story. 





John Drinkwater’ s Insurance Career 


The insurance career of John Drink- 
water, famous playwright, included em- 
ployment by several insurance compa- 
nies. Upon leaving Oxford he joined 
the Northern Assurance at Nottingham 
from where he was transferred to Man- 
chester. Later he joined the Liverpool 
& London & Globe and his last work in 
insurance was with the London & Lan- 
cashire. While with that company he 
became interested in theatricals; left to 
form the Birmingham Repertory Thea- 
tre. He then wrote a number of suc- 
cessful plays. 

~* 2 


Will News of Conventions Be Barred 
in Los Angeles? 

Daily paper publishers 
Cal., have clamped the lid down on all 
commercial publicity, saying that here- 
after their reading columns will be de- 
voted only to matters of general interest. 
In a statement the publishers say that 
some of the matter banned will be 
stories on changes of minor executives, 
on company conventions except for any 
actual news angle, on numerous other 
matters heretofore appearing in the 
news columns. 

Insurance men on the Coast are won- 
dering if the new ban includes stories 
about insurance conventions. The news- 
papers concerned are the Los Angeles 
Times, Los Angeles Herald and Express, 
Illustrated Daily News and Daily News. 

* * x 


Not Too Many College Students 


Are there too many men going to col- 
leges and universities ? Daniel L. Marsh, 
president of Boston University, which 
last year had an cnrolment of 10,031 
students, does not think so. In a recent 
annual report he said on this subject: 

“Some people who lack in originality 
keep talking about too many young men 
and young women being in college and 
university. Too many for what? It i 
certainly no social burden for a democ- 
racy to raise up a generation of intelli- 
gent voters. It surely cannot be re- 
garded as a social misfortune for young 
people to be studying how to solve eco- 
nomic problems, and how to adapt our 
political institutions to the changing con- 
ditions in the world. It certainly cannot 
be a bad thing to train people in the 
highest standards of living, or to evoke 
and train the best. inventive genius to 
serve mankind. Not too many are learn- 
ing how to make our economic institu- 
tions capable of regenerating the nation 
Not too many are learning how to use 
spiritually, educationally, and unselfishly 
the increased amount of leisure timc 
which technological invention is giving 
us. No, it is either ignorance or arrant 
selfishness that would cause anyone to 
object to the largest possible number of 
young people having their life sky lifted, 
their horizons widened; an opportunity 
for the orienting of themselves in the 
universe; an opportunity for the best 
development of the God-like possibilities 
within them. 

“This is what Boston University is 
aiming to do. Our professors and stu- 
dents are diligent in the pursuit of learn- 
ing; in discovering truth to combat er- 
ror; in disseminating light to banish 
darkness. They are analyzing, synthe- 
sizing, and socializing learning. Although 
much that passes in the academic world 
for research is not research at all, but 
only reclassification of something al- 
ready known, yet during the past year 
in Boston University, nearly a thousand 
professors and students were doing re- 
search work that passed beyond the re- 
classification stage.” 

* * * 


Annie Lou’s Identity 


One of the most interesting writers in 
Shirley E. Moisant’s snappy paper, As- 
sociation News, published in Kankakee, 
Iill., signs herself “Annie Lou.” This 
writer is Annie Lou Richwine who until 
recently was on the staff of a Kankakee 
daily paper and knows everybody in 
town. She is starting out to know as 
many persons as she can in the insur- 
ance business. 


in Los Anceles, 
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Globe & Rateurs Fire 
Assets Are $19,500,131 

NET PREMIUMS WERE $612,794 

Surplus to Policyholders at Close of 1935 


Totaled $10,641,237; Bank Loans 
Are Reduced 








The Globe & Rutgers Fire, in its 
financial statement covering 1935, re- 
ports assets of $19,500,131, liabilities of 
$8,858,894 and surplus to policyholders of 
$10,641,237. During the year 1935 the 
loan of $6,500,000 due the R. F. C. was 
paid off, and the company borrowed 
$6,000,000 from New York banks at 2%, 
as compared with 4% paid the R. F. C. 
This bank loan was reduced to $5,500,- 
000 during the year, and will be further 
reduced to $4,500,000 on February 28. 

The statement also shows a reserve of 
$316,872 for dividends declared and un- 
paid, which is the amount of dividends 
accrued on preferred stocks of the com- 
pany to March 1, 1936, and which have 
— declared and are payable on that 
date. 


Has Over 1,000 Agents 


The company has made marked prog- 
ress during the year, is doing business 
in forty-one states in addition to the 
District of Columbia, Hawaii, and 
Alaska, and is now represented through- 
out the United States by more than one 
thousand agents. It is writing marine 
business through Talbot Bird & Co., Inc. 
who were appointed marine general 
agents of the company several months 
ago. Although the company was in ac- 
tive operation only about seven months 
in 1935, the net written premiums for 
the year amounted to $612,794. 

The company is writing and is pre- 
pared to give service on all types of 
fire, automobile, ocean and inland ma- 
rine insurance. President Hubbard states 
that the company’s business is increas- 
ing each month, and it is the policy of 
the management to spare no effort to 
make the Globe & Rutgers a valuable 
connection for its agents and for brok- 
ers, and, at the same time, to build the 
company’s business on a sound basis. 


Northern of N. Y. Reports 


Gains in Assets-Surplus 
The Northern of New York had assets 
of $10,725,062 at the close of last year, 
compared with $9,101,474 the year before. 
Net surplus last year increased from 
$3,722,821 to $4,950,427 on December 31, 
1935. With the capital of $1,000,000 the 
surplus to policyholders totaled $5,950,427 
The company’s unearned premium re- 
serve stands at $4,127,240, compared with 
$3,836,286 the year before. 





HUDSON COUNTY AGENTS MEET 


Members of the Underwriters Associa- 
tion of Hudson County, N. J., met Tues- 
day evening at Nelson Town House in 
Union City. The speakers included 
John E. T. McClellan of the Schedule 
Rating Office of New Jersey and Rob- 
ert S. Kissam, special agent of the Stock 
Company Association, which insures 


H.O.L.C. risks. 








CAMDEN FIRE REPORT 

The Camden Fire of Camden, N. J., 
reports assets of $11,912,534 at the end 
of 1935, net surplus of $4,089,356 and 
policyholders’ surplus of $6,089,356. The 
reserve for unearned premiums is $#,- 
740,623. The company last year gained 
nearly $900,000 in assets, $550,000 in net 
surplus and the premium reserve was 
increased by about $350,000. 





BLANKS COMMITTEE MEETING 


The Commissioners’ committee on 


blanks will meet in New York April 27-29. 


Rating Poshions In 
Philadelphia Solved 


ry FF. oz MEETING IS HELD 


Agents to Mave a ‘Velce in Making 
Rates For Philadelphia Area; So- 
licitor Plan Approved 





Members of the Eastern Underwriters 
\ssociation and Philadelphia Insurance 
\gents Association committees have 
solved the Philadelphia rating situation 
in an agreement giving victory to both 
sides. The agreement became known 
Wednesday as the Philadelphia Fire Un- 
derwriters. Association held its post- 
poned annual meeting. Under the agree- 
ment the Middle Department Rating As- 
sociation will still retain the rate-making 
powers. The secretary of the bureau, 
Louis Weiderhold, will continue to be 
entrusted with the rating problems. 
However, there will be one big differ- 
ence from the old arrangement, which 
has been in effect since the formation 
of the bureau several years ago. 

The agents had contended that they 
had no voice in the rate-making and 
promulgation of schedules. To meet this 
situation the executive committee of the 
P. F. U. A. will also be the advisory 
committee of the rating association. And 
this committee will pass upon and ap- 
prove all important rate changes such 
as the recent lowering of rates on 
schools and movie houses. In this man- 
ner the rate-making powers will revert 
to the old set-up prior to the formation 
of the Middle Department Rating Bureau 
while still retaining the Bureau as one 
central rating organization for the en- 
tire department. The executive-advisory 
committee will consist of four agents and 
five company men. 

In addition to electing three new mem- 
bers of the executive committee the 
Board also approved the new solicitor 
definition amendment to the by-laws. 

Elmer Van Dusen, secretary, Insur- 
ance Co. of the State of Pennsylvania, 
was elected chairman of the executive 
committee, and John Glendening, secre- 
tary, Franklin Fire, vice-chairman. The 
board also elected three new members 
to the executive committee. They are: 
George Rowland of Wagner & Taylor; 
Benjamin Herkness of Herkness, Peyton 
& Bishop, and Jacob Haslein of Robert 
M. Coyle & Co. 





MILWAUKEE LOSSES DROP 

The lowest per capita fire loss since 
1900 is reported for the city of Milwau- 
kee in figures compiled by Fire Chief 
Peter F. Steinkellner, showing such loss 
only ninety-five cents per capita in 1935 
against $1.05 in 1934. The aggregate loss 
in 3,006 fires was $586,622, of which 
amount $565,204 was compensated for by 
insurance. 


“In the first place—there is the 


sound financial set up of the Com- 


pany,” 


said a successful Agent. 


“So never mind the rest of the 


reasons why I value my P. F. & 


M. franchise.” 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 


CHICAGO OFFICE: 


209 W. Jackson Boulevard 


SAN FRANCISCO OFFICES: 
{ Fire—200 Bush Street 
| Marine—231 Sansome Street 


London & Lancashire Names 


Schenck-Mebane Gen’! Agents 


Gilbert Kingan, manager of the Lon- 
don & Lancashire, announces the ap- 
pointment, effective March 1, of Schenck 
& Mebane, Inc., as general agents for 
the London & Lancashire and the Orient 
for North Carolina. This territory has 
formerly been supervised by Special 
\gent George B. Reeves and the rear- 
rangement comes as a result of the de- 
sire of the London & Lancashire to af- 
ford Mr. Reeves, after many years of 
service, some relief from the traveling 
demanded by his large territory, which 
has heretofore comprised North and 
South Carolina. In the future Mr. 
Reeves will supervise the entire London 
& Lancashire group in South Carolina. 

Schenck & Mebane, Inc., are already 
associated with the London & Lanca- 
shire group through their representation 
of the Law Union & Rock. They have 
for several years represented this com- 
pany along with companies of other im- 
portant groups and have made commend- 
able progress as general agency in the 
development of their territory. 
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J. A. Kesey, President G. Z. Day, 


CAPITAL . . . . 
PREMIUM RESERVE ‘ . 
OTHER LIABILITIES ‘ ° 
CONTINGENCY RESERVE ° 
NET SURPLUS . . ° ‘ 
TOTAL ASSETS . . . 


Bonds & Stocks valued on New York Insurance Rg any Basis. 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
Vice-President 


Statement December 31st, 1934 


C. L. Henry, Secretary 


$1,500,000.00 
1,351,369.36 
212,275.00 
23,282.17 
2,587,232.01 
5,674,158.54 


Securities carried 
tes as required by law. 


. . . 





at $60,688.08 in the above statement are 
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FIRE LOSSES RISE AGAIN 
Total for Senet. $27, 729 ,930, Tops Fig- 
ures For Same Month Last 
Year by Over 18% 


Further evidence that fire losses are 


working normal levels, 


is furnished 


upward toward 


and at rapid pace, 
loss figure for January as com- 
National Board of Fire Un- 
derwriters. The estimate for last month 
is $27,729,930, compared with $23,430,504 
for January, 1935, an increase of over 
18%. For the same month of 1934 the 
losses were $28,002,583. With the excep- 
tion of only one month, December, 1935, 
the losses for January exceeded those of 
every month since March, 19H. 

The current upward trend in fire losses 
started last September and_has_ been 
gaining momentum with the passage of 
time. While there is as yet little cause 
for alarm that may go beyond 
what is considered their normal level, 
fire company executives and underwrit- 
ers are deeply concerned about continued 
efforts to secure additional fire rate re- 
ductions, such efforts having the backing 
not only of legislators and the public in 
certain sections of the country but also 
of certain elements in fire insurance 
itself desirous of gaining competitive ad- 
vantages. 

Canadian fire losses also increased in 
January, the total being estimated at $2- 
487,850, against $2,273,800 for the same 
month of 1935. The increase was du 
principally to a number of large fires. 


a fairly 
in the 
piled by the 


losses 





TOKIO’S STRONG STATEMENT 


The United States branch of the Tokio 
Marine & Fire, one of the world’s lead- 
ing insurance companies, closed 1935 with 
assets of $13,414,298 and surplus to pol- 
icyholders of $10,765,183. The company 
has over $4 of surplus for each $1 © 
liability. Cash holdings of the company 
amount to $3,592,962. The unearned pre 
mium reserve totals $1,928,094. 
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Taxes on Protection Characterized 


As An Unfair Levy Upon Public 


U. §. Chamber of Commerce Says Families Buy Insurance 
Against Contingencies; Over 94% of Taxes 
Used For General Purposes 


Although more than 90% of the special 
state insurance taxes, licenses and fees 
collected each year is still used for pur- 
poses other than service to policyholders 
there is a very gradual trend toward 
increasing the proportion expended for 
insurance regulatory purposes. Accord- 
ing to figures compiled by the insurance 
department of the Chamber of Com- 
merce of the United States 5.39% of 
the taxes and fees collected in 1934 was 
expended by state insurance depart- 
ments, This ratio compares with 5.05% 
in 1933, 4.45% in 1930 and 3.87% in 1923. 
Taxes collected in 1934 totaled $81,208,- 
674, or about the same as in 1933, but 
compared with more than $99,000,000 in 
both 1929 and 1930. Insurance depart- 
ment expenses in 1934 amounted to $4,- 
381,687, against $4,114,884 in 1933. The 
high figure for such expenses, $4,416,971 
in 1930, is only slightly above the pres- 
ent total. ; ° 

For years the United States Chamber 
of Commerce has held that insurance 
taxes should not be considered as a 
source of general revenue for states but 
should be reduced to the total in each 
state which will support such state’s in- 
surance supervision. The Chamber also 
favors a uniform system of insurance 
taxation throughout the country. 

In a bulletin issued on the subject of 
“Taxing the Policyholder” the Chamber 
says in part: 

Tax Rates Not Reduced 


“Since 1924 when the Chamber of 
Commerce of the United States first in- 
vestigated the various types of special 
msurance taxes and their effects upon 
policyholders, it has opposed further in- 
creases in such imposts. With state leg- 
islators striving to discover new sources 
of revenue and new methods of extract- 
ing as painlessly as possible the neces- 
sary funds to balance budgets, it was 
natural to find the attempts to increase 
the insurance taxes more numerous in 
1934 than ever before. While the total 
of special insurance taxes collected were 
slightly lower in 1934 than in the pre- 
ceding year this was due to a decline 
in the total premiums upon which the 
tax was levied rather than to any reduc- 
tions in the tax rate. 

“Insurance taxation is tantamount to 
a diversion of income or wealth of in- 
dividuals to the state. In its broadest 
sense it means that individuals can spend 
under their own direction less of the 
returns from economic activity and that 
more of these returns are spent for them 
by the state. Insurance policyholders 
must be expected to take particular in- 
terest in these taxes. The things which 
the state does for all citizens collectively 
are in large part things which are gen- 
erally accepted as well worth doing and 
many are clearly essential. But the 
things which individuals do for them- 
selves are perhaps taken by and large, 
no less worthwhile and no less essential. 
nder the present pressure for revenue, 
governments are multiplying taxes and 
Mereasing the tax burdens to a degree 
that is interfering with individual efforts 
to provide security against contingencies. 


Premium Tax 


“Of the special state insurance taxes 
levied by most of the states, the pre- 
mum tax is by far the most outstand- 
ig, more than 90% of the total coming 
tom it alone. Furthermore, with rela- 
ton to the premium tax the normal 
Mcrease in premium income year by year 


means a larger tax base upon which the 
states derive their income. The tax is 
not affected in any way by the relation- 
ship between gross income and gross dis- 
bursements of the companies. Even if a 
company were to suffer extraordinary 
losses in a particular year and as a re- 
sult loss payments together with other 
disbursements exceeded total income for 
that year, the tax would nevertheless 
continue unabated. 

“In addition to the premium tax there 
are also license fees to be paid to the 
state by the companies, as well as by 
agents, brokers and adjusters, publica- 
tion fees levied by the state and required 
to be collected by state insurance depart- 
ments, expenses of examination or audits 
required by state statutes, fees imposed 
by states upon the companies for filing 
annual statements and other papers, state 
fire marshal tax, and special state and 
municipal levies to aid in the providing 
of funds for the support of the fire de- 
partments, for firemen’s relief and pen- 
sion funds, etc. 

“The figures given in the table, ‘Spe- 
cial State Insurance Taxes, Licenses and 
Fees Collected in 1934,’ moreover, do not 
represent the entire amount collected. 
Taxes that insurance pays in common 
with other business—such as property 
taxes, Federal income taxes, and in a few 
cases state income taxes, corporation 
fees, capital stock and capital stock reg- 
istration taxes—are not included in the 
tabulated data. Insurance pays a large 
portion of the state taxes. In a recent 
tax manual published by tax authorities 
it was disclosed that insurance pays more 
than 14% of the total amount of busi- 
ness taxes collected by the states, 

“With respect to state corporation in- 
come tax laws, insurance companies are 
found to be exempt in eighteen states 
that have such laws and one other state 
exempts only foreign insurance compa- 
nies. There are a few states, however, 
that compel insurance companies to pay 
a premium tax and also a corporation 
income tax. It is interesting to note that 
in’ 1933, twenty-three states imposed a 
corporation income tax and in 1935, thir- 
ty-three states levied upon corporation 
incomes. The volume of income tax leg- 
islation is not fully indicated by the 
change in the number of states having 
corporation income tax laws, because 
many states have increased rates, re- 
duced exemptions, or otherwise made 
their statutes more productive of rev- 
enue, 


Twelve-Year Summary 


“Summarizing total collections of the 
taxes covered in this survey, from all 
lines of the insurance business, and ex- 
penditures of the state insurance depart- 
ments for the years 1922-1934, inclusive, 
it is found that the former aggregated 
$1,056,581,365 and the latter $46,284,385. 
The difference of $1,010,296,970 during 
this period represents the amount used 
for general revenue purposes. Some idea 
of the magnitude of the sum annually 
paid in taxes by the insurance business 
is given by the fact that the amount of 
taxes paid by life insurance companies 
figured at the equivalent of more than 
3% of annual net income. With re- 
spect to fire insurance, the amount an- 
nually would be sufficient to pay for in- 
surance protection on several billion dol- 
lars of property, and in the case of casu- 
alty insurance, sufficient to pay ~ the 
workmen’s compensation premium bill 
for all employers for approximately one 
month. 

“In concltision it,may be stated that 
the more than 60,000,000 policyholders 


REINSURERS ARE WARNED 





Dr. Tuma, European Expert, Says Low 
Loss Ratios Mean Less Business 
For Reinsurance Companies 

Dr. F. L. Tuma, director general ot 
the First Bohemian Reinsurance Co. and 
an insurance man of international repu- 
tation, published last fall an article in 
The Review of England which has been 
discussed widely in the insurance papers 
of other countries. 

Dr. Tuma mentions at the beginning 
the fact that the loss curve follows close- 
ly economic conditions of a country and 
reflects good and bad times. In nearly 
all European countries the loss ratio has 
been favorable since the last six months 
of 1933 and in consequence reinsurance 
companies have earned money. But ex- 
perience has taught that such periods of 
low losses are invariably followed by bad 
years. A profitable business is still pos- 
sible, provided business is written on a 
broad international basis. But with the 
improvement in industrial risks it will be 
noted that the volume falls off, because 
the companies increase their net reten- 
tion, which does not show in their an- 
nual balance sheets and the actual condi- 
tion is hidden by the exchange of busi- 
ness, so that actually reinsurance is not 
any too well off. 

However, far worse—and the future 
will bear this out—is the reduction of 
premiums, which chiefly shows in coun- 
tries with a favorable loss ratio like 
France and Germany. It is human to 
forget the past and see the future in a 
rosy light. Experienced reinsurers do 
not share this optimism. They know that 
abnormal low loss ratios spell danger for 
them. 

They have to face another danger, the 
demand by ceding companies for in- 
creased commission. They have to face, 
furthermore, the steadily increasing com- 
petition, by direct writing companies. 


U. S. Fire and North River 


Present Fine Statements 

The United States Fire of the Crum 
& Forster group, in its 112th annual 
financial statement, shows assets of $30,- 
122,242 and net surplus of $16,512,726. 
With capital of $2,000,000 the policy- 
holders’ surplus is $18,512,726. The as- 
sets of the company last year increased 
nearly $5,000,000 and the surplus gained 
by about the same figure. The un- 
earned premium reserve at the end of 
1935 was $9,128,550 against $9,200,832 the 
year before. 

The North River presents its 114th an- 
nual statement showing assets of $21,- 
495,010, net surplus of $12,615,497 and pol- 
icyholders’ surplus of $14,615,497. A year 
ago the company had assets of $18,278,958 
and net surplus of $9,245,592. The un- 
earned premium reserve at the end of 


1934 was $5,522,816. 


AGENTS PLEDGE COOPERATION 
The Insurance Exchange of Houston 
has followed the action of the San An- 
tonio and Austin local boards in pledg- 
ing the membership to abide by the rul- 
ing of the Texas Board of Insurance 
Commissioners with respect to the 
change to become effective March 1 in 
the good fire record schedule. The com- 
missioners’ order warns against the re- 
writing of policies to take advantage of 
rate reductions unless it is done in strict 
accordance with the Texas laws. 











are affected as a class by this taxation. 
These policyholders enjoy no great ca- 
pacity to pay higher taxes than other 
citizens, and in fact the overwhelming 
majority of them are persons with mod- 
est incomes. Only about 5,000,000 citi- 
zens have incomes sufficiently large to 
make Federal income tax returns and yet 
by these special taxes on insurance pre- 
miums millions of other policyholders 
are also taxed indirectly on that portion 
of their income that they set aside cach 
year to assure their families or them- 
selves against contingencies.” 











Lots of times busi- 
ness would be ac- 
celerated if franker 
expression of opin- 
ion prevailed. You 
needn’t pull your 
punches where we 
are concerned --and 
you needn’t expect 
to be mollycoddled 
if you become one 
of our agents, for one 
of our prime interests 
is the upbuilding of 
of our agencies that 
they may be sound 
and enduring. 


The Phoenix 
Insurance Co. 


of Hartford, Conn. 


Cash Capital $ 6,000,000.00 
Net Surplus 24,839,324.64 
Assets 41,432,562.20 


Time Tried and Fire Tested 
since 1854 














Page 20 














=== a=) IEE ASTERN 
6 SE UNDERWRITER 





February 21, 1936 








Agricultural and Empire State 
Report Record Gains in Surplus 


The annual meeting of stockholders of 
the \gricultural was held recently 
at the company’s home _ office in 
Watertown, This was followed by a 
meeting of the Empire State. Both or- 
ganizations showed marked improvement 
in underwriting profit. There was re- 
ported a material increase in the market 


value of the security portfolio. In mak- 
ing his annual report President H. R. 
Waite pointed out that 1935 brought the 


largest gain in surplus that the compan- 
ies had ever enjoyed. The total increase 


for the Agricultural was $1,699,667, which 
included the Empire State gain of 
$287,961. 

“For the third consecutive year we 


have enjoyed a remarkable underwriting 
record,” said Mr. Waite. “This has been 
the experience of companies generally 
and our own results are about average. 
However, it seems doubtful if we can 
depend on a further continuance of this 
record. And as a matter of fact there 


JAMES SOUNDS WARNING 


Citing Higher Taxes and Losses, Plus 
Reductions in Rates, He Calls For 
Sound Underwriting 
underwrit 
taxes and 


\ combination of careless 
ing, rising fire higher 
reduced premiums face fire insurance 
companies this year in the opinion of 
Alfred M. James, president of the North- 
western National Fire of Milwaukee. In 
report to stockholders he says in part: 

“While both earnings have proved sat- 
isfying in comparison with the previous 
year, the present outlook for the_busi- 
ness does not inspire much confidence 
or enthusiasm. With a static premium 
income and a subnormal loss experience 
(losses usually follow commodity levels) 
exceptional profits have been realized in 


the business as a whole. That, how- 
ever, is due to fortuitous circumstances, 
rather than distinguished management, 


and has led to extravagances, loose prac- 
tices and a more or less greedy and reck- 
less scramble for volume of business, re- 
eardless of assumed obligations or con- 
sequences. 
“Numerous rate 
ready followed the low 
constitute one cause of grave misgiving 
for when ratios return to + a 
(and for several successive recent months 
they have shown an increase) profits will 
disappear under an increased liability, 


reductions have al- 
loss record and 


loss 


with higher tax rates and other uncon 
trollable expenses to combat. Those un- 
derwriters who have kept their houses 
in order and do not turn soft, realizing 
where some of the present unsettling 
factors may lead, will eventually see bet- 
ter operating conditions and a restora- 


whereby a normal course 
followed by compe- 
with some chance of 


tion of stability, 
of business may b¢ 
tent management, 
fair profit.” 


Two Tax Bills at Albany 


Under the provisions of a bill intro- 
duced in the New York State Assembly 
at Albany by Edward S. Moran, Demo- 


crat of Brooklyn, and referred to th 
iaxation committee, Subdivision 3, Sec- 
tion 187 of the Tax Law is amended by 
imposing a tax of 15 cents on each $1 
of premium charged by an unadmitted 
insurer on risks located in New York 
State, marine insurers being exempted. 
Under the provisions of another bill 
introduced in the Assembly by Paul B. 
Mercier, Democrat of Utica, and re- 
ferred to the Insurance Committee, a 
section 113-a is added to the Insur- 
ance Law, imposing an additional tax of 
1% on yvross fire premium recei; pts, after 
certain deductions, of fire insurers, 
whether domestic or foreign, for the 
benefit of members of paid fire fighting 
denartments in cities and incorporated 
villages, other than New York City. 


new 


have been indications of change in the 
past four months which point to a re- 
turn tO a more normal loss ratio. 

“Nevertheless the good record brought 
to the Agricultural an underwriting profit 
of $539,721 and $95,752 to the Empire 
State. The increase in surplus, to a large 
extent, is due to this and to an increase 
of over a million dollars i in market values 
of securities owned.” 

The Agricultural has been in business 
for eighty-three years and operates in 
practically all states of the Union and in 
Canada. The Empire State is wholly 
owned by the Agricultural and is operat- 
ed under the same management. 

The total fire premiums written by both 
companies in 1935 amounted to $4,36l,- 
550. In addition to this the automobile 
department made a splendid record, in- 
creasing its premiums to $520,000. Parcel 
post premiums were $6,000 and the ma- 
rine department’s figures were about 
$485,000. 





BOSTON FUND SUBSCRIBED 

When the insurance division of the 
Boston Community Fund campaign ap- 
peared to be falling short of its objective 
this week, says the Standard of Boston, 
President William R. Hedge of the Bos- 
ton Insurance Co., chairman of the in- 
surance division, called on a group of 
local company and agency executives with 
a standard fire insurance binder. With 
a few changes, making the binder subject 
to the Golden Rule instead of the stand- 
ard policy conditions, the needed amount 
was soon subscribed. The insurance di- 
vision reached its quota without requir- 
ing the use of the unique binder, but the 
“loss” would have been paid, if neces- 
sary. 


EXCELSIOR FIRE REPORT 





Agents’ Company Reports Increase in 
Surplus, Assets and Premiums; 
Directors Reelected 


Nearly fifty 
Insurance Co. 


agents of the Excelsior 
their 
meeting in the new home office building 
in Syracuse on February 11. With Ed- 
win J. Cole, Fall River, Mass., chairman 
of the board of directors of the Excel- 
sior and past president of the National 
association of Insurance Agents, presid- 
ing, the reports of the Excelsior offi- 
cers told of the progress being made by 
this company which is largely owned and 
directed by local insurance agents. 

The report of Mr. Cole paid tribute 
to Fredrick V. Bruns, in whose mind 
was created the idea of an agents’ com- 
pany and who served as its first presi- 
dent until his death nearly a year ago. 
President Hosmer’s report commented 
largely on the good showing made by 
the Excelsior last year. He pointed out 
that the net premiums of the company 
showed an increase over 1934 of more 
than 15%, admitted assets increased 
15.5%, unearned premium reserve was 
up nearly 13% and surplus showed an 
increase of 60.3%. The loss ratio for 
1935 was 30.3%. 

The following directors were reelected 
for a term of three years: Frederick 
W. Barker, vice-president, First Trust 
& Deposit Co., Syracuse; Harry Rubin, 
president, The Fair Store, Binghamton, 
N. Y.; Follett L. Greeno, Rochester; 
\lexander H. Cowie, attorney, Syracuse ; 
Donald G. North, New Haven, and 
Harry L. Godshall, Atlantic City, N. J. 

Assets of the Excelsior at the end of 
1935 totaled $745,517 compared with 
$645,299 a year ago. The net surplus 
amounts to $201,683, which together with 
the capital of $250,000 makes a policy- 
holder’s surplus of $451,683. The un- 
earned premium reserve is $233,939 
against $207,178 at the end of 1934. 


attended annual 





peer ‘Sieiiidiinadimialiis 31, 1935 





ASSETS 

Real Estate ; , , ‘ . $ 32,669.65 
Mortgage Loans ; ‘ : 63,600.00 
* Bonds ; : ‘ ? : : .  3,940,839.00 
*Stocks : , 4,960,938.00 

Premiums in Course of ‘Collection (Not 90 days over- 
due) : p ; ; ‘ : 675,489.07 
Interest Accrued - 39,919.46 
Cash on Deposit and in | Office 927,884.84 
Missouri Premiums Impounded. : ; ; 79,824.88 
Reinsurance Recoverable on Paid Losses . ‘ 3,897.18 
#810, 725,062.08 

LIABILITIES 

Unearned Premium Reserve : . $4,127,240.71 
Unadjusted Losses 269,810.50 
Reserve for Taxes and Other Cc laims 300,000.00 
Missouri Impounded Premiums 3 ‘ 77,583.16 

Capital Stock $1,000,000.00 

Net Surplus 4,950,427.71 


tSurplus to Polic yholders 


basis approved 
December 31, 1935, 


Valuation on 
f On the basis of 
owned, 
and Surplus to Policyholders 
Securities carried at $66,090 in 


by National Association 
’ Market Quotations for all 
this Company’s total admitted Assets would be increased to 


—._-5,950,427.71 
+$10,725,062.08 


of Insurance Commissioners. 
Bonds and Stocks 
$10,807,182.08 
$ 6,032,547.71 





above statement are deposited as “required by law. 





of New York. 


83 MAIDEN LANE, NEW YORK 
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BOSTON AND OLD COLONY AGENTS 
ARE NEVER LEFT THEIR SALES 
PLANS ARE ALWAYS RIGHT 
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G. Harold Grant Assistant 
Secretary of Aetna (Fire) 


Directors of the Aetna (Fire) have 
elected G. Harold Grant an assistant sec- 
retary of the parent company and two of 
its subsidiaries, the World Fire & Ma- 
rine and the Century Indemnity, It is 
understood that he will also be made an 
assistant secretary of the Piedmont Fire 
of Charlotte, N. C., another Aetna sub- 


sidiary. 
Mr. Grant has made a study of fire 
insurance finance and accounting sinc¢ 


he joined the Aetna as a clerk in the 
bookkeeping department in 1916, after 
working for a short time in the account- 
ing department of the Bush Manufac- 
turing Co. of Hartford. For the past 
nine years he has been actuary of the 
Aetna organization. 





REDUCES RATES IN MICHIGAN 

Disclosures by Michigan Department 
authorities last week that the General 
of Seattle has filed a deviation provid- 
ing for a 20% flat rate reduction on all 
fire business written in that state is ex- 
pected to prove rather disturbing news 


to other companies and their agents 
throughout Michigan. The General has 
been admitted in the state for only a 


few months so the decision to accept 
business at the reduced rate could hard- 
ly have been based on Michigan experi- 


ence. Data was submitted to the De- 
partment, however, according to H. B 
Corell, Depuiy Commissioner, showing 


had enjoyed a satis- 
on a similar basis im 
Department, 


that the 
factory 
several 
hence, 


company 
experience 
other states. The 
accepted the filing. 


MAY WRITE “CONVERSION” RISK 

Fire companies may, in the opinion of 
the Michigan attorney general’s depart- 
ment, write wrongful conversion insurance 
on financed automobiles only if there is no 
mortgage of the vehicle in connection 
with the transaction. Horace B. Corel, 
Deputy Insurance Commissioner, some 
time ago requested a re-interpretation 
of the law regarding the limitations ol 
fire companies in handling this particular 
line. During the term = office as attor- 
ney-general of Wilber . Brucker, later 
a governor of the otha an opinion had 
been prepared to the effect that this 
line was not a lawful coverage for fir 
carriers to undertake. The close con- 
nection between “wrongful conversion” 
and ordinary theft, a permissible line for 
fire companies, moved the department 
executive to submit the matter for recon- 
sideration. 





CZAR’S YACHT BROKEN UP 
The Wiatiaz, once the yacht of Czar 
Nicholas of Russia, is being wrecked at 
the yards of the Northern Metal Co. in 
Philadelphia after it served under the 
name Favorita for some years as a cat 
rier of bananas. 
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And Often Don’t Stick With Agent 


New Approaches to Insurance Salesmanship Needed to Pre- 
serve Buyer’s Interest; Views on New 
Forms Given 


By Clarence T. Hubbard 


Yes—the premiums go round and 
around—and sometimes, when we press 
the middle valve down, come out here. 
Where? Here! 

The “middle valve” is the much cov- 
eted key valve, which, when pressed down, 
releases a lot of steam. It is the valve 
of salesmanship. When this valve isn’t 
pressed down sufficiently, the premiums 
apparently go round and around—to the 
other fellow! 

Salesmanship is a vital power in the 
expansion or retention of any business 
and naturally the insurance business is 
no exception. Salesmanship as “sales- 
manship” is being attacked. Consumers 
are beginning to band together and to 
challenge our economic system, and par- 
ticularly its selling and advertising meth- 
ods. This organized effort has already 
proceeded to a point, on the part of the 
consumer, where local community chap- 
ters are organized, and in existence in 
various cities and towns. Beyond that 
activity, there is the Consumers’ Re- 
search, Inc., an independent engineering 
and analysis service located at Washing- 
ton, N. J., which is subscribed to by 
thousands, and which analyzes all well- 
known products offered for sale, in order 
to give the buyer a true picture of what 
he is purchasing, entirely stripped from 
selling and advertising claims. 


Indirect Attack on Insurance 


This service has been quite free from 
any reference to insurance until a re- 
cent article appeared headed, “Beware 
of the Endowment.” While the view- 
point of the author of that article has 
some basis in reverting to the old com- 
parison, which most people know, that 
the man who buys an endowment pays 
out more premium than the man who 
buys straight life insurance and that in 
the event of a death, the estate would 
not receive any more in principal, even 
though the purchaser would be out the 
additional premium cost. 

However, insurance men were not 
pleased with the article because it in- 
ferred that insurance companies and in- 
surance salesmen made every endeavor 
to sell endowment insurance, because such 
sales meant higher premiums and more 
commission and an easier financial prob- 
lem to the insurance company. This we 
know is not the case, for if there is any 
business which is operated more con- 
structively and cleaner than the insur- 
ance business, it is yet to be known. 
The insurance companies are constantly 
urging their representatives to supply the 
buyer with the best of protection at the 
lowest rate, and to fit insurance to in- 


dividual needs. I have yet to hear an 
insurance official. large or small, exhort 
any insurance salesman to sell the type 
of insurance which means the most for 
the company or the agent. 

Nevertheless, salesmanship is on the 
defensive, and so is advertising, because 
sO many manufacturers and distributors 
have relied wholly on the power of sales- 
manship and advertising without endeav- 
oring to back it up with substantial prod- 
ucts. The public has paid the bill and 
now a minority is organizing to try and 
eventually put a stop to this. In bring- 
ing this about, the innocent suffer with 
the guilty and insurance men must be 
alert to these coming attacks because in- 
surance, like public utilities, is always be- 
ing misunderstood and openly opposed, 
whereas private manufacturers, even 
though their profits may be enormous 
and out of line, pass by unnoticed. 


Insurance Salesmanship and Advertising 


Sound 


I think the best application of sound, 
deserving and worthwhile salesmanship 
and advertising is found in the insurance 
business. There is no question regarding 
the product. Insurance salesmen are do- 
ing the public a favor in selling insur- 
ance to them. No man’s family has ever 
yet complained, at the time of death, 
because the deceased carried too much 
life or accident insurance, nor have many 
property owners complained at the time 
of a fire of having too much insurance. 
The shoe has been on the other foot. 
It has been the underwriters, and the 
insurance companies, who have worried 
about the purchaser having too much, and 
have voluntarily cut down policies, so 
that insurance was equal to, or less than 
the values on hand—not greater. 

The picture is that insurance premi- 
ums, or dollars which might have been 
insurance premiums, are going around 
and round and are being drawn by cen- 
trifugal force to the invisible whirlpool 
of general salesmanship and advertising, 
and probably too great a percentage of 
the consumers’ dollar is going into friv- 
olous goods, cheap amusements and other 
useless items, instead of into insurance, 
and worthwhile offerings. 

This is borne out by many figures. 
For instance, the survey recently sent 
out to war veterans as to how they would 
spend their bonus shows that 6% of their 
receipts will go into insurance. Cer- 
tainly the insurance companies cannot 
expect, and do not want to obtain a 
percentage of this bonus expenditure be- 
yond that to which they might be en- 
titled. It is a fact though, that a great 
deal of this “hot money” will be wasted 
and frittered away on things which will 
do no good, whereas a larger percentage 
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could be invested in insurance to con- 
structive’ usefulness all-round. 
Great Need for More Insurance 


Figures show that at least 25% of the 
property in the United States has no fire 
insurance protection. 

There are reliable figures, based on in- 
come tax results, which show that 534% 
of the people who die in this country 
leave no estate at all, and that only 
214% of our population leave over $25,- 
000 and only 8% over $10,000. 

Then the survev which was carried out 
by the National Credit Men’s Organiza- 
tion showed that only 3% of various 
property owners carried any rent insur- 
ance, and only 13% explosion insurance 
and that none of the allied fire insur- 
ance lines had been purchased to any 
quantity. 

At the moment, the National Credit 
\ssociation, as announced in the columns 
of this journal, are to carry on an edu- 
cational campaign with local agents in 
order to try to persuade the credit man- 
agers to buy insurance to protect credit 
extensions. Right here has been a big 
neglect in the selling possibilities of 1n- 
surance companies. 

Concurrently with this, I am receiving 
the support of the banking fraternity 
through the Bankers Monthly. published 
by the Rand McNally Co. in Chicago 
through a series of articles and editorial 
comments to educate the banker to de- 
mand an insurance inventory from cach 
borrower before extending a loan. This 
is another overlooked opportunity which 
has never been aggressively cultivated 
and which will take --ears to bring to 
an established practice, for it offers most 
constructive opportunities for insurance 
salesmanship. 

It is very conservative to say that 
probably not over one out of every ten 
dwelling house owners carries any rents 
or rental value insurance. That such ad- 
ditional insurance can be placed in a 
big way, through the issuance of en- 
dorsements on fire policies on renewal, 
or by form letter solicitation on policies 
already issued, has been demonstrated. 


Supplemental Coverage 


At present, the “supplemental endorse- 
ment” is receiving a great deal of atten- 





tion, an endorsement which combines 
windstorm, hail, explosion, riot and air- 
craft property damage, and in some cases 
smudge insurance, all in one endorse- 
ment, for one low combination rate. 
These endorsements differ by territories 
—in the West, they are available for 
mercantile and dwelling risks; in the 
East, for dwellings only. In some states 
you can select the individual coverages 
named in the endorsement, and others 
you must buy the entire combination, 
and it is hoped that eventually there will 
be one standardized supplemental en- 
dorsement the country over. 

This endorsement, however, has not 
been sold to its full possibilities. The 
public will never rise up and demand it 
of their own volition. The expansion 
of this supplemental endorsement at a 
reduced rate, means a tremendous drop 
in the premium income formerly obtained 
from these allied lines in separate poli- 
cies. The theory is that the supplemen- 
tal endorsement will be more construc- 
tive in the long run, as a greater number 
of people will accept the supplemental 
endorsement, thereby offsetting what has 
been lost in the individual allied lines 
At the moment, this is theory —only 
salesmanship can supply the practical 
answer. 

Obviously, then, we must have mor 
individual salesmanship among agents 
and representatives handling allied fire 
insurance. Then also, we must have sus- 
tained, and perhaps increased, salesman- 
ship for the casualty coverages, and also 
for life insurance, as well as a combined 
form of good will salesmanship for in- 
surance as a whole, in order to better 
acquaint the public with the advantages 
in the constructive services, as well as 
the performances and accomplishments 
of insurance in order to obtain our share 
of the consumer’s dollars, which are go- 
ing round and round. 


Radio Deserves Study as Ad Medium 


Perhaps this invites our renewed at- 
tention and study to the power of the 
radio. It is conceded to be the biggest 
influence in the United States. Every- 
one knows that Major Bowes is the best 
salesman of Chase & Sanborn coffee that 

(Continued on Page 24) 
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@ A SALUTE TO THE STATE OF 


ILLINOIS 


Illinois has 56,665 square miles 
1.87% of the U.S. 






Illinois has 7,630,684 population 
6.22% of the US. 


Illinois has 10,740 industrial plants 
7.27% of the U.S. 
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A group of Indian tribes originally occupied what 
is now the “Prairie State” and gave their name to 
Illinois. This state ranks third among the states in 
mineral output. Its farms are valued at more than 
$3,336,049,028. An annual payroll of about $41,000,- 
000 is developed by 81 packing establishments. 


Chicago, the second largest city in the United 
States, is the greatest railway center in the world. 
Several rivers and the unique Chicago Drainage 
Canal comprise a remarkable mileage of water- 
ways. 

The city is known far and wide for its art collec- 


ions and the most ambitious park and boulevard 
:ystem ever conceived by any city in the world. 


Illinois insures $5,077,786 of its property values against fire loss with 
stock fire insurance companies and annually pays $31,208,888 to 
them—6.83% of the fire insurance premiums of the United States. 


American Equitable Assurance Com- Merchants and Manufacturers Fire 
pany of New York Insurance Company 
Organized 1918 Capital, $1,000,000.00 Newark, N. J. Chartered 1849 
e Capital, $1,000,000.00 
Globe & Republic Insurance Company ° 
ares of America alia New York Fire Insurance Company 
Philadelphia, Pa. Capitel, $1,000,000.00 stablished | Incorporated 1832 Capital, $1,000,000.00 
e = 
Knickerbocker Insurance Company Sussex Fire Insurance Company 
of New York Newark, N. J. Organized 1928 
Organized 1913 Capital, $1,000,000.00 Capital, $1,000,000.00 
92 William Street —— New York 


MANAGER 


One of a series designed to acquaint insurance men and insurance buyers with a few facts about our country. 
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Elected a Director Of 
Connecticut Mutual Life 





THOMSON 


JAMES L 


James L. Thomson, who was last week 
elected a director of the Connecticut 
Mutual Life, is chairman of the finance 
conmmnittees of the Hartford Fire and 
Hartford Accident & Indemnity and a 
prominent Hartford business man_ of 
outstanding ability. 

Mr. Thomson’s rise in the business 
world has been rapid. After a brief ex 
perience in retailing with the Forbes & 
Wallace department store in Springfield, 
Mass., he joined Redmond & Co., New 
York bankers, for the purpose of learn- 
ing the bond business. In 1914 he re 
turned to Hartford to form with the late 
Hart C. Fenn a partnership, known as 
Thomson, Fenn & Co., in which capa 
city he continued until he retired in 
1928. The Hartford Fire in 1934 made 
him chairman of its finance committee. 

Born in Hartford, Mr. Thomson at- 
tended Hartford High, then Phillips 
\cademy, Andover, Mass., graduating 
from the Sheffield Scientific School at 
Yale in the Class of ’98S, with the de- 
gree of Ph.B. Mr. Thomson is a mem- 
ber of the Hartford Club, the Hartford 
Golf Club and the Yale Club of New 
York. 


E. F. Rath 25 Years With 
Fire Adjustment Bureau 
Edward F. Rath, New England district 
superintenden’ of the Fire Companics’ 
Adjustment Bureau, last Saturday cele 
brated his twenty-fifth anniversary with 
the old General Adjustment Bureau and 
the F. C. A. B. He was guest of honor 
at a luncheon in Brookline, attended by 
all the New Eneland and Boston offic 
men. KE. E. Heins, assistant general man- 
aver of the Eastern depariment of th 
Bureau at New York, represented that 
office and presented Mr. Rath with a 
wrist watch as a token of respect and 
affection 


C. T. Hubbard 


(Continued from Page 22) 

has ever been on their payroll. Insur 
ance has hesitated to turn to the radio, 
except in a few notable exceptions, and 
of course, a certain number of failures. 
The radio, to insurance interests, is 
somewhat of a theory as yet in its ad- 
vertising possibilities. The results can’t 
be counted up like votes, as people do 
not buy insurance as they do coffee or 
toothpaste. 

Nevertheless, as intangible as these 
results may appear, the politicians look 
to the radio as one of their greatest 
powers for influencing the human mind 
If we concede that radio is one of th« 
biggest influences in the United States, 
perhaps its powers and its importance to 
insurance should be considered, especial- 
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ly in some group method of advertising 
insurance. 

In the development of insurance, by 
selling and advertising, and in order to 
receive our share of the premiums that 
go round and around—dignity must be 
preserved. In fact, in the dignified adver- 
tising and selling of insurance, I believe 
we hold a light for the entire commercial 
world to watch and respect. The same 
degree of dignity could be carried through 
in radio effort, not necessarily as an ac- 
tivity of our own initiative, but perhaps 
a point has been reached where this is 
necessary for our self preservation, in the 
realization that today the cleverest and 
most ingenious of brains are constantly 
figuring ways in which to grab these cir- 
culating dollars 

An obstacle we have to-overcome in 
the reaching for these dollars is the 
gaining of more publicity in newspapers 
through news items. Aside from com- 
ments on annual statements and insur- 


ance lawsuits, very little appears in news- 
papers regarding insurance companies. 
The news editor seems to be alert to 
eliminate all insurance items, for fear 
that they might come under the head 
ing of “free advertising,” whereas the 
automobile industry is constantly flood- 
ing the newspapers with free publicity, 
and the more popular subjects of fancy 
to the public, such as sports, get pages 
of free publicity. 

| know a syndicate which was once 
formed to provide newspapers with dra- 
matic, entertaining and interesting in- 
surance items. These items were pre- 
pared by the best of writers. Further- 
more, the syndicate had plenty of finan- 
cial backing but finally had to give up, 
as they could not break down the re- 
sistance of editors towards reading mat- 
ter on insurance. This can be overcome 
only by an organized and constant edu- 
cational sales effort. 

The automobile industry has reached 











agents in their communities. 


in the slightest. 


99 John Street 





If You Want Automobile 
[nsurance--In a hig Way’ 


Join in our national campaign to interest com- 
mercial banks in automobile financing. In hundreds 
of communities agents are gelling in on the sround 
floor for a large volume of automobile premiums. 
They are doing it by capitalizing the fact that banks 
are having a hard time finding safe, profitable outlets 
for their funds, and more and more of them are 


lurning to automobile financing. 


N lany commercial banks are making thousands 
of automobile loans and letting the borrowers select 
their own insurance agents. In your community you 
will frequently be the buyers’ choice. Bankers know 
that by permitting borrowers to choose THEIR OWN 


| agenls, they earn the valuable good-will of all the 


A new booklet called ““A Profitable Thought, 
Mr. Banker’ tells facts and figures you and your 
local banks should know about automobile financing. 
Thousands of agents and bankers all over the country 
have sent for this booklet and found it valuable. 


Write for your copy today—you won't be obligated 
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the stage that no matter how huge their 
profits may be reported, there is no clam. 
oring on the part of the public for lower 
prices lf the insurance companies make 
reference to some modest profit which is 
used to strengthen resources for policy 
holder protection, there is an immediate 
howl. : 
More Research Needed to Aid 
Insurance Sales 

Obviously it seems necessary to do 
more research on behalf of the insur- 
ance business. To find out what be- 
comes of the consumer’s dollar—how 
much, by practical analysis, should go 
for insurance, and how much for other 
expenditures. In other words, we must 
study the subject of the furtherance of 
the sale of insurance, to be aware of 
the diversion of dollars to the sellers of 
competing goods. This calls for research 
to determine more scientifically the dj- 
vision of the consumer’s dollar. 

One big step forward on behalf of in- 
surance has been the insurance inven- 
tory, or insurance survey, made on mer- 
cantile, manufacturing as well as on per- 
sonal risks. This represents construc- 
tive insurance salesmanship for it shows 
the buyer just what insurance he needs, 
and does not represent any endeavor to 
sell a man anything beyond what he 
should rightfully have. The lack of in- 
surance needed protection discovered to 
date in these inventories and surveys is 
sufficient inspiration and encouragement 
to insurance salesmen as to their future 
possibilities. 

\nother big factor which is being more 
and more realized in the sale of insur- 
ance is that the insurance salesman must 
“know his stuff.” Unfortunately, sales- 
men for other commodities if they are 
good talkers, and have good personalities 
and persuasive abilities can sell those 
commodities without much of a knowl- 
edge of what it is all about. This is 
not so in insurance, for the insuranc¢ 
salesman, whether life, casualty, or fire, 
must know his business intimately. Th 
fact that he always hasn’t is.the cause 
for the lopsided development of insur- 
ance, wherein the easily sold lines shoy 
big premium income and those which re- 
quire technical knowledge and _ study, 
very small. 

Premium Financing 

There is the big question at the mo- 
ment of premium financing. Most insur- 
ance exccutives do not want to see the 
fabric of insurance cluttered up with pre- 
inium financing, which brings all kinds 
of additional problems and expense. Nev- 
ertheless, the issue cannot be ignored en- 
tirely, for the fact remains that the par- 
tial payment idea has been one of the 
contributing causes in this country for 
increased sales from consumers. In fact, 
it has been carried too far, but neverthe- 
less, in analyzing coldly and practically, 
the reason “why dollars go round and 
around” and do not always “come out 
here” as insurance premiums, we should 
not be afraid to face the situation, and 
to study the means by which others ob- 
tain these dollars. 

The same appkes to deductible features 
in policies. Most thoughtful insurance 
people feel that if deductibles are intro- 
duced, they will be carried to extremes, 
and eventually self-insurance may prove 
even a bigger problem than it is at the 
moment. There are two sides to this 
question, and one which must be gravel) 
considered, is just what would the intro- 
duction of deductibles and lower pre- 
mium mean in helping to preserve the 
interest in insurance on the part of the 
consumer. 

In brief, it may be necessary to stream- 
line insurance, even though it goes a 
little bit against the grain to do this. 


HARMONIA FIRE GAINS 


The Harmonia Fire of Buffalo has sub: 
mitted its annual report showing assets 
of $3,608,841, an increase of $440,000 over 
the total at the end of 1934. Assets in- 
clude bonds and stocks worth $3,292,627 
and $180,033 in cash. Net surplus is $1,- 
555,884, compared with $1,105 592. 
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News 


Tragic Fire Speeds Effort to 
Improve Fire Prevention Work 


Efforts to have control of fire preven- 
tion work in the City of New York re- 
turned to the Fire Department have been 
intensified as a result of the fire last 
week in a Chinese restaurant on Lex- 
ington Avenue which caused the deaths 
of six persons. The transfer of the 
function of fire prevention from the Fire 
Department to the Building Department 
by the New York legislature in 1933 was 
indirectly responsible for this fire and loss 
of life, Fire Commissioner John J. Mc- 
Elligott charged last week after an in- 
vestigation of the fire. Existing condi- 
tions leading to the spread of the flames 
would not have been permitted, he said, 
if the Fire Prevention Bureau had re- 
mained under the jurisdiction of the Fire 
Department. Continuing he said: 

“Do you know that since the passage 
of the McCall act in 1933 that the Build- 
ing Department has all the functions of 
fire prevention under its control? The 
Fire Department has no jurisdiction over 
the prevention of fires in the City of 
New York. 

“I believe this is an untenable condi- 
tion. It is my contention that fire pre- 
vention should not be divorced from the 
control of this bureau. It is my inten- 
tion in the near future to present a bill 
to the legislature asking that the func- 
tions of fire prevention be restored to 
the Fire Department, where they right- 
fully belong. And when that time comes 
I will appreciate the support of the pub- 
lic interested in the safety and lives of 
people occupying various classes of 
buildings. 

“To my this is the 


own knowledge 


Oscar Snow Joins Local 
Branch of Aetna (Fire) 


Oscar Snow has resigned from Thomas 
I. Hogan, Inc., to join the New York 
City staff of the Aetna (Fire) and Cen- 
tury Indemnity companies, and has been 
assigned to production. Mr. Snow has 
had a wide experience in this field, hav- 
ing at one time operated a general agen- 
cy under his own name, prior to which 
he was associated for a number of years 
with the Insurance Co. of North America 
and Talbot, Bird & Co. He will devote 
his time principally to the solicitation of 
fire and allied lines. 





SAMMIS WITH NATHAN H. WEIL 

Walter Sammis, Jr.. is now associated 
with Nathan H. Weil, Inc., 501 Fifth 
Ave. Mr. Sammis has been in insurance 
for many years. He was formerly con- 
nected with Greene & Goetschius and 
also the Times Square Agency. Nathan 
H. Weil is a veteran underwriter with 
wide connections in New York. His of- 
fice acts as agent for the Central States 
Fire of the Phoenix of Hartford group 
for the entire metropolitan and suburban 
area; borough agents for casualty and 
general agents for bonding lines for the 
Home Indemnity; inland marine agents 
for the Minneapolis Fire & Marine, and 
automobile, fire, theft and_ collision 
agents for the Baltimore-American of 
the Home group. 


only city in the country where such a 
condition exists.” 


Mandelbaum Bills Passed 


The two Mandelbaum bills transferring 
the Bureau of Combustibles from the 
Department of Buildings to the Fire De- 
partment in New York City were passed 
unanimously by the New York State As- 
sembly on Wednesday and sent to Gov- 
ernor Lehman for his signature. These 
bills passed the Senate last week. Orig- 
inally this bureau was in the Fire De- 
partment, but when the city government 
was reorganized it became a part of the 
Department of Buildings. 

The bill to return control of fire pre- 
vention and inspection work to the Fire 
Department will be introduced in the 
legislature in a short while. Speaking of 
the presence of flimsy drapes in night 
clubs Commissioner McElligott said this 
week: 

“When we had the Fire Prevention 
Bureau we frowned on draperies and dis- 
couraged their use wherever possible. If 
owners insisted on using them we re- 
quired them to be flame proofed. It was 
a bluff on our part, but it worked. Since 
the Building Department has controlled 
the Fire Prevention Bureau draperies 
have not been flame proofed. 

“The Fire Denartment has more than 
5,000 men who are qualified as inspectors. 
Fires are their business and it follows 
that they are interested in preventing 
them. Firemen are not going to permit 
hazards to exist that may cost their lives 
in a fire.” 

MORTGAGE CLAUSE CHANGE 

Manager Harold M. Hess of the New 
York Fire Insurance Exchange has noti- 
that the 
forms committee has suggested that the 


fied members rates, rules and 


following clause be used when the in- 
sured and payee named in the mortgage 
clause are one and the same party: “The 
mortgage clause attached to this policy 
is made a part thereof only upon in- 
sured’s representation that its (his, her) 
mortgage on the described property is 
held as a muniment of the title, that its 
(his, her) interest as owner and as mort- 
gagee are not merged, and that the spe- 
cial terms of the mortgagee clause are 
waived except as security against ques- 
tionable title or against subordination of 
its (his, her) interest, as owner, to the 
claim of third parties.” 


David S. McFalls to Wed 
This Evening at Nyack 


David S. McFalls, vice-president of R. 
B. McFalls & Co., Inc. 12 Gold Street, 
and Miss Ruth Joseph will be married 
this evening at the First Reformed 
Church in Nyack, N. Y., with a recep- 
tion following at the home of the bride, 
12 Clinton Avenue. Tomorrow the bridal 
couple will embark on a Southern cruise 
on the New York as a honeymoon trip. 

Mr. McFalls received the best wishes 
of over fifty of his associates and friends 
in insurance at a bachelor dinner and 
party given for him at the Hotel Picca- 
dilly in New York Tuesday evening. C. 
A. Wilson, also a vice-president of R. 
B. McFalls & Co., acted as toastmaster 
and read numerous telegrams and cable- 
grams from “royalty” in all parts of the 
world. J. G. Stevens, secretary of the 
office, on behalf of those at the dinner, 
presented the forthcoming bridegroom 
with a handsome radio. H. F. Lehr had 
charge of the entertainment which fol- 
lowed the dinner. 


N. Y. Dep’t. Still Interested 


In Commission Violations 
Although the New York Fire Insur- 
ance Exchange has taken steps to curb 
the excess brokerage evil the New York 
Insurance Department has not ceased its 
interest in the problems of rates and 
commissions. The arbitration committee 
of the Exchange has been requested to 
submit to the Department all violations 
of the organization’s commission rules 
as discovered by the Exchange. Rate 
violations have been reported to the De- 
partment right along. Another request 
of commission agreement violations has 
also been received by the deviation com- 
mittee of the suburban division of the 
New York Fire Insurance Rating Or- 
ganization. 





MASS. APPRENTICESHIP BILL 

\ year’s apprenticeship would be re- 
quired of applicants for insurance brok- 
ers’ licenses in Massachusetts under a 
bill introduced in the state legislature by 
the Insurance Brokers Association of 
Massachusetts. In addition to having 
been engaged in insurance for a year 
an applicant would also have to furnish 
information as to how much of his time 
he intends to devote to insurance and 
what portion of his income he expects 
to derive therefrom. 

NATHAN COHEN & SON MOVE 

After nearly a third of a century in 
the old Bible House at Astor Place, New 
York City, Nathan Cohen & Son, insur- 
ance brokers, have moved downtown to 
60 John Street. Associated with this 
firm is M. Jerry Broff, who has been in 
insurance for nearly twenty years. The 
space was leased by Charles B. Van 
Valen, Inc. 

BROKERAGE HOUSE TO MOVE 

Rollins, Burdick, Hunter Co., a large 
and important insurance brokerage house 
now located at 111 John Street, will move 
during the early part of March across 
the street to No. 116, where it will oc- 
cupy the eighteenth floor. 

Seventeen out of a total of thirty-one 
candidates for either agents’ or brokers’ 
licenses passed the qualification exami- 
nations conducted by the New York In- 
surance Department recently at Roches- 
ter, Buffalo and Syracuse. 
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REPORTING COVER CHANGES 





W. A. Riordan Explains to Brokers and 
Agents Improved Facilities Now 
Available nm New York City 


In a communication addressed to agents 
and brokers in New York City William 
A. Riordan, manager of the local fire 
department of the Automobile of Hart- 
ford, explains the improved facilities for 
writing reporting covers created by the 
recent action of the New York Fire In- 
surance Exchange in adopting T.U.B 
rules for the New York metropolitan 
area. Mr. Riordan writes in part: 

“You possibly may not have been in- 
formed that the heretofore existant ‘30% 
rule’ applying to New York City loca- 
tions has been rescinded. 

“Under this ruling it was always nec- 
essary under a reporting cover to con- 
fine the limit of liability for New York 
City to not exceeding 30% of the total 
provisional liability. This called for the 
placing of specific insurance, and was al- 
together quite a problem. A very recent 
action of the New York Exchange re- 
scinded this rule and now we are pre- 
pared to take care of values in New York 
City under reporting covers the same as 
elsewhere. 

“Furthermore, Forms A and B have 
been adopted in New York City. This 
is a further help because previously if 
you had a reporting cover offered, with 
one location in New York City and an- 
other in some other community, the risk 
was not eligible. In reality, there was 
no practical way to write a New York 
City location under a reporting form. 
This has now been changed and you may 
include New York City when writing in- 
ter-state Forms A and B, with the un- 
derstanding that the second location 
must not be less than 10% of the total 
values.” 


N. J. Bill to Refund Fees 
Paid by Brokers in 1933 


Members of the New Jersey legislature 
are now considering a bill to return to 
incorporated brokers of other states fees 
they paid three years ago for the priv- 
ilege of writing business in New Jersey. 
In 1933 the Insurance Brokers Associa- 
tion of New York supported the intro- 
duction of a bill which was passed and 
relieved brokers incorporated in other 
states of the necessity of paying a $100 
fee to write New Jersey business. How- 
ever, before the bill became law it is es- 
timated that about 400 brokers paid the 
filing fee of $100 and the move is now 
being made to have those payments re- 
funded which were made between June 
15, 1932, and June 15, 1933. 





ON GOVERNING COMMITTEE 

The New York Fire Insurance Rating 
Organization held its annual meeting 
last week and elected the following to 
the governing committee: A. H. Witt- 
hohn, Federal; F. M. Smalley, Glens 
Falls; H. B. Collamore, Franklin Na- 
tional; F. W.. Koeckert, Commercial 
Union, and Karl E. Greene, Glen Cove 
Mutual. 
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Bissell Gives Hartford Report 


(Continued from Page 1) 


and attention which is given to the pres- 
ervation of property. Z : ; 

“The reduction in the fire premium in- 
come is probably not due to a reduction 
in the amount of business transacted by 
fire insurance companies, Mr. Bissell 
said, “but rather to an unavoidable and 
substantial reduction in the prices paid 
for fire insurance coverage, which al- 
ways ensues during periods character- 
ized by low burning ratios such as those 
we have experienced during the past two 
and one-half years. This condition in- 
evitably causes an increase in the cost 
of doing business. 

“The same number of transactions have 
to be recorded and passed upon, the 
same service and inspection costs con- 
tinue and wages and other expenses are 
in no way lessened. In other words, a 
shrinkage in income brought about by 
falling prices permits no corresponding 
reduction in expenses. The expenditures 
of fire insurance companies have been 
influenced by other unfavorable factors 
during the year, notably a considerable 
increase in taxation, rising prices for 
supplies and new statistical and account- 
ing requirements from various state and 
Federal agencies. 

“We paid out for taxes during the year 
a sum equal to more than 51%4% of our 
cross net premiums and more than 27% 
of our combined underwriting and in- 
yestment earnings, which is rather an 
ominous fact. While therefore the state- 
ments of most fire insurance companies 
will reveal even lower loss ratios than 
those enjoyed during the prosperous 
year of 1934, almost without exception 
expense ratios have increased.” 

Assets of the Hartford Fire increased 
about $10,000,000 in 1935 to a total of 
$94,325,615 as of December 31, according 
to the annual statement of the company. 
Net surplus increased approximately $8,- 
000,000 to $41,453,322 and in addition the 
company’s voluntary reserve was_ in- 
creased from $1,000,000 to $3,000,000. The 
underwriting profit was $4,588,846 com- 
pared with $2,966,335 in 1934. Discussing 
last year’s operations President Richard 
M. Bissell said last week in his report to 
stockholders : 

“During 1935 insurance companies of 
all kinds enjoyed a favorable experience. 
Fire insurance companies were blessed 
with an almost unprecedentedly low loss 
ratio; on the other hand the volume of 
premiums which they received remained 
about stationary and in so far as the 
fire insurance business per se is con- 
cerned probably shrank about 3%. Many 
companies succeeded in overcoming this 
shrinkage by increasing their premium 
income derived from their automobile 
and marine departments.” 


Operations Summarized 


Mr. Bissell summarized operations 
showing a gain of $6,101,914, or about 
$1,000,000 more than a year ago. The 
summary follows: 

To credit: premium income, $33,083,- 
896; interest, dividends and rents, $3,- 
(40,026; sale of unlisted assets, $1,526; 
conscience money, $103; gain from se- 
curities sold (net), $108,121; decrease in 
non-admitted assets, $44,376; total, $36,- 
278,048 


ary 5 


To debit: Losses paid, $11,996,469; ex- 
penses paid, $17,168,601; agency balances 
charged off (net), $63,377; loss from de- 
crease in book values (net), $340,720; in- 
crease in outstanding losses, $21,891; de- 
crease in accrued interest, $38,101; in- 
crease in unearned premium reserve, 
aaa total, $30,176,134; gain, $6,101,- 


Mr. Bissell said : 

“Losses paid were $11,996,469, a de- 
Crease of $2,330,688, while losses incurred 
were smaller by $1,236,528 than they were 
'n 1934. The unearned premium reserve 
creased $546,975. On the basis of losses 
paid the loss ratio was 36.26% and the 
ratio of incurred to premiums 
Written was practically the same. The 


losses 


underwriting expense ratio on the basis 
of premiums written was 45.50%, on the 
basis of premiums earned it was 46.26%. 
In addition it cost the company $878,433 
to settle and pay its losses, which rep- 
resents 2.65% of our premium income. 
Less Favorable Results Expected 
“The underwriting earnings amounted 
to $4,588,846, a very handsome showing, 
which looks fair to remain a record for 
a number of years to come, since losses 
during the last few months have shown 
a decided tendency to increase and there 
seems to be in progress a return to what 
may be called a normal burning ratio. 
For many months underwriters general- 
ly have realized that the burning ratio 
which we have experienced for the last 
two years is likely to be temporary.” 





CANADIAN FEDERATION GROWS 

The All Canada Fire Insurance Fed- 
eration has changed its name by deleting 
the word “Fire” and will extend its op- 
erations to cover automobile and casualty 
legislative matters as well as fire. W. E. 
Baldwin has been elected president of 
the revised organization. J. A. Blon- 
deau and R. L. Stallings were re-elected 
vice-presidents and L. C. Evans was 
nominated as vice-president at Toronto. 
The Federation has a membership of 182 
stock and mutual companies and confines 
its activities to legal matters. 





C. T. HUBBARD TO SPEAK 

Clarence T. Hubbard, assistant secre- 
tary of the Automobile of Hartford, will 
be guest speaker at the annual dinner 
of the Insurance Society of Minneapolis 
on March 24 at Minneapolis. He will 
talk on the constructive possibilities of 
insurance salesmanship, emphasizing his 
remarks with sleight-of-hand illustra- 
tions. Vice-President Alfred Stinson of 
the Automobile, who spent years in in- 
surance in Minneapolis as a local agent 
and later as vice-president of the Minne- 
apolis Fire & Marine, will also attend 
this dinner and be a speaker. 





AMERICAN ALLIANCE GAINS 

The American Alliance of the Great 
American group reports assets of $8,- 
856,775 as of December 31 last, a gain 
of $1,067,544 over the year before. Net 
surplus amounts to $3,653,137 which to- 
gether with the capital of $3,000,000 
makes a policyholders’ surplus of $6,653,- 
137. The unearned premium reserve is 
$1,898,614. 


TAKES OVER MIAMI MUTUAL 

W. V. Knott, Florida State Treasurer, 
who also acts as Insurance Commission- 
er, has taken over the affairs of the 
State Mutual Fire of Miami because of 
heavy claims arising out of the hurricane 
of last November 4. Action was ordered 
by Judge J. B. Johnson of Tallahassee 
upon the application of the State Treas- 
urer and, according to Knott with the 
consent of the insurance company. 








ROCHESTER AMERICAN GAINS 

The Rochester American of the Great 
American fleet reported assets of $3,664,- 
739 at the close of last year, an increase 
of $607,299 over 1934. Net surplus in- 
creased $590,192 to $1,704,712. With the 
capital of $1,000,000 the policyholders’ 
surplus is $2,704,712. The unearned pre- 
mium reserve is $811,319. 





W. U. A. MEETS IN APRIL 
The spring meeting of the Western 
Underwriters Association will be held at 
White Sulphur Springs, W. Va., April 21 
and 22. 
WILLIAM H. BARNARD DIES 
William H. Barnard, superintendent 
and purchasing agent of the printing de- 
partment of the Hartford. Fire for fifty- 
two years prior to his retirement ten 
years ago, died at his home in Hartford 
last Saturday at the-age of 86 years. 


Mann Washington Manager 


For Aetna Life Companies 

Guy E. Mann of the Philadelphia of- 
fice of the Aetna Life Affiliated Com- 
panies (casualty, surety, fire and marine 
lines) has been appointed manager of 
the Washington, D. C., office of those 
companies succeeding J. E. Lewis, who 
has been elected assistant vice-president 


of the New York office of the Aetna | 


Affiliated Companies. 

Mr. Mann entered the Aetna organi- 
zation in 1926, following his graduation 
from the University of Pennsylvania. 
After serving for two years in the home 
office and the R. C. Knox general agency 
of Hartford he was assigned to the Phil- 
adelphia office and since then has been 
engaged in agency and underwriting du- 
ties. 

Benjamin S. Foster, Jr., who, for sev- 
eral years, has been superintendent of 
the Government service bureau of the 
Aetna companies at Washington, has 
been appointed associate manager of the 
companies’ Washington office. He will, 
in addition to his duties as associate 
manager, continue to supervise the ser- 
vice bureau. Mr. Foster entered the 
Aetna organization in 1920 following his 
graduation from George Washington 
University. 


Eagle, Star & B. D. Shows 
Excellent Gain in Surplus 


Assets of the United States branch of 
the Eagle, Star & British Dominions of 
London totaled $6,021,010 at the close of 
1935, a gain of about $400,000 over the 
year before. The surplus to policyhold- 
ers amounts to $3,532,675, an increase of 
$533,992. The unearned premium reserve 
now stands at $1,819,565, a slight drop 
from the 1934 total. 





Pacific National Reports 


Big Increase in Premiums 


Assets of the Pacific National Fire at 
the end of 1935 totaled $5,087,105, repre- 
senting an increase of 21.7% over the 
preceding year, according to the annual 
report by Frank N. Belgrano, Jr., presi- 
dent. Net surplus after deduction of 
dividends paid increased 11.4% to $1,760,- 
250, while mortgage loans were carried 
to $32,461. Total net premiums written 
by the company during 1935 increased 
51.5% to $1,574,653, and the unearned 
premium reserve rose from $1,091,957 to 


$1,627,893. 
PHILA. SOCIETY DINNER 


The annual dinner of the Insurance 
Society of Philadelphia will be held at 
the Penn Athletic Club in Philadelphia 
on Monday evening, February 24. W. 
Stanley Kite is again general chairman 
of the committee on arrangements and 
the vice-chairmen are G. W. Ruhl, E. E. 
Lindner and N. B. Meade. Not only in- 
surance men in Philadelphia but from all 
parts of the state will be present at this 
gala affair. 








N. J. FIELD CLUB MEETING 

The New Jersey Field Club will meet 
on February 24 in the McCarter Gallery 
of the Robert Treat Hotel. The special 
feature for the evening will be sound mo- 
tion pictures entitled “Blazing the Lind- 
bergh Trail,” shown through the cour- 
tesy of the Pan-American Airways. 
These pictures describe a complete trip 
of the giant clipper ship to various ports 
of call in South America. 


BROWN KENTUCKY DEPUTY 

Charles I. Brown, Frankfort, was ap 
pointed Deputy Insurance Commissioner 
of Kentucky last week by Governor A 
B. Chandler. Brown, who has served 
the State Insurance Department sever 
al vears, acted as Insurance Commissioner 
under Governor Chandler until the ap- 
pointment of Former State Auditor J. 
Dan Talbott as Commissioner. Brown’s 
appointment was designated as “acting.” 


New Hampshire Fire Shows 
Splendid Gains Last Year 


The New Hampshire Fire in its sixty- 
sixth annual statement shows assets of 
$16,379,775, a gain of $772,843; net sur- 
plus of $7,992,493 and, with the capital 
of $3,000,000 a policyholders’ surplus of 
$10,992,493. The surplus increased last 
year over $730,000. The unearned pre- 
mium reserve of the New Hampshire 
stands at $4,388,040. 





Gerling Konzern Reports 
On Business For 1935 


On the first anniversary of the death 
of Robert Gerling, the founder of the 
Gerling Konzern in Germany a meeting 
of board members of the various com- 
panies belonging to the group took place 
at Cologne to pay tribute to his memory. 
The chairman of the board, W. For- 
streuter, took occasion to review last 
year’s business and give a report on 
progress made during 1935. All the mem- 
ber companies have made considerable 
gains which exceeded that of former 
years. 

Premium income, with the exception 
of the three life insurance companies, 
amounted to 32,100,000 RM and was 
2,600,000 RM over last vear. Losses were 
normal with the exception of the various 
branches of automobile insurance, which 
left much to be desired. The three life 
companies increased their business in 
force by more than one hundred million 
RM bringing the total business in force 


to 1,400,000,000 RM. 


I. M. U. A. COMMITTEE CHANGES 

The Inland Marine Underwriters As- 
sociation has informed members of th« 
appointment of S. W. Carcy, 3rd, to serve 
on the acquisition cost committce, the 
bailees’ customers, bailees’ liability, de- 
ferred payment merchandise, transporta- 
tion, processing risks form and rate com- 
mittee and the personal effects and/or 
tourist, personal jewelry-fur, personal 
furs, personal property floater form and 
rate committees, and of D. F. Cox, Jr., 
to serve on the bridge and tunnel form 
and rate committee and the furriers’ cus- 
tomers, garment contractors form and 
rate committee, in place of the late C 
Curtis Macy. Douglas F. Cox has been 
appointed to succeed Mr. Macy on the 
committee on relations and S. W. Carey 
has been named to Mr. Macy’s place on 
the special committee on motor carriers’ 
act. 





ARTHUR M. SUOR DIES 

Death on February 13 claimed Arthu: 
M. Suer, partner in the general insur- 
ance and real estate firm of Suor & Suor. 
Buffalo. With his brother, William C 
Suor, Mr. Suor had been engaged in this 
field of activity for more than forty-five 
vears, developing the business into on 
of the largest of its type in the Buffalo 
area. Mr. Suor was a former president 
of the New York State Real Estat 
Board. His widow and their son survive 

N. J. SENATOR REEVES DEAD 

New Jersey State Senator A. Crozer 
Reeves, veteran Republican legislator 
from Mercer County and chairman of 
the Senate Banking and Insurance Com- 
mittee, died suddenly when seized with 
a heart attack while walking on the 
boardwalk at Atlantic City with friends 
early Saturday morning. The soft-spok- 
en Senator, who had served his county 
continuously since 1925 in the Senate 
was 68 years old. 





MANAGERS FOR THE GENERAL 
Mather & Co. of Philadelphia, United 
States fire and automobile managers for 
the General of Trieste and Venice, an 
nounce that Seibels, Bruce & Co. of Co 
lumbia, S. C., and 80 Maiden Lane, New 
York City, have been appointed United 
States reinsurance managers for fire and 
automobile business. S. D. McComb & 
Co. of New York are United States man- 
agers of the General and also have di- 
rect charge of its marine business. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Gallagheresque 
On the occasion of his eightieth birth- 
day the late Tom Gallagher wrote me: 
“I arrived in this country eighty years 
ago without a stitch of clothing and un- 
able to speak a word of English.” 


# * * 
Woxtra! Woxtra! 
Like my dear departed friend Gal- 


lagher I am now also in the grandfather 
business. At 9 a. m. Monday morning, 
February 3, 1936, a grandson arrived. 
My daughter and grandson are doing 
nicely; also myself. 

* * * 
following letter a few 
(lays ago from my friend George Berry, 
now at St. Petersburg, Fla., concerning 
the tribute I paid the late Tom Gal- 
lagher: 
“Dear Ed: 

“Not many insurance men would be 
given such a fine eulogy as was printed 
in the recent issue of The Eastern Un- 
derwriter. 


I received the 


“It was an excellent piece of work in 


every respect. You did yourself proud 
in the kind, clear, forceful article you 
wrote. Never before have you written 
such a heartfelt expression of feeling. 


It was your final tribute to an old time 
sympathetic friend. 

“If our dear lovable Tom Gallagher 
could but see the tribute paid to him in 
his passing on, he could well say that 
his life had not been in vain to inspire 
such appreciation of his business life.” 

a * * 
A Letter Which Pleases Me 

a while I get a letter 
makes me feel life has 
not been in vain. This letter was writ- 
ten by a man now a very prominent 
agent in the capital city of Connecticut 
who was in my department when I was 
general adjuster and general agent of 
the Germania-N. L. 

“Dear Ed: I can heartily subscribe 
to Luke Leonard’s timely testimonial. 
You are a grand fellow and adding a lot 
of pleasant things to the memory of 
your old friends amongst whom [I in- 
trude and include myself. 

“For your help in shaping my business 
character I remain in your debt. 

“Charley.” 
A Letter From Carroll L. DeWitt 

My friend of many years, Carroll L. 
DeWitt, assistant United States mana- 
ger of the Eagle Star & British Domin- 
ions writes me as follows: 

“For some years now I have been with 
more or less irregularity reading your 
Tales of the Road published in The 
Eastern Underwriter. But of late months 
I find myself turning to your page at 
once upon picking up the publication, 
so I suppose that I must enjoy what 
you write. With that premise it should 
not be amiss to make such a record with 
you. 

“This weck I notice 
preciation of Mr. Gallagher. 
for many years and at one time when 
he was general agent of the Aetna at 
Cincinnati I very nearly entered his em- 
ploy as state agent of Indiana. The only 
reason I did not do so was because the 
decision as to the Spemninees was nade 
in favor of another. Mr. Gallagher was 
a delightful character in every way. 
Praise of him both as a man and as to 


Every once in 
like this which 


you have an ap- 
I knew him 


his ability and knowledge as an insur- 
ance executive is fully warranted no 
matter how high it may be. 

“Our acquaintance—yours and mine— 
has never been an intimate one but is of 
long standing and to me _ pleasurable. 
I trust there are many more years of 
active life in store for you, and may 
peace, happiness and contentment at- 
tend you.” 

* * * 
About Bad Manners of American People 

The following is from a letter I re- 
ceived recently from my friend, E. H. 
White, formerly with the Germania and 
now connected with the New York Cas- 
ualty Co. at New York: 

“My Dear Ed: The other day I was 
reading a recent article of yours in which 
you referred to the discomfort you were 
forced to endure through the habit peo- 
ple have of putting their knees against 
the back of your seat in the movies and 
trains. 
this is bad enough as I well 
know, but you only told one half of it. 
If you want to suffer the acme of dis- 
comfort you should be a commuter. In 
that case in addition to the knees in 
the back of your seat, you would have 
toes trying to find a hold between the 
back of the seat and the seat and then 
to crown the whole situation you feel a 
newspaper tickling the back of your 
head. 

“In the next line of annoyance comes 
the line of feet sticking out in the aisle, 
against which everybody must brush 
their clothing. Any protest against these 
things invariably evokes a _ tirade of 
abuse and insult. 

“If these annoyances were perpetrat- 
ed by what we are accustomed to call 
the ‘common people’ one might try to 
excuse them on the ground of ignor- 
ance or lack of good breeding. But, 
alas, they are committed by men who 
cal! themselves gentlemen. 

“Some one said a long time ago that 
‘a gentleman is one who gives offense 
to no one. That is what you and I 
and our generation were taught by our 
parents. Manners—meaning anything in 
our conduct to parents, friends, servants, 
superiors, inferiors—good manners, were 
a mark of good breeding and reflected 
credit upon our forebears. We were in- 
structed as very young children that 
good manners were innate and not put 
on and taken off like a coat. We were 
instructed that our servants were to be 
addressed and treated in a kindly man- 
ner, thereby winning their respect and 
loyalty. 

“But that was years ago, Ed., and is 
out of date today. Since the theory of 
‘free expression’ by children has taken 
hold of lazy parents the whole scheme 
of life between people has changed. To- 
day it is every one for himself—to hell 
with the other fellow. The smart guy— 


“Indeed, 


the go-getter—is more to be admired. 
You and I are too old-fashioned. Nev- 
ertheless, I would not change; TI would 


not throw away the training of a dear 
and far-seeing mother to become more 
up to date. 

“There are, as I know from contact 
with some young people, exceptions, but 
thev are few and far between. 

“Has the thought ever occurred to you 
to have all your articles gathered to- 
vether under one cover? I think it 
would be worth while and a valuable ad- 


dition to anyone’s collection.” 








ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 












| 


F. W. ROEBLING, JR., PRESIDENT 





| INCORPORATED 1868 


The Standard Fire Insurance Co. 


of NEW JERSEY 


| 
| 
| TRENTON, N. J. 
| 


R. J. CAREY, SECRETARY 











DETROIT CREDIT COMMITTEE 


Seventeen Insurance Men Head Group 
to Push Educational Campaign 
in That City 

Henry L. Newman, vice-president of 
the Detroit Insurance Agency, is the or- 
ganizer and chairman of the insurance 
committee of the Detroit Association of 
Credit Men. This committee is com- 
posed of seventeen prominent insurance 
men of Detroit who are vitally interested 
in furthering the insurance educational 
campaign carried on by the insurance 
group of the National Association of 
Credit Men. It is the third largest com- 
mittee of its kind in any of the 123 local 
associations of the National Association 
of Credit Men the committee of the New 
York Credit Men’s Association being the 
largest with that of the Chicago Asso- 
ciation of Credit Men second. 

Other members of the committee in 
Detroit are L. J. Gilmour, America Fore 
Insurance & Indemnity Group; Lyle 
Keiser of Bosquett & Co. Inc.; M. F. 
McCaffrey of Johnson & Higgins; Dean 
W. Howland of Homer Warren & Co.; 
Wilford E. Smith of S. C. Hadley, Inc. ; 
Robert Z. Alexander, resident vice-presi- 
dent of American Automobile; Walter R. 
Carey, Michigan Insurance Agency; A. I. 
Dreifus, Woodward Agency, Inc.; H. W. 
Peacock, vice-president, Kelly Halla, 
Peacock, Inc.; Leo K. Hennes; Charles 
= Freese of Freese Insurance Agency; 
George 7 Hicks of Marsh & McLen- 
nan; C. Nevens, vice-president Gen- 
eral Uolapuelaeen Inc.; Raymond Wal- 
dron, vice-president Detroit Fire & Ma- 
rine; S. H. Manson, Michigan Fire & 
Marine, and H. Thompson Stock of 
Arthur. J. Stock Insurance Agency. 


N. F. P. A. EXPOSITION REPORT 

The following brief report on the Tex- 
as Centennial Exposition is made by the 
National Fire Protection Association: 

“Our engineers visiting Texas report 
that the Centennial Exposition, which 
opens in June, in addition to the appeal 
it may have from a historical and edu- 
cational point of view, will be of interest 
from a fire standpoint. Sprinklers have 
not been installed although recommend- 
ed by local fire engineers. However, 
consideration has been given fire safety 
through the erection of buildings, the 
majority of which are of a good grade 
of fire resistive construction. Strong 
water supplics have been provided and 
a special force of watchmen will be 
trained by the Dallas Fire Department. 
The department will also provide six 
regular inspectors to maintain safe con- 
ditions. A fire station in the exposition 
grounds will be a special center of in- 
terest to visiting fire fighters and fire 
engineers. The state is also planning a 
fire prevention exhibit.” 
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Agents-Banker Combination 
Getting Auto Finance Risks 


Following up their campaign to induce 
bankers to enter automobile financing, 
the London Assurance and _ associated 
fire insurance companies have released 
to their agents a two part plan for cap- 
italizing on this movement. 

“In the last few months scores of com- 
mercial banks that we know of have en- 
tered automobile financing for the first 
time,” Walter Meiss, executive general 
agent of the companies, said in announc- 
ing the details of the new plan, “The 
nation-wide interest in the subject has 
amazed us. In by far the majority of 
cases the insurance is going to local 


agents. Hundreds .and hundreds of 
banks, both large and small, are now 
seriously considering going into this 


profitable field because they have found 
that the methods are simple and that in- 
stalment financing of automobile pur- 
chases is a logical, lucrative outlet for 
the surplus funds of commercial banks. 
Most of them realize that a man’s right 
to select his own insurance agent is as 
inalienable, as inviolable, as is his right 
to select his own doctor, lawyer or archi- 
tect. The bankers know, too, that they 
cannot well do without the good will of 
the local insurance agents and _ brokers. 

“In the past two months more than 
5,000 copies of our booklet, ‘A Profitable 
Thought, Mr. Banker,’ have been re- 
quested by bankers, and by agents for 
their bankers. The problems involved 
in giving adequate, economical and satis- 
factory insurance coverage to both the 
financing institution and the automobile 
buyer are finally solved by this new plan. 
In many cases the premiums for prop- 
erty damage and bodily injury are in- 
cluded in the amount of the loan, to- 
gether with the fire and theft, or com- 
prehensive, and collision premiums so 
that the agent is paid immediately and 
the bank makes a somewhat larger and 
more profitable, and equally desirable 
loan.” 
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Tugboat Held to Be A “Vehicle” 
Under New York Insurance Law 


Hinkle & Finlayson sued the Globe & 
Rutgers for damage to its property 
through the negligent operation of a tug- 
boat whose owner was insured by de- 
fendant against property damage in the 
operation of the tug. 

Section 109 of the New York Insurance 
Law requires that no insurance policy 
against loss or damage to property 
caused by any vehicle drawn, propelled, 
or operated by any motive power shall 
be issued unless it shall contain a pro- 
yision that the insurance company will 
be liable to the person whose property 
has been damaged if, because of insol- 
vency, the insured cannot pay. The tug- 
boat owner’s policy contained no such 
provision. 

The trial court held that the words 
“vehicle drawn, propelled or operated by 
any motive power” included the tugboat 
operated by the insured, and rendered 
judgment for plaintiff. This was affirmed 





Applications For Attorneys’ 
Fees Denied in Missouri 


The special three-judge Federal court 
has rejected the application of six Kan- 
sas City and St. Joseph, Mo., attorneys 
for fees of $60,000 as compensation for 
services alleged to have been given to 
individual policyholders who sought to 
intervene in the 162/3% fire insurance 
rate case in Missouri which the court 
recently terminated on the basis of the 
compromise agreement reached last May 
by State Superintendent of Insurance R. 
Emmet O’Malley and representatives of 
the companies. 

Present indications are that the actual 
distribution of the $9,900,000 of impound- 
ed premiums under the custody of the 
Federal court will not take place until 
some time after July 1. It is believed 
that a gradual liquidation of the securi- 
ties in which the impounded funds are 
invested will result in a larger net re- 
turn than if an effort was made to dump 
all of the bonds, etc., on the market at 
one time. W. T. Kemper is custodian 
of the fund. 





Westchester Fire Reports 
Good Progress Last Year 


The Westchester Fire, member of the 
Crum & Forster group, closed last year 
with assets of $17,865,829 and net sur- 
plus of $9,277,074. This fine old Ameri- 
can company, which will celebrate its 
100th anniversary in 1937, has a policy- 
holders’ surplus of $10,277,074 when the 
capital of $1,000,000 is added to the net 
surplus. The reserve for unearned pre- 
miums stands at $5,306,974. A year ago 
the Westchester had assets of $15,510,407 
and net surplus of $6,782,270. 





OKLAHOMA AGENTS’ MEETING 


A business conference, heretofore 
known as the mid-year conference of the 
Oklahoma Association of Insurors, has 
been called for Friday, March 13. The 
Program will be based on discussions of 
business building ideas, distinctly differ- 
ent from the previous meetings, and will 
contain something profitable to agents 
and helpful to the industry, according to 
Secretary L. I. Baker. John D. Saint, 
new manager of the association, has es- 
tablished offices in the Braniff Building. 





DIRECTOR OF NEW JERSEY 

Henry P. Marshall, president of Brown, 
Crosby & Co., has been elected a direc- 
tor of the New Jersey Insurance Co. He 
1s also a director of the Pacific Fire, 
another of the Meserole group of com- 
panies, 


by the New York Appellate Division, 


Hinkle v. Globe & Rutgers, 283 N. Y. S. 
870, without opinion. 

Johnston, J., dissented, being of opin- 
ion that the word “vehicle” as used in 
section 109 of the Insurance Law does 
not include a vessel or tugboat. 


Virginia Bill to Protect 
Position of Local Agents 


Resident agents of Virginia would be 
able to collect 50% on brokered business 
under a bill pending in the general as- 
sembly of that state. The effect of this 
if-the bill passes would be that the agent 
would collect half of the usual 20% com- 
mission on fire business instead of one- 
fourth as at present. It is further pro- 
vided that no agent shall sign or coun- 
tersign any blank contract or policy of 


insurance, nor would he be allowed to 
pay to any agent not regularly commis- 
sioned and registered or to any unli- 
censed resident or non-resident broker 
any portion of any commission which he 
receives or is entitled to receive. 

Another provision of the bill provides 
he shall collect at the time or within a 
reasonable time thereafter the full pre- 
mium on such policy. Any agent violat- 
ing provisions of the act would be sub- 
ject to a fine of not less than $10 nor 
more than $500 and a suspension or re- 
vocation of his certificate. 
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= ~ Reserve for All Other Liabilities 
—~= Capital stock ............ 
— Surplus 
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Great American 
Insurance Company 
New Pork 


Statement, December 31, 1935 
ASSETS 


= — Bonds Cocccccccecccosesccocccccce pweeeeessen eens seenseeeo coccccccccccceses $13,104,931.00 
ST ixeb add suse nen sGacshneseebeeepne +aba ress ere eases saedanean eeecececeseee 29,226,934.00 
——— Cash in Banks and Office .. . 
i Premiums in Course of Collection (not more than ninety days due) ..++e+e0 eeccccccs eeeeecceres 
ee CR MEE coe cvccccseecensesienss eeceee Scccceccccccccseee Ceseecsesecscceseses 


=~ TOTAL ASSETS ..........5. 


eee eee eee eee eee ee eee eee eee ee ey 


$8,150,000.00 
23,196,208.24 


’ Surplus to $32,371,582.24. Securities carried at $1,406,788.00 in the above statement are deposited as 


DIRECTORS 
JOHN A. GARVER........ New York City 
EUSTIS L. HOPKINS...... New York City 


WILLIAM H. KOOP...... New York City 
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sbacliaiaad $13,388,051.93 
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ALEXANDER R. . 
JESSE S. PHILLIPS........ 
ARTHUR REYNO! 

HOWARD C. SMITH..... 


1,857,249.10 
2,645,256.76 
277,688.01 








1,567,222.59 
810,576.11 


31,346,208.24 
$47,112,058.87 


























GREAT AMERICAN INDEMNITY COMPANY 
Liabilities 
$8,561,452 


Policyholders’ Surplus 





$3,835,221 








AMERICAN ALLIANCE INSURANCE COMPANY 
Liabilities 
$2,203,637 


Policyholders’ Surplus 


$6,653,137 














ROCHESTER AMERICAN INSURANCE COMPANY 
Policyholders’ Surplus 


Liabilities 
$960,027 






$2,704,712 











— — Assets 
=== $3,940,316 


DETROIT FIRE AND MARINE INSURANCE COMPANY 
Policyholders’ Surplus 


Liabilities 
$1,160,723 





$2,779,592 














MASSACHUSETTS FIRE AND MARINE INSURANCE COMPANY 
Policyholders’ Surplus 


Liabilities 
$526,766 





$2,088,068 








COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 
Policyholders’ Surplus 


Liabilities 
$599,580 








$1,884,074 
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NORTH CAROLINA HOME INSURANCE COMPANY 
Policyholders’ Surplus 


Liabilities 
$6,000 





$1,136,961 








THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 
Policyholders’ Surplus 


Lishiliaies 
$5,500 





$1,068,630 
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Commissioner Hunt 
Hits Unlicensed Co.’s 


WARNS BUYERS OF COVERAGE 


Speaking at Pittsburgh Insurance Day 
Gathering He Asks for Support 
of Admitted Companies 

Insurance Commissioner Owen  B. 
Hunt of Pennsylvania was one of the 
speakers at the Pittsburgh Insurance 
Day gathering at the William Penn 
Hotel in Pittsburgh last week. His 
address that evening was broadcast over 
Radio Station KQV. The Commissioner 
explained the operations of the Insur- 
ance Department and outlined to his lis- 
teners the services which the Depart- 
ment offers to the »ublic in the way of 
protection against the purchase of un- 
reliable insurance. He placed particular 
emphasis upon the necessitv of the pub- 
lic buying its insurance through com- 
panies licensed in Pennsylvania and un- 
der the control of the State Insurance 
Department, citing instances where as- 
sureds had been defrauded after paying 
premiums for years to non-admitted 
insurers, 

“You need to be sure that the con- 
tract you make in the form of a policy is 
legal and fair to you,” said Major Hunt. 
“The insurance company will take care 
of its own interests. But who will look 
after yours? You have the right to ex- 
pect the state, as the agent of all the 
people, to act in your behalf. 

“In order to protect your interests, the 
Insurance Department examines all com- 
panies having their home office in this 
state or doing a substantial part of their 
business in Pennsylvania. One of the 
most difficult problems the Department 


has to face is that of fraudulent insur- 
ance. This type of insurance is pro- 
moted by companies that are not li- 
censed to do business in this state. 


Usually the agents who represent these 
companies have no licenses here, either. 
From this fact you can see one of the 
reasons why all insurance companies and 
agents must be licensed in order to oper- 
ate legally in Pennsylvania. 

Won't License Unsound Companies 

“If a company is known to be un- 
sound, the Insurance Department will not 
grant it a license. If an agent has a bad 
record or does not know his business, 
he cannot get a license. But the fraudu- 
lent companies are out of reach of the 
Department because they do not have 
their offices in Pennsylvania. Very often 
they are not licensed as insurance com- 
panies in the states where they have 
their addresses. When things get too 
hot for them, they move their headquar- 
ters from one state to another. 

“An effort has been made to break up 
this form of fraud by bringing bills into 
Congress to have such companies barred 
from the use of the mails. But no such 
act has thus far been passed by Con- 
gress. The Insurance Department can- 
not usually take legal action until a fraud 
has actually occurred. By that time the 
harm has been done. 

“The Department has lists of 153 such 
companies known to do business from 
time to time in Pennsylvania. When one 
agent is caught in one neighborhood, the 
companies simply start operating some- 
where else. And it is impossible, under 
existing laws, to prevent them from do- 
ing business by mail. They send out 
literature to prospects, giving lists of 
names of people to whom benefits are 
alleged to have been paid. 

“You never should buy insurance by 
mail, or from advertisements, unless you 
know that the company is licensed in 
Pennsylvania. Do not deal with an in- 
surance agent unless you know that he 
is licensed. If there is any doubt, ask 
him to show you the card issued to him 
by the Insurance Department of the 
State of Pennsylvania. If you are not 
sure, of the legal status of any company, 
the State Insurance Department is al- 
ways prepared to give you the necessary 
information.” 


Blizzard Men of 1888 Plan 
Luncheon on March 12 


Qn March 12, 1888, the worst snow 
storm of record on the northeast Atlantic 
coast, tied up traffic and activities for 
three days. In fact, it was two weeks 
before business was in normal order in 
many localities in New York, New Jer- 
sey, eastern Pennsylvania and New Eng- 
land. 

In 1929 was formed The Blizzard Men 
of 1888, which also includes the women 
of that storm period. Insurance men 
have been specially active in the organi- 
zation. The annual luncheon will be 
held at the Hotel Pennsylvania, New 
York City, March 12, commemorating 
the forty-seventh anniversary of the 


storm. These luncheons bring together 
many “old-timers,” who personally tell 


of experiences in 1888. Prominent New 
Yorkers will be on the program and “on 
the air.” 

Those who desire to join the club and 
attend the luncheon should address D. A. 
Woodhouse, secretary, 156 Chambers 
Street, New York City. Thomas B. Don- 
aldson, associate manager of the Eagle 
Fire of Newark and historian of the or- 
ganization, requests all persons having 
been actually in the 1888 blizzard to put 


ward the same to Mr. Woodhouse. A 
mass of interesting photographs, news- 
paper clippings of 1888 and personal 
reminiscences has been collected and 
presented to the New York Historical 
Society for use of all persons interested. 
The Society has published a pamphlet on 
The Blizzard Men of 1888. 


Arkansas Holds Schools 
May Insure in Mutuals 


School districts in Arkansas may pur- 
chase fire insurance on school property 
from mutual insurers according to a de- 
cision of the Arkansas Supreme Court 
which held that the Russellville School 
District of Pope County may insure with 
either domestic or foreign mutuals. The 
policy offered by the Pennsylvania Lum- 
bermen’s Mutual Fire limited the liabil- 
ity of the district to the difference be- 
tween the premium collected and the 
maximum permitted under the contract. 
Ruling on this point the court held that 
it could not make the school district a 
partner in the company; also that the 
district did not thereby lend its credit 
to a private corporation. Some months 
ago the Arkansas attorney general held 
that a subdivision of the state or an in- 
stitution could not accept mutual assur- 
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Farmers’ Mutual Business 


Reviewed by Federal Goy; 


The amount of fire insurance on farp 
property carried by farmers’ mutuals in 
the United States at the close of 1933 
the latest year for which figures one 
available, totaled $10,487,863,637, accord- 
ing to the United States Bureau of Agri- 
cultural Economics. This represents 4 
decrease of about half a billion from the 
1932 total which was $10,974,082,182. 

The decrease probably was due not to 
a reduction in the number of properties 
insured but to a reduction in the amount 
of insurance carried on the properties 
as a result of decreased farm values, says 
the bureau. There were 1,831 farmers’ 
mutuals doing business at the close of 
1933. Approximately one-half of all the 
farm property in the country is insured 
by these mutuals. 

Fire losses paid by farmers’ mutual in- 
surance companies in 1933 amounted to 
$22,735,361 or 74.4% of the total expendi- 
tures, and operation expenses amounted 
to $7,808,748 or 25.6%. Losses amounted 
to 21.3 cents per hundred dollars of in- 
surance and expenses amounted to 73 
cents. Total cost in 1933 of 28.6 cents 
per hundred dollars of insurance com- 
pares favorably with total costs of 320 








their recollections in writing and for- ance because of the assessment feature. cents per hundred in 1932. 

a —=—=— — as = 
Globe and Rutgers Fire Insurance Company 
FRED A. HUBBARD 
PRESIDENT 
BALANCE SHEET AS AT DECEMBER 31, 1935 
Assets 
FINI cian gratin ela ae cil AAI eae i i ciel a $ 4,409,372.61 

a TCE RTA MUIR GAIUS ET SAR STENT ORIN 13,587,577.16 
aU re rr a Rr 1,237,154.64 
Demand Note of Subsidiary Company secured by Collateral —....02022022.-- 50,000.00 
Premiums in course of collection and accounts receivable (Less than 90 days 

Oe i ctikiineseaitctessnicncnitile sehen lecninhacindinsctnnsnschindddcanininiiaiianabae 139,895.60 
Real Estate and Mortgages owned (Face Value $37,982.96) 0000222 0.eeesecesseeeeeee 15,000.00 
Bills Receivable taken for Fire Risks 2,113.45 
I a a a 59,017.49 
I i ne ee ee ee 1.00 
$19,500,131.95 
Liabilities 
ce Bg RR I ae Re Ce eee $ 539,311.34 
PRN ID: SAU TR TI ci ssicsctestescectncsiorsimiciniseosnininoantenennct 66,324.19 
Reserve for Unpaid Expenses, Taxes and Contingent Commissions Due or 
FRE Oe a Ee NRE A eee RE TOO , 92,519.25 
Reserve for Liabilities incurred prior to December 6, 1934 0200... ceecenceeneeeeees 1,966,840.68 
Loan from Bank (Maturity—December 5, 1937) (Secured by pledge of Bonds 
and Stocks of values at this date of $8,283,258.71)  .0.u.u......ssccsececececeeceeseeeeeees 5,500,000.00 
250,000.00 
316,872.00 
127,026.78 
$ 8,858,894.24 
Capital Stock: 
**$4.00 Cumulative First Preferred Stock 
| (35,000 Shares $15.00 Par Value)............ $ 525,000.00 
**$5.00 Cumulative Second Preferred Stock 
(36,431 Shares $15.00 Par Value) (5,907 
SUN Re TT VY iiss sccniccecencseninaninn 555,325.50 
**$5.00 Cumulative Junior Preferred Stock 
(5,000 Shares $15.00 Par Value).............. 75,000.00 
Common Stock (80,000 Shares $15.00 Par 
ee eee no! 1,200,000.00 $2,355,325.50 
STI... .sinccasinsisimpctiinmaimslimtiesinadanpeitettaiodaiinas deities tcuciiciasaldl te lalate 8,285,912.21 10,641,237.71 
$19,500,131.95 
POLICYHOLDERS’ SURPLUS $10,641,237.71 vi 
*Bonds and Stocks are carried on the basis prescribed by the Insurance Department of the State of New 
York; there has been deducted an amount of $228,821.59 representing interest in our own stock through 
ownership of stocks of other insurance companies. Securities carried at $131,614.61 in the above statement 
are deposited with Governments and State Departments as required by law. 
**Entitled on voluntary or involuntary liquidation to $100.00 per share and accrued dividends. 
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MARINE & AUTOMOBILE 


A. Rinman Fearful Of 
1936 Marine Results 


HULL RATES ARE DOWN AGAIN 
Return to Normal Loss Experience Will 
Wipe Out Profits, International 
Union Head Believes 





Axel Rinman, president of the Inter- 
national Union of Marine Insurance and 
one of the leading Scandinavian marine 
company executives, each January cites 
his impressions of the previous year’s 
developments and expresses his views as 
to the future in a message to members 
of the Union. A year ago he deplored 
th trend toward lower hull rates as the 
loss experience did not warrant such 
drastic changes as were put into effect. 
This year again Mr. Rinman, while an 
optimist at heart, sounds a warning to 
marine men. He also takes occasion to 
speak of the unsettled conditions in Eu- 
rope and of the conditions which led to 
the decision not to have an annual meet- 
ing of the Union in 1935. He hopes these 
yearly gatherings can be resumed this 
year. ; 

‘T am thinking of the general situa- 
tion in Europe and the discouraging im- 
pressions which we carry with us from 
1935 combined with the gioomy outlook 
for 1930. 

“And yet, sound optimists are never 
carried away altogether by sad experi- 
ences. Their eyes are like searchlights 
penetrating the gloomy fogs of the past 
and present to find a little bit of blue 
sky. They prefer cherishing cheerful ex- 
pectations to indulging in meditations 
over sad experiences. They always keep 
in mind that never was a situation so 
bad that it could not have been worse. 
There is always some little consolation 
to be derived from this fact. 

Union as an Agent of Peace 

“Years ago, shortly after the war, the 
International Union had the great privi- 
lege of building a bridge between ex- 
enemies. It was not the biggest bridge 
in the world! Be it far from me to pre- 
tend anything of the kind. It was quite 
a small bridge and one built for a very 
small part of the population of Europe 
and therefore mostly unknown except to 
those crossing over it. The main point, 
however, is that the bridge has stood 
the test te which it has been put year 
after year and so it may have set a good 
example of goodwill and international un- 
derstanding. 

“Once more the International Union 
might be able to exercise some little in- 
fluence in the same spirit. It is true, 
there is no war in Europe at present, 
thank God, and so there are no enemies, 
nor any ex-enemies, to reconcile, but 
alas, the atmosphere is laden with unrest 
and international suspicion, and therefore 
all good powers should unite in support- 
ing every effort made with a view to pro- 
ducing peaceful minds. 

Annual Meeting of Union 

“Now, turning to matters referring 
more particularly to marine insurance, it 
was of course a matter of great concern 


to the members of the International 


Union—and perhaps in the first place to 
its leaders—that no annual meeting could 
be held last year. I understand, however, 
that in certain quarters this decision of 
the executive council called forth not 
only regret but criticism. This I find a 
little surprising since one ought to as- 
sume that it would be clear to every- 
body that the executive council must 
have had solid reasons for taking such 
a step. Comparatively few of the gen- 
tlemen who visit our conferences were 
conversant with all the factors which 
had to be taken into consideration in 
this matter. 

‘But everything has two sides, at least. 


discontent, were not altogether unwel- 
come in that they presented unmistak- 
able marks. of appreciation of the Union’s 
annual meetings and, perhaps, also marks 
of confidence in the Union itself, i. e., 
its usefulness. 

“Besides, I am led to believe that those 
who were dissatisfied in May, after re- 
ceiving notification of the decision of 
the executive council, had changed their 
minds in September. It is to be sup- 
posed that few underwriters would have 
been able to set off six or eight days in 
September last year to attend a confer- 
ence, the agenda of which could not pre- 
sumably contain matters of such an urg- 
ent nature that an absence from their 
respective offices for so many days would 
have been fully justified. 

“Nevertheless, I wish to emphasize as 
strongly as I can that a decision to cut 
out an annual meeting must be based 
on very grave reasons. 

“IT have felt it my duty to include 
these remarks in my New Year’s mes- 
sage and I do so in the sincere hope 
that in September this year we will be 
able to stick to our old tradition. 

“It is of course too early to voice any 
definite opinion on the underwriting re- 
sults of last year, but I do not think | 
am mistaken in saying that many mar- 
kets, probably the majority, will show 
poor results. And how could it be other- 
wise? The loss ratio has increased, no 
doubt, as compared with the three pre- 
ceding years, but had the rates only been 
kept on a normal basis, the claims in 
1935 would not have caused any trouble. 
Now they will, I am afraid. 


Chance to Raise Rates Was Lost 


“Some years ago, underwriters had a 
remarkable chance of increasing rates 
and it was preached from the roofs: 
raise the rates. But in spite of a general 
recognition of the necessity to follow the 
advice, the chance was lost and then fol- 
lowed two or three luckv years which 
against experience rendered good profits 
to underwriters. Here upon rates, val- 
ues, conditions, everything went further 
down, placing us in the pit where we 
now are, which means that if the loss 
ratio increases to what we might call a 
normal level, there will be no profit but 
probably a loss as a result of marine 
underwriting. 

“In my message a year ago I pub- 
lished a good many threatening examples 
of unaccountable underwriting methods 
and I pointed out that 1935 as compared 
with 1932, as far as hull business is con- 
cerned, showed a declination of some 
40% in the rates. My impression is that 
the hulls covered for 1936 present a fur- 
ther decrease of about 10%. When will 
this rate-cutting stop? And where will 


SHIP PRODUCTION GAINS 


Lloyd’s Register Reports the Launching 
of 649 Vessels of Over 100 Tons 
Each Last Year 

Particulars of new construction in 1935 
are set down in the annual summary of 


mercantile shipbuilding just issued by 
Lloyd’s Register. Excluding ships of 
less than 100 tons gross there were 


launched throughout the world 649 ves- 
sels of 1,302,080 tons gross of which 
499,011 tons were from berths in Great 

Sritain and Ireland and 803,069 tons were 
built abroad. The increase in the output 
of the world, compared with the produc- 
tion of 1934, amounted to 334,661 tons of 
which 39,134 tons were in the output of 
Great Britain and Ireland and 295,527 
tons were in the production abroad. The 
output for Great Britain and Ireland in 
1935 of 499,011 tons compared with 460,- 
000 tons in 1934, 133,000 tons in 1933 
188,000 tons in 1932, 502,000 tons in 1931 
and 1,479,000 tons in 1930. 

The production in Great Britain and 
Ireland last year was 38.3% of the total 
for the world, compared with 47.5% in 
1934, 27.2% in 1933, 25.8% in 1932, 31.1% 
in 1931 and 51.2% in 1930. The outputs 
of the other leading countries were as 
follows: 

Country Tonnage 


Country Tonnage 


Germany 226,343 Sweden 105,538 

nee 145,914 Holland 57,133 

Denmark 122,095 France ..... 42,783 
The Largest Vessels 

The following were the five largest 


vessels launched last year: 


Name Tonnage Type 
Athlone Castle.. 25,500 Motor ship 
Stirling Castle.. 25,500 Motor ship 
Strathmore . 23,428 Turbine steamer 
Gneisenau ..... 18,160 Turbine steamer 
POtSHOM .6000:0% 17,528 Turbo electric ship 


Of the merchant vessels launched last 
year 222, of 828,655 tons, were built un- 
der the survey of the society with a view 
to classification in its register book. Of 
these 143, of 439,854 tons, were launched 
in Great Britain and Ireland and 79, of 
388,801 tons, were built abroad. During 
the period 1902-1935 the average amount 
of new shipping classed by the society 
cach year was 1,541,245 tons. 


BREMEN REPORT ON INSURANCE 

As may be expected the report of the 
Chamber of Commerce of Bremen, Ger- 
many, about insurance during 1935 deals 
chiefly with the marine business. No 
events happened that influenced the nor- 
mal run of marine insurance. New re- 
strictions in exchange conditions nar- 
rowed foreign transactions as a conse- 
quence, also the weakness of the London 
market was followed by a lowering of 
rates, though it had been hoped that the 
limit had been reached in 1934. 


it all end? Some people say: in whole- 
sale disaster and I would not dare to 
contradict them, but I prefer to hang 
on to my old optimism, which so far 
has not let me down altogether.” 








New York: 25 Gold Street 

Atlanta: 10 Pryor Street 

Boston: 141 Milk Street 

Chicago: Insurance Exchange Bldg. 
Dallas: Frank Rimmer 


Kirby. Building 
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ITALY ACTS ON INSURANCE 
Decision to Dispense With Foreign In- 
surance on Luxury Liners Not Due 
Directly to Sanctions 
According to a decree published re- 
cently the Italian Government has de- 
cided to dispense with foreign insurance 
on the Italian liners Rex and Conte de 
Savoia, of 51,000 and 48,500 tons re- 
spectively. As a result the Government 
will be liable for a total of about $11,- 

500,000. 

The decree authorizes the Government 
to guarantee the whole of the insurance 
on the liners which cannot be placed on 
the private market in Italy, the period 
of insurance being limited to the cur- 
rent year. In the expiring policies these 
two great liners are insured on a value 
of $6,500,000 each. Of this only about 
$1,500,000 could be covered in the Ital- 
ian marine market, the balance being 
placed abroad. About $5,000,000 is cov- 
ered by Lloyd’s and British offices while 
further amounts are covered through re- 
insurances of Italian offices. 

The decree does not appear to be the 
direct outcome of sanctions, which so 
far do not include marine insurance, but 
it may be an indirect result of Britain’s 
attitude over the sanctions question. 

According to the Italian Official Ga- 
zette the necessity for providing tem- 
porarily for a full coverage of “certain 
navigation risks” for these ships is held 
to be “absolute and urgent.” The risk 
is taken over by the National Insurance 
Institute as a second-grade risk for all 
sums in excess of those covered by the 
national market. 

C. S. Timberlake Marine 
Vice-President of Hartford 

C. S. Timberlake, for some years sec- 
retary of the automobile and inland ma- 
rine departments of the Hartford Fire, 
was last week elected marine vice-presi- 
dent of the company. A native of St. 
Paul, Minn., Mr. Timberlake entered in- 
surance in 1904 and five years later be- 
came general agent of the marine and 
transportation department of the Hart- 
ford. He was elected secretary in 1925. 
He is also a director of the Hartford 
Fire affiliates. 


Norwegian Marine Insurance 
Results For 1935 Given 


Improved economic conditions have 
not been reflected in Norwegian trade 


and shipping, says the Forsikringstid- 
ende. This business has rather contin- 
ued its downward trend, but the pace 


has slowed down. It seems that now it 
has reached its lowest point. The reduc- 
tion in hull premiums is, taken as a 
whole for the past five years, consid- 
erable. For instance thirty motor tank- 
ers, which five years ago were insured 
for 72,000,000 crowns against a premium 
of 2,618,000 crowns, are now insured for 
44,500,000 at a premium of 1,288,100 
crowns. 

Fortunately losses were slight and few 
total losses were suffered, with low 
prices for repairs. The number of ves- 
sels which were laid up during 1935 was 
small and return premiums were small 





SALVE ANOTHER WAR WRECK 
The British steamer Washington, tor 
pedoed by a German submarine in 1917 
while bound for Genoa with a cargo of 
metals, has been located about fifteen 
miles east of Genoa by the Italian sal- 
vage vessel Arpione, sister of the famous 
Artiglio which salved the Egypt’s gold. 
Part of the cargo has already been re- 
covered. The entire cargo, consisting of 
about 1,000 tons of conser and other 
metals, is still intact. After twelve days 
of hard work fifty tons of metal were 
brought up and taken to Genoa. 





Stockholders of the Federal of N. J 
last week approved the move to increase 
the capital from $2,000,000 to $4,000,000 
by the transfer of $2,000,000 from surplus 
to capital account. 
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Motor Carriers Ass’n 
Formed in Washington 


PROTECTS CO’S WRITING BUSES 





S. D. Macpeak, Counsel for N. Y. Car- 
riers, Files Objections to I.C.C. 
Insurance Rules 

As an outcome of an insurance hear- 
ing in Washington, D. C. before officials 
of the Bureau of Motor Carriers of the 
Interstate Commerce Commission, a new 
association came into being this week 
called the Motor Carriers Insurance 
Association. Its purpose will be to pro- 
tect the interests of some thirty-five 
member companies — stock, mutual and 
reciprocal carriers—who are interested in 
the writing of long haul bus-truck risks 
under the mandatory insurance rules and 
regulations which become effective April 
15. 

Chairman of the new association is 
Joseph Carrington of Austin, Texas; 
vice-chairman and treasurer is Morris 
Gewirz of the National Mutual Insurance 
Co. of D. of C.; counsel are Samuel D. 
Macpeak, representing the Statutory 
Underwriters Bureau, Inc. of New York, 
and Harry Greene of Jersey City, repre- 
senting the Atlantic Casualty. Headquar- 
ters will be maintained in the Investment 


Building, Washington, the expense of 
which will be shared pro rata by the 
membership. 


To Consider Objections 

The hearing before the I.C.C. officials 
—Henry L. Callanan and H. M. Roberts 
sitting — was called at the initiative of 
Counsel Macpeak who had filed a list of 
objections to the proposed rules and 
regulations. Speaking for member com- 
panies of the Statutory Underwriters 
3ureau Mr. Macpeak sought lower limits 
than those proposed and a change in the 
1.C.C. acceptability proposal. Mr. Mac- 
peak told The Eastern Underwriter this 
week that the objections, submitted in 
writing, had been taken under considera- 
tion by Messrs. Callanan and Roberts. 
An amended set of proposed rules and 
regulations are being drawn up and be- 
fore they are acted upon by the three 
commissioners assigned to the Motor 
Carriers bureau of the I.C.C., Mr. Mac- 
peak will be given an opportunity to re- 
view them and submit suggestive changes 
if necessary. The American Trucking As- 
sociation joined in protesting the pro- 
posed insurance requirements for trucks. 





R. F. PROCTOR IN PITTSBURGH 

Col. Ralph F. Proctor, head of the sur- 
ety department in the Association of 
Casualty & Surety Executives, was in 
Pittsburgh on February 18. He made a 
luncheon address before the Pittsburgh 
Surety Association and in the evening 
attended and spoke at second annual 
meeting of the Constructors Association 
of Western Pennsylvania. His subject 
was “Relation of the Contract Bond to the 
Construction Industry.” Also on the pro- 
gram were Col. Willard Chevalier of En- 
gineering News-Record and S. W. Wil- 
liams, president, Bureau of Contract In- 
formation. 


K. R. OWEN IMPROVING 
Kennedy Rk. Owen, vice-president, 
Standard Accident, has been laid up with 
pneumonia for the past three weeks at 
the Hotel Vanderbilt, New York, but his 
many friends will be glad to know that 

he is now on the road to recovery. 





W. J. Griffin, who has been resident 
vice-president in charge of the Newark 
branch office of the Commercial and 
Metropolitan Casualty companies, has 
been promoted to second vice-president. 


Mich. Agents Critical 
Of Omnibus Clause 


IN NEW STANDARD _ POLICY 





Plan Aggressive Legislative Program for 
1937 Regular Session; 125 Attend 
Mid-Year Meet at Lansing 





Responding quickly to the Michigan 
Agents’ Association criticism of the Om- 
nibus clause in the new standard auto 
P. L. policy the National Bureau of C. 
& S. Underwriters yesterday issued a 
long explanatory statement “in an effort 
to prevent widespread misunderstand- 
ing. 





At the mid-year meeting of the Michi- 
gan Association of Insurance Agents, 
held in Hotel Olds, Lansing, and attended 
by 125, one of the outstanding develop- 
ments was the passage of resolution 
criticizing the new standard automobile 
public liability form and urging discon- 
tinuance of its use until it is corrected. 
The decision was made to support an 
aggressive legislative program during the 
1937 regular session of the Michigan law- 
makers. Some valuable reports were re- 
ceived from committee chairmen upon 
which future action is likely to be based 
and co-operation was pledged in the ap- 
proaching national membership campaign 
March 16 to 21 although it was pointed 
out that Michigan, with 448 members, is 
possibly within about fifty of its abso- 
lute maximum. if adequate membership 
standards are to be maintained. 


“Omnibus Clause” Target 


The sole resolution passed, that aimed 
at the new liability form, was offered by 
Cecil Baskins of Saginaw and unani- 
mously approved. It cited the fact that 
the form was adopted without consulta- 
tion of agents and sent out for immedi- 
ate use without explanation. The newly 
phrased “omnibus clause” was the prin- 
cipal object of the agents’ assault. Under 
the old form, they pointed out, the 
named insured was protected fully when 
other immediate members of the family 
were using the insured car or if a friend 
used it by consent of the owner. Under 
the new phraseology, the _ resolution 
states, it is “evident that the omnibus 
coverage is restricted to the named as- 
sured only.” Such a restriction, they fear, 
will not only be the source of endless 
dissatisfaction among insureds but will 
probably lose business for companies us- 
ing the form to carriers which have non- 
standard forms of a more liberal nature. 

The resolution states “that the Michi- 
gan association disapproves use of these 
policies and requests the casualty com- 
panies to substitute the omnibus clause 
in use prior to Jan. 1.” 

There were some other less vital critic- 
isms of the new form, H. F. Patterson of 
Saginaw offering the objection that the 
insured is not protected in any way if 
driving other than the specifically in- 
sured vehicle. He also voiced opinion 
that “occasional” use of a trailer should 
be permiited without requiring the at- 
taching of an endorsement at extra cost. 
These two matters were referred to the 
conference committee for consideration. 


14-Point Traffic Safety Program 


A constructive 14-point program for 
improving traffic safety in the state was 
presented as a part of the report of Dean 
W. Howland of the Homer Warren & 
Co. agency, Detroit, chairman of the fire 
and accident prevention committee. 
Among these recommendations were: 

That stop street signs be made “bigger and 
higher” and of the reflector type; that such 
signs must mean a “full’’ stop; that no starts be 
permitted except on the green light; that all city- 
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Aetna C. & S. Reported 
In Offer for Title Business 


It is reported on excellent authority 
that the Aetna Casualty & Surety of 
Hartford has made an offer to take over 
and operate the title insurance business 
of the New York Title, Lawyers Title 
and Home Title of Brooklyn, three of 
the largest companies writing this type 
of insurance. This is a significant step 
by the Aetna C. & S. and when com- 
pleted, will be, it is believed, the first 
time that a casualty insurance company 
has entered the title insurance field. 





WM. LESLIE IN OKLAHOMA 





Bureau Official Confers With Agents on 
Their Compensation Commission 
Cut From 17%% to 10% 

William Leslie, associate general man- 
ager, National Bureau of Casualty & 
Surety Underwriters, was in Oklahoma 
City on Monday meeting with the Okla- 
homa Association of Insurors for a dis- 
cussion of the recent reduction in the 
maximum commission allowed agents 
writing compensation insurance in that 
sta.e from 174%% to 10%. The Okla- 
homa agents strenuously protested to the 

3ureau when this commission reduction 
was ordered by the companies owing to 
the fact that the Oklahoma Insurance 
Board did not allow the full increase in 
rates asked by the companies. 

The viewpoint of the Oklahoma Insur- 
ance Board on the situation is expressed 
in a — sent to General Manager 
James A. Beha of the Bureau by S. W. 
P sal the board’s secretary. He took 
the position that “there is a certain eag- 
erness on the part of some companies to 
reduce agents’ commissions” and_ that 
agents should not be made to pay for 
excess expense in connection with ex- 
pensive branch office set-ups. 





WELTON IN PITTSBURGH 





Mass. Bonding V.-P. Supervises Opening 
of New Branch There; To Make 
Boston His Headquarters 

Spencer Welton, vice-president of the 
Massachusetts Bonding in charge of 
agencies and production, has been in 
Pittsburgh for the past fortnight super- 
vising the establishment of a branch of- 
fice there. Its manager is E. D. Sweet, 
formerly associate manager of the Mass- 
achusetts Bonding’s Des Moines office 
and before that manager of the Mary- 
land Casualty branch at Cleveland. The 
agency contract of Johnston & Harder 
of Pittsburgh has been cancelled. 

When his Pittsburgh assignment is 
completed Mr. Welton will make his 
headquarters at the Boston head office of 
the company instead of at the Chicago 
branch office where he has been sta- 
tioned for the past several years. He 
will continue to do considerable travel- 
ing. 


Many Insurance Men On 
N. Y. Safety Program 


SET FOR MARCH 3-5 AT ASTOR 





“Dr. Jekyll and Mr. Hyde” Talk by Min. 
ister Opens Conference; Comp. Ex- 
perts to Discuss Dust Diseases 





Insurance men will have a prominent 
participation in the seventh annual 
Greater New York Safety Conference 
which is being staged by the National 
Safety Council and metropolitan chap- 
ter, American Societv Safety Engineers, 
engineering section, on March 3 to 5 at 





Intelligent To Be Safe 

Getting away from the crash-hor- 
ror appeal the slogan adopted by the 
Conference for its Greater New York 
gathering is “It Is Intelligent to Be 
Safe.” Roger Williams, chairman, 
general conference committee, says 
this year’s theme is “Safety Marches | 
On” and the reason that this is true | 
is because “Intelligence Marches On.” 
Mr. Williams emphasizes: “We can | 
never scare the public into being safe.” | 








the Astor Hotel, New York. The at- 
tendance is expected to exceed the total 
net attendance of 4,300 which was the 
1935 high mark. Meetings are open to 
company representatives without cost. _ 

Dr. Ralph W. Sockman, pastor of 
Christ Church, New York City, opens 
the conference with a “Dr. Jekyll and 
Mr. Hyde” safety talk. Presentation of 
the N. S. C. president’s medals for out- 
standing safety records in 1935 will take 
place at the annual dinner Wednesday 
evening. In all there are thirty-five sec- 
tional meetings, which with the respec- 
tive insurance men speaking at each are 
as follows: 

To Have Occupational Disease Forum 

Occupational disease general session— 
Dr. Donald B. Armstrong, third vice- 
president, Metropolitan Life, chairman; 
occupational disease forums—Lewis A. 
DeBlois, consulting engineer, chairman. 
Represented on a “panel” of well quali- 
fied men who will answer questions on 
O. D. control are Ray Caverly, vice-pres- 
ident, Fidelity & Casualty; Dr. W. J. 
McConnel, assistant medical director, 
Metropolitan Life, and L. S. Senior, gen- 
eral manager, Compensation Insurance 
Rating Board of N. Y. 

Hospital group—C. R. Chace, Travel- 
ers engineer; Construction — Churchill 
MacCuish, Insurance Co. of N. A.; Or- 
ganizing a Community: street safety 
program—L. R. Palmer, conservation en- 
gineer, Equitable Society, and Miller 
McClintock, director, bureau for street 
traffic research, Harvard University; 
Market petroleum—S. L. Hanson, New 
York district claims manager, Liberty 


(Continued on Page 38) 
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1. E. Lewis Newcomer to 
Aetna Co’s. in New York 


OFFICE PROMOTIONS 


HOME 

List Includes A. O. Rose, M. I. Doxsee, 

Dr. Irving, E. C. Knapp, J. B. Johnson 
and Hubert Blalock; Their Careers 


The arrival in New York City this 
week of J. E. Lewis, newly elected as- 
sistant vice-president of the Aetna A ffili- 
ated Companies, to be chief executive 
assistant to Vice-President John S. Turn 
in the administration of the Aetna’s 
metropolitan business in all lines, aroused 
considerable interest along William 
Street. Mr. Lewis was one of a number 
of promotions in the official family of 
the Aetna Companies at last week’s an- 
nual meeting. The others, as previously 
announced, were Alston O. Rose, elected 
secretary, surety claim division; M. I. 
Doxsee, elected assistant actuary; Dr. 
James Irving, elected assistant medical 
director; Edward C. Knapp, elected as- 
sistant secretary, Aetna C. & S.; John B. 
Johnson, elected assistant secretary, auto 
department, and Hubert Blalock, elected 
assistant secretary, surety claim depart- 
ment. 

Highspots in Their Careers 

J. E. Lewis has served with conspicu- 
ous success as manager of the Aetna’s 
Washington D. C. office for the past 
four years. He entered the organization 
in 1919 and was engaged for several 
years in agency and underwriting duties 
in various offices in the mid-west. He 
was appointed superintendent of the 
fidelity and surety department at Phila- 
delphia in 1928 and was promoted to 
Washington managership in 1932. His 
record throughout is one of successful 
accomplishment. In announcing his New 
York appointment President Brainard 
said: “His demonstrated ability and 
well-rounded experience will, we feel 
sure, be of invaluable assistance to Vice- 
President Turn in the administration of 
our large organization and business in 
New York City.” 

Secretary Alston O. Rose has been as- 
sistant secretary of the surety claim divi- 
sion since 1928. Born in Brighton, Iowa, 
he is a graduate of Rensselear Polytech- 
nic Institute. For a number of years he 
was employed as a consulting engineer 
in Pittsburgh and in 1923 entered the 
employ of the Aetna as field engineer. 
In 1924 he became a home office adjuster 
in the fidelity and surety claim division. 
He is a member of the American Society 
of Civil Engineers and of the City and 
University Clubs. : 

M. I. Doxsee has been employed in the 
actuarial division since June 16, 1924. He 
was born in Toronto, and is a graduate 
of the University of Toronto. He is a 
Fellow of the Actuarial Society of Amer- 
ica and for the last three years served 
as secretary of the Actuarial Club of 
Hartford. He is married and has four 
children. 

Dr. James Irving, a Canadian and 
graduate of University College of Toron- 
to, came to the Aetna Life from the post 
of resident doctor of the Reconstruction 
unit of the New York Post Graduate 
Hospital. He has had a distinguished 
career in medicine and surgery both here 
and abroad. ; 

E. C. Knapp, J. B. Johnson and 
Hubert Blalock 

Edward C. Knapp, new assistant sec- 
retary, Aetna Casualty & Surety, has 
been field supervisor of the casualty 
agency department, since 1926. Born in 
Marcellus, N.*Y. and educated at Cornell 

niversity, he has been associated with 
the Aetna’s agency department for the 
last sixteen years. 

John B. Johnson, assistant secretary, 
automobile department, has been con- 
nected with the Aetna since 1916. Born 
in South Windham, Conn., he was grad- 
uated from the College of the City of 
New York in 1910: first employed as a 
claim adjuster and later transferred to 
the automobile underwriting department. 

Hubert Blalock, elected assistant sec- 
retary, surety claim department, has been 


Testimonial Dinner 
To A. R. Lawrence 


SET FOR MARCH 26 IN NEWARK 


Casualty Underwriters Ass’n to Honor 
Comp. Rating Bureau Chief on 
15th Anniversary in Office 


A. R. Lawrence, manager and chair- 
man, Compensation Rating & Inspection 
Bureau of New Jersey, who next month 
observes his fifteenth anniversary in that 
post, will be given a testimonial dinner 
March 26 at the Down Town Club, New- 
ark, by the Casualty Underwriters Asso- 
ciation of New Jersey. Most of the dis- 
cussion at the monthly luncheon meeting 
of the Casualty Underwriters on Wed- 
nesday centered around plans for making 
this affair one of the outstanding events 
of the year in New Jersey insurance cir- 
cles. Reservations are limited to 200 and 
must be in by March 14. A number of 
company executives, including out-of- 
towners, have already signified their in- 
tentions of attending. Dress will be 
formal. Edward C. Graff, president of 
the association, will be toastmaster and 
A. E. Allsopp, prominent Newark agent 
representing the Indemnity Insurance 
Co. of N. A., is chairman of the dinner 
committee. 

Special guests include Gov. Harold G. 
Hoffman, Carl K. Withers, commissioner 
of banking and insurance; Chris Gough, 
deputy commissioner; -Leon Watson, 
rating bureau chief; Commissioner of 
Labor John F. Toohey; F. Robertson 
Jones, general manager, Association of 
C. & S. Executives; Leon S. Senior, 
manager, Compensation Insurance Rating 
Board of New York; E. M. Schmults, 
president, New Jersey Association of 
Underwriters, and the immediate past 
president, C. Stanley Stults. 

Mr. Allsopp’s committee includes Wil- 
liam T. Haynes, New Amsterdam Casu- 
alty; Walter C. Schryver, United States 
F. & G.; Douglas S. Schenck, Ocean 
Accident; H. N. Hutchinson, American 
Surety and N. Y. Casualty, and E. C. 
Graff, General Accident 

As legislative committee chairman Mr. 
Schryver reported on Trenton bills, only 
a few of which to date seriously affect 
casualty-surety interests. Mr. Hutchin- 
son viewed favorably three bills intro- 
duced by Assemblyman Kelly relating to 
duties of tax collectors. 

It was voted that Paul S. Parris, Fi- 
delity & Deposit resident vice-president, 
who is president of the Surety Under- 
writers Association of New Jersey, be 
elected a member of the association, and 
to give more variety to future mieetings 
President Graff said a number of lecture 
talks on timely subjects would be ar- 
ranged including one on carbon mon- 
oxide gas dangers and one on auto safe- 
ty. Jack Nolan, Aetna C. & S., offered 
to show “Saving Seconds,” his company’s 
educational film, which offer was ac- 
cepted. 

Before closing President Graff touched 
on the desirability of sending notice of 
all auto policy cancelations under the 
state’s financial responsibility law to the 
motor vehicle department. 





N. J. STATE FUND BILL 

Assembly No. 186 in New Jersey legis- 
lature, introduced by Silkowski, would 
create a monopolistic compensation state 
fund under supervision of the depart- 
ment of banking and insurance. It is in 
judiciary committee. No compulsory auto 
liability bill has as yet been introduced. 





connected with the Aetna since 1928. 
Born in Baltimore, he is a graduate of 
the University of North Carolina. Fol- 
lowing post graduate work at John 
Hopkins University, he entered the law 
offices of Niles, Barton, Morrow & Yost 
of Baltimore. In 1927 he was given his 
law deoree by the University of Mary- 
land and in 1928, entered the surety claim 
department of the Aetna Companies. 


Agents’ Help Needed, Says H. S. Ives 
In Casualty Public Relations Program 


The long planned public relations cam- 
paign of the Association of Casualty & 
Surety Executives is about to be inaugu- 
rated. A special committee of the or- 
ganization headed by Jesse S. Phillips, 
chairman, Great American Indemnity, 
has been working out the details for 
some months past in collaboration with 
Henry Swift Ives, special counsel and 
public relations expert. Mr. Ives, who is 
now in Ohio laying the groundwork for 
the campaign in that part of the coun- 
try, sent a letter a few days ago to the 
president of each of the state associa- 
tions of insurance agents and heads of 


various state insurance federations 
throughout the United States, giving 


them the purposes and features of the 
new program, which will be for - the 
advancement of the industry as a whole. 

The chief objective, Mr. Ives empha- 
sized, is to educate and inform those 
served by fifty-six of the leading stock 
casualty and surety companies who are 
members of the association, and by their 
agents, as to the fundamental importance 
and economic necessity of the business, 
to promote favorable public opinion in 
regard to it, and to protect it against 
measures and propaganda which may 
threaten it. Mr. Ives, fully realizing 
the magnitude of this job, has frankly 
told the agents that without their co- 
operation little can be accomplished. He 
is therefore taking them into the con- 


fidence of the association, not only to 
secure this desired cooperation and in- 
terest, but to get the benefit of their 
advice as to the scope and conduct of 
such a campaign. Mr. Ives outlined in 
his letter: 


Educational Avenues Open 


“Our preliminary plan contemplates 
the holding of scheduled meetings with 
agents, and those of the public they may 
invite, at various points in a state, not 
only to explain our plan, but to furnish 
the background for further activities. 
Ten such mectings were held in New 
York State last fall as an experiment 
under the auspices of the New York State 
Association of Local Agents, and proved 
most successful from an educational and 
publicity standpoint. 

“You will realize that it will take a 
long time to cover the country in such 
a manner, but in the meantime, there 
are other avenues of education which 
may be open to us, including general pub- 
licity, distribution of appropriate litera- 
ture and the like. At present, paid ad- 
vertising cannot be considered. Our pro- 
gram must, of course, be built from 
scratch. There are few signposts along 
the road, and we cannot expect results 
in the immediate future. The task, how- 
ever, is worthy of the unselfish and 
united efforts of all those engaged in our 
business.” 





Counsel Sets Annual Meet 
For Aug. 19; New Committees 


- The International Association of Insur- 
ance Counsel has set the date of its 1936 
annual convention for August 19 to 21 
at White Sulphur Springs, West Vir- 
ginia. When the executive committee re- 
cently met in Miami it was voted to draft 
proposed changes in by-laws for consid- 
eration of the membership at the annual 
gathering. One change would include 
G. W. Yancey, editor of the quarterly 
Journal, as ex officio member of the ex- 
ecutive committee; another, that the sec- 
retary be custodian of books and that, at 
discretion of executive committee, he 
should collect dues. A new section would 
be added providing for giving of bond 
both by secretary and treasurer. 

As to legislative action to be taken 
from now on the committee determined 
that such proposed action must be initi- 
ated by insurance companies or organiza- 
tions authorized to act in their behalf, 
and then only when approved by the 
general legislative committee and the as- 
sociation is called upon to render assist- 
ance. 

A special membership committee has 
been appointed by President J. Roy 
Dickie of which Garner W. Denmead, 
New Amsterdam Casualty vice-president, 
is the chairman. In addition two new 
special committees have been designated 
—one on unauthorized practice of law of 
which H. J. Drake, Association of C. & 
S. Executives, is chairman, and one on 
the Federal Motors Carriers Act of 1935 
of which Jas. T. Blair, Jr., Jefferson City, 
Mo. is chairman. 





WASHINGTON, D. C. CHANGES 

Guy E. Mann has been made manager 
of the Washington, D. C. branch office 
of the Aetna Affiliated Companies suc- 
ceeding J. E. Lewis now in New York 
City as assistant vice-president. Mr. 
Mann, a U. of P. graduate, has been ten 
years with the company, most of the time 
engaged in agency and _ underwriting 
duties in the Philadelphia office. Associ- 
ate manager in the Washington office is 
B. S. Foster, Jr., who has been super- 
intendent of the Aetna government ser- 
vice bureau there. He will continue this 
supervision. 


R. S. CHOATE WINS PROMOTION 


Civen Full Vice-Presidency in American 
Auto; President Harris, N. Y. Visitor, 
Honor Guest at Luncheon 

Rk. S. Choate, New York resident vice- 
president of the American Automobile 
of St. Louis since 1928 when that com- 
pany opened up a branch office here, 
was advanced to full vice-presidency late 
last week in recognition of the excellent 
work he has done for the company in 
the East. The announcement was made 
by President L.. A. Harris at a luncheon 
given in his honor at the Bankers Club, 
New York. It marked the culmination 
of the activities of the week celebrating 
the formal opening of the American 
Auto’s new offices at 99 John Stree! 
Many friends of the company in this 
territory visited the new quarters, coming 


New 


from Khode Island, Connecticut, 
York, New Jersey and more distant 
points. 

It was when responding to a testi- 


monial presented to him that President 
Harris announced that although the pol- 
icy of the company had been to have 
only two full vice-presidents, and these 
at the home office, it had been decided, 
in view of. the importance of the activity, 
to have a vice-president in the East. This 
office was extended to R. S. Choate. 


Mich. Agents Meet 


(Continued from Page 32) 


owned cars and buses be required to obey the 
law and, if not, be penalized the same as private 
owners; that slow vehicles be forced to keep in 
the right lane; that double parking be prohibited 
at any time; that all turns and stops be signalled; 
that traffic signals be “so changed that the 
pedestrian has a full chance to cross the street 
and then be made to obey the signal’; that one 
way through streets with higher speeds be estab- 
lished; that ‘“‘fanyone with liquor on his breath 
be taken out of nis car’’; that a stricter licens- 
ing law be adopted; that cars not in good condi- 
tion as to lights, brakes, horns, etc., be kept 
off the streets; that lights in Detroit be re-timed, 
and that street lighting be studied in an effort 
to devise changes that would cut accidents. 





PROMOTE F. P. HANDLEY 
Francis P. Handley has been promoted 
by the Hariford A. & I. to be superin- 
tendent of its home office auto depart- 
ment. 
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New Officers Named 
By Hartford Accident 


PAUL RUTHERFORD A DIRECTOR 


E. G. Armstrong Advanced to Secretary- 
ship; Ten Made Assistant Secretaries; 
Their Respective Careers 


At the annual meeting of the Hartford 
Accident & Indemnity held at Hartford 
on February 13, 1936, Paul Rutherford, 
vice-president and general manager, was 
clected to the board of directors At the 
directors’ meeting Edmund G. Armstrong 


was advanced from assistant secretar) 


following were 


Robert V. 


to secretary and th« 


elected assistant secretaries: 


\hern, John L. Barter, George B. But- 
terficld, Raymond H. Dexter, E. L. Dun- 
can, Ralph A. Ferson, John O. Lummis, 


Spaulding, 


MeVicar, A W. 
Williams. 

Paul Rutherford was appointed man- 
aver of the Hartford’s New York busi 
ness in September, 1914, having previ 
ously been manager for Missouri and 
southern Illinois for the Fidelity & De 
posit. Mr. Rutherford was given added 
responsibilities in connection with the 
veneral affairs of the company as vice- 
president in charge of its New York 
department in September, 1929, and was 
elected vice-president and general man 
ager of the company on August 14, 1934, 
at which time he assumed his duties at 
the home office 


Frank ( 
Seymour E. 


Armstrong joined the 
as superintendent of 
the bond department of the New York 
office in 1917. He had previously been 
connected with the Fidelity & Deposit 
as supervisor for the state of Texas. H¢ 
was called to the home office in 1920 to 
serve as superintendent of the contract 
bond department, which position he held 
until elected assistant secretary in 1934 

Robert V. Ahern, a native of Hart- 
ford and a graduate of the public schools 
of that city, started his insurance career 


Edmund G 
Hartford Accident 


with the Aetna Casualty & Surety in 
1909. He served as an underwriter in 
the automobile casualty depariment of 


that company and later with the auto- 
mobile of Hartford. He joined the Hart- 
ford Accident & Indemnity in 1914 as an 
underwriter and advanced to the position 
of superintendent of the company’s au- 
tomobile department. 
J. L. Barter and G. B. Butterfield 

Barter is a native of Cali- 
of the University 


John L 
fornia and a graduat« 
of California. He became associated with 
the Hartford immediately upon gradua- 
tion in 1922 as an underwriter in_ the 
company’s automobile department He 
later assumed work in the compensation 
and liability department and subsequent 


ly was made superintendent He was 
transferred to the home office as supe 
intendent of the rating and research «i 
partment in November, 1934 He is a 
Fellow of the Casualtv Actuarial Society 

George B. Butterfield was born at 


(Greensburg, Pa, and was graduated fron 
Pennsylvania State College in 1913 wher: 
he received his degree in civil and min 
ing engineering. He entered the insur- 
ance business in 1915 with the Associated 


Companies as an engineer and was later 


advanced to assistant manager and then 
manager of that organization. He becam« 
associated with the Hartford Accident 


1926, and was appointed 
special risk and 
department in September, 


on January 1, 
superintendent of the 
engineering 
1929 

R. H. Dexter, E. L. Duncan and 

R. A. Ferson 

Raymond H. Dexter became associat 
ed with the bonding department of the 
Hartford Accident upon his graduation 
from Trinity College in 1914. He has 
devoted special attention to fidelity lines 
since 1916, having been appointed assist 
ant superintendent of the fidelity depart 
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ment in 1923 and superintendent of the 
department in April, 1934. 

E. L. Dunean was born in Cedarhurst, 
L.. I. Prior to his association with the 
Hartford Accident he was connected 
with the Fidelity & Casualty, first in the 
company’s plate glass department at the 
home office and later as a special agent 
in the New England territory. He be- 
came associated with the Hartford Acci- 
dent February 14, 1914. He was first 
ngaged in organization work for the 
company and later was made superin- 
tendent of its plate glass department. 

Ralph A. Ferson was born in Fitch- 
burg, Mass., and has been in the insur- 
ance business since 1899. For five years 
he was with the Massachusetts Life as 
an agent and then at the company’s 
home office. Subsequently for a period 
of ten years he was connected with the 
Columbia National Life in the field and 
as manager of its accident department. 
He has been associated with the Hart- 
ford Accident in charge of its personal 
accident department since 1914. 


John O. Lummis, a native of Bridge- 
ton, N. J., and a graduate of Peddie In- 
stitute and Bucknell University, is also 


a member of the Connecticut Bar. He 
first engaged in the surety business in 
1914 as a member of the legal depart- 
ment of the Fidelity & Casualty at its 
home office in. New York City. He 
jomed the Hartford Accident April 1, 


1916, as superintendent of the judicial 
bond department and has subsequently 
undertaken other duties of a legal na- 
ture. 

F. C. McVicar, A. W. Spaulding, 

. S. E. Williams 

Frank C. MecVicar is a native of Illi- 
nois. He entered the insurance business 
with the general agency of Joyce & Co. 
of Chicago, He later became connected 
with the western department of the 
Globe Indemnity, with which company 
he served for eight years before becom- 
ing associated with the Hartford Acci- 
dent’s western bond department. In 
1930 he was appointed superintendent of 
the Chicago office’s Cook County surcty 
department from which position he was 
advanced to assistant manager of the 
entire western department. He came to 
Hartford in November, 1934, as superin- 
tendent of the company’s agency depart- 
ment. 

A. W. Spaulding graduated from Mass- 
achusetts State College in 1917, became 
associated with the Hartford Fire in 1920 
and with the Hartford Accident in 1927. 
He served as manager of the company’s 
production department until December, 
1934, at which time he was appointed as- 
sociate manager of the agency depart- 
ment. He was also placed in charge of 
the company’s publicity. 

Seymour E, Williams, born in Hart- 
ford, entered the Travelers in 1906 as 
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Trangia Cy, _ NATIONAL SURETY TOWN 


A great city of capable, busy, useful men and women— 
each with a clean record of honorable activity —all living 
in mutual security. 


Such a city, the equivalent of Chicago and Philadelphia 
combined—could be created if those protected by 
National Surety bonds and their dependents were living 


and working in one locality. 


And what a city it would be—a tranquil city of picked 
men and women, of sensible, far-sighted employers —who 
have protected themselves and their employees against 


the business losses caused 


by the unpredictable moral 


breakdowns in the last frontier of science—mankind itself— 


still so largely unknown. 


National Surety representatives everywhere sell Fidelity 
protection to business, industry and banking—plus pro- 
tection against forgery, burglary and many other dangers. 
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safety engineer with headquarters in 
Nebraska. He became connected with 
the Hartford Accident in 1914 and or- 
ganized the inspection and engineering 
department, serving as superintendent of 
that department until 1918 when he was 
transferred to the underwriting depart- 
ment. He was appointed superintendent 
of the compensation and liability depart- 
ment of the company in 1922, ~ 


Indemnity Co. of N. A. Made 
1935 Underwriting Profit 


The Indemnity Insurance Co. of North 
America not only made an underwriting 
profit last year of $237,081 but increased 
its assets by $2,868,048 to a total of $22 - 
104,954 on the basis of the figures syb- 
mitted to New York a year ago, and 
made a $2,109,549 gain in surplus. The 
surplus to policyholders is $4,870,736, con- 
sisting of $1,000,000 capital and $3,870.- 
736 net surplus. If all stocks and bonds 
in the company’s portfolio had been yal- 
ued at December 31, 1935, market quo- 
tations the total admitted assets would 
have been increased to $22,940,813 and 
net surplus to $4,706,594. 

The Indemnity Company’s premium in- 
come for 1935 was $11,419,081 last year, 


which was $128,594 less than in 1934 
Notwithstanding this drop in premium 
income the company raised its reserve 


for losses by $1,011,543, thus recogniz- 
ing the tendency of liability losses to 
be larger when they are finally deter- 
mined sometime in the future than ap- 
pears likely when they occur. All lines 
showed satisfactory loss ratios excepting 
workmen’s compensation and automobile. 
The compensation loss ratio was 83.56% 
as against 77.01% in 1934, due in part to 
reserves on re-onrened cases, and reserves 
adjusted to a mortality basis rather than 
basing them on present values at 34% 
interest plus the possibilities of remar- 
riage in fatal cases. Other lines of cas- 
ualty, fidelity and surety showed good 
results. 


1935 Improvement Made By 
Fireman’s Fund Indemnity 


\t the annual meeting of stockholders 
of Fireman’s Fund Indemnity, held Feb- 
ruary 11, the company’s 1935 financial re- 
sults were presented by President J. B. 
Levison. 

Writing all forms of casualty, fidelity 
and surety business the company’s pre- 
mium income for 1935 was $4,200,000, 
against $4,160,000 in 1934. 

Based on values fixed by the Insurance 
Conunissioners’ Association assets on De- 
cember 31 were $7,829,000 with  policy- 
holders’ surplus of $3,183,000. On _ the 
basis of actual market values assets are 
$8,033,000, against $7,293,000 in 1934, and 
policyholders’ surplus $3,387,000 against 
$3,092,000 in 1934. 

The following directors were clected: 
Willis H. Booth, Edward T. Cairns, Sam- 


ucl P. Eastman, M. Fleishhacker, A. P 
Giannini, William F. Humphrey, Roger 
I). Lapham, J. B. Levison, N. B. Liver: 


more, J. M. Mailliard, Jr., C. O. G. Miller, 
Henry 1). Nichols, Charles R. Page, Hor- 
ace D. Pillsbury, Henry Rosenfeld, A. B 
Swinerton, Harry A. Wheeler and Leon- 
ard E. Wood. 

Following the stockholders’ mecting 
the directors met and reelected the com- 
pany’s officers. 


A. G. PODLESNEY ARRIVAL 
\. G. Podlesney, assistant secretary, 
Scaboard Surety, in charge of the met- 
ropolitan department, is the proud father 
of a baby girl, Miss Judith Dorothy, who 
arrived on February 11. This is the 
Podlesneys’ first child. 
OPENS CHICAGO OFFICE 
O’Hanlon Reports, Inc. has opened a 
Chicago branch office with C. P. Mc- 
Mahon, formerly of Hooper-Holmes Bu- 
reau, in charge. 
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p. G. Revision Takes 
A Downward Trend 


gATE CHANGES COUNTRY-WIDE 


National Bureau Cives For First Time 
Directory of Glass Alphabetically 
Listed; Sales Tips, Too 
Country-wide revisions in the basic 
rates for plate glass insurance together 
with numerous changes in the plate glass 
manual, which simplify the classifications 
and rating methods, were made effective 
February 17 by the National Bureau of 
Casualty & Surety Underwriters. The 
revisions were given to 54,000 manual 
holders in the form of thirty-two re- 
printed pages of the manual. | 
For the most part the revisions in 
basic rates were downward, the Bureau 
said. Basic rates have been reduced 25% 
for plain show cases, 33 1/3% for clamp 
show cases, 33 1/3% for shelves and 
counter desk, furniture and table tops 
and 33 1/3% for semi-exterior glass. 
Basic rates for exterior grade argentine, 
bent, carrara, carved, opalite, vitrolite 
and any glass of special ornamentation 
or manufacture not otherwise rated have 
been reduced 60%. The rates for glass 
in private passenger closed automobiles 
are now $3 per car instead of $5 per 
car, except in Mississippi, Arkansas and 
Louisiana, where they are $7.50 instead 
of $12.50. Basic rates for interior glass, 

however, have been increased. 

Outstanding among the innovations in 
the manual is a directory of glass which 
lists alphabetically all the known kinds 
of glass and represents the classification 
of each kind for rating purposes. In the 
past, the Bureau said, many agents have 
been puzzled and confused by unfamiliar 
trade names for various kinds of glass. 
The new directory, it is felt, will elimi- 
nate this difficulty. 

In mailing out its manual reprints the 
Bureau enclosed a special folder calling 
attention to the increased value of plate 
glass insurance to agents as a sales lead- 
er. The folder pointed out that the new 
simplification in classifications and rat- 
ing methods make glass insurance “more 
valuable than ever to the wide awake 
agency willing to push it. More than 
ever before you will find plate glass in- 
surance a less technical, more easily un- 
derstood coverage—one that readily 
opens the doorway to new accounts.” 


NEW JERSEY CLAIM DINNER 
To Stage Party February 25 in Essex 

House, Newark; H. B. Kiefer, Cen- 

tury Ind., Heads Association 

Preparations have been made by the 
members of the New Jersey Claim As- 
sociation for a chicken dinner and en- 
tertainment which will be held in the 
Essex House February 25. 

The officers of the association are 
Harold B. Kiefer, Century Indemnity, 
president; Mahlon R. Kline, General 
Accident, vice-president; Daniel  V. 
Crosta, Glen Falls Indemnity, secretary ; 
E. I. Bell, New Jersey Bell Telephone 
Co., treasurer. 

The board of governors is made up 
of L. G. Teague, American Mutual Lia- 
bility; Albert J. Childs, Aetna Life; Ed- 
win L. Cushing, Public Service Corp.; 
Reginald V. Spell, Hartford Accident; 
Charles W. Linfonte, American Casual- 
ty, and F. J. Wendt, Fidelity & Casualty. 








FIFTY YEARS AN AGENT 

B. L. Roberts who has represented the 
Maryland Casualty for the past thirty- 
hve years at Canton, Miss., recently 
completed fifty years in the insurance 
business. When he started in 1886 he 
Was bookkeeper, teller and general as- 
‘stant in a Canton bank, one of the 
thirteen banks then existing in the state. 
and was policy writer, accountant and 
collector for the bank’s insurance sec- 
tion. He took over the insurance firm 
in 1913. Mr. Roberts rates justified men- 
ion in the current Marylander. 


10TH ANNIVERSARY MEETING 





A. & H. Club of New York Meets 
March 23 for Election of Officers; 
Past Presidents Night 
The Accident & Health Club of New 
York will observe its tenth annual meet- 
ing on March 23 when the monthly din- 
ner will take place at the Taft Hotel, 
New York. It will be Past Presidents 
Night and among those expected to have 
places of honor at the head table are 
James R. Garrett, National Casualty, 
charter president in 1925-27; Harry J. 
Miller, Great American Indemnity, 1928- 
30; Fred G. Burgoyne, Maryland Cas- 
ualty, 1930-32; Lawrence K. Farrell, 
Metropolitan Life, 1932-33, and Ray L. 
Hills, Great American 

1934-35. 

Harry A. Usher, Aetna Life, first vice- 
president of the club in charge of all 
dinner meetings, selected the date March 
23 because of the fact that on that date 
ten years ago the first meeting of the 
club was held. The annual election of 
officers will also take place on this date, 
and a feature is expected to be the re- 
port of the auditing committee. No 
meeting was held in February. 


Indemnity, 


E. H. Morrill, Jr., of Aetna 


Given Anniversary Party 


Edward H. Morrill, Jr., assistant gen- 
eral manager in the New York branch 
office of the Aetna Life & Affiliated 
Companies, was completely surprised a 
week ago Tuesday, which was his twen- 
tieth anniversary with the Aetna, by a 
luncheon party in his honor. It had been 
quietly planned by the agency depart- 
ment staff of 100 William Street, 42nd 
Street branch and the Brooklyn branch, 
and about forty attended as a token of 
their esteem for Mr. Morrill. He has 
been in New York City for the past 
eighteen years and in this time has be- 
come acquainted with thousands of pro- 
ducers in the metropolitan territory. 
Fond of golf Mr. Morrill was presented 
with a driver of his favorite make. 





OPENS LOS ANGELES OFFICE 

The New Amsterdam Casualty and the 
United States Casualty, its affiliated 
company, have opened a service office 
at Los Angeles for handling claims, in- 
spections and audits—working with gen- 
cral agents in servicing the business of 
agents and brokers. C. H. Pansing is in 
charge of claims and A, F. MacDonald 
will handle engineering and inspections. 


Causes and Diagnosis Of 
Ulcer Given to A.&H. Men 


While the exact cause of stomach ulcer 
is unknown some of its contributing fac- 
tors were given recently to the Accident 
& Health Club of New York by Dr. 
Henry I. Goodman, New York City sur- 
geon, who has made a study of the sub- 
ject. The family or hereditary history 
must be considered, he said, as well as 
the increased use of tobacco and hard 
liquor by those afflicted. Dr. Goodman 
regarded as significant physical appear- 
ayce: prominent cheek bones, dull eyes, 
the energetically nervous type but casily 
tired out. Ulcers are rarelv found in 
animals. The speaker gave this reason: 
they walk in a horizontal position while 
humans walk upright. 

As to symptoms Dr. Goodman listed 
abdominal pains, hemorrhages, nausea 
and vomiting. In a diagnosis of the con- 
dition he stressed the importance of the 
blood count, a careful examination of 
the mouth and a gastric analysis. X-ray 
pictures are helpful but ulcer diagnosis 
cannot entirely depend upon them. 

Asked for a definition of ulcer, Dr. 
Goodman called it “corruption of the 
stomach.” 
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GLOBE INDEMNITY C 


1911 25th Anniversary 


A. Duncan Reid, President 
150 William Street, New York, N. Y. 


Financial Statement, December 31, 1935 


Securities carried at $833,022.40 in the above statement are 
deposited as required by law. 


LIABILITIES 


ORO EIO TO Nain 856-9 6 BAe OS a Wa dalaXr econ oad entatew ein 
Reserve for Unearned Premiums...............cccccecces 
Reserve for Commissions on Uncollected Premiums....... 


SURPLUS TO POLICYHOLDERS $7,500, 


On the basis of December 31, 


Fidelity and Surety Bonds 








ASSETS 

Ci Ti Me cee ROM o's 5c e Sa og xine Oe a okie Aa a orwserorn $ 1,137,334.24 
United States Government Bonds..................e0005 13,782,155.93 
State, Municipal, Railroad & Other Bonds & Stocks...... 13,332,293.21 
Re ns pcs ago 0 cp ee mina Ga RC STK /a Sia eee Ate ae, 1,538,934.66 
Premiums in Course of Collection not more three months 

SO dic nadamhe cake he euae bebe eabeaehd eat 2,596,296.74 
PMAETOTE GUS BOE RECIUEE... 5 5. ic sivion ceawevcwsavaxaveses< 219,449.97 
EE TN bi ns66.0ik Hy Ad Deena ene 574,462.42 


13,823,912.86 
6,089,235.74 
535,995.13 


Reserve for Taxes & Sundry Accounts................0 635,000.00 21,084,143.73 
Reserve for Losses Incurred but not Reported............ 2,200,000.00 
Voluntary Reserve for Contingencies Including Fluctuation 

in Market Value of Securities. .............ccceseee 2,396,783.44 
Aaa oe Sa a hed elon wach/Srgaha ace eihadeee inne elen 2,500,000.00 
EE on ok x Sand puted baa ademuNDabeereeaaeaeneney 5,000,000.00 7,500,000.00 


1935 market quotations for all bonds and stocks owned this Com- 
pany's total admitted assets would be increased to $33,513,147.03 and the 
tingencies, including fluctuation in market value of securities to $2,729,003.30 


Casualty Insurance of All Classes 


OMPANY 
1936 





$33,180,927.17 





$33,180,927.17 
000.00 


voluntary reserve tor con- 
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On the Production “Firing Line” 








Walter Schroeder of Milwaukee 


A Business Man at 13, Newspaper Owner at 16 and Partner at 


19 in Agency Founded by Father; Now Has Hotel Chain 
in Addition to Insurance-Real Estate Interests 


By Spencer Welton, Peripatetic Vice-President 


Some biographies are hard to write be- 
cause a simple recital of facts arouses 
incredulity. 

Walter Schroeder of Milwaukee is a 
case in point. He founded and ran a 
successful newspaper when he was too 
young (sixteen to be precise) to legally 
sign checks and had to pay his bills in 
cash, 

That’s just an example. 

Walter Schroeder was born in Milwau- 
kee, of sturdy Teuton stock, has lived 
there all his life and hopes to go on 
doing so. He has the perpetual rest- 
lessness of great vitality, the powerful 
physique necessary to absorb the pun- 


ishment from big-scale op- 


erations, the vision to think and plan in 
terms of millions and the “innards” to 
go ahead when he thinks he is right. 


In Multi-Millionaire Class 


Few men have had more reason to 
“view with alarm” yet he has utter con- 
fidence in a bright future for Walter 
Schroeder, for Wisconsin, for the nation. 

Christian Schroeder, his father, estab- 
lished the real estate and insurance busi- 
ness of Chris. Schroeder & Son Co. in 
1888 and made a substantial success of 
it, but it remained for his son, Walter, 
to build it into one of the biggest gen- 
eral agencies of the Middle West and 
himself into the multi-millionaire class 
at a time when being included in that 
category was a tribute and not a re- 
proach. 

Walter Schroeder, however, did not 
start out to be an insurance man or a 
mortgage-bond tycoon. At thirteen years 
of age he gratified his father by com- 
pleting his grade school studies and as- 
tounded him further bv insisting that he 
be allowed to enter business, So at four- 
teen he sought and obtained a job in 
the office of the Milwaukee register of 
deeds. 

Three months later the owner of the 
Milwaukee Daily Reporter, a real estate 
paper, offered to increase the young 
man’s stipend from $3 to $6 a week if 
he would work for his paper and the 
offer was accepted. At sixteen young 
Walter, husky, aggressive, confident, of- 
fered to buy out his employer and was 
refused. 


Started Real Estate Paper When Sixteen 
Years Old 


That merely confirmed him in his de- 
termination to see his name at the mast- 
head of a paper of his own and he hus- 
tled around and borrowed the money to 
start one. All this at sixteen, mind you, 
which may give you a fair idea of the 
Schroeder character and ability to sell 
himself to the other fellow. 

His paper, devoted to the interests of 
the real estate business, was named the 
Daily Abstract, and he ran it to such 
purpose that six months later the owner 
of the Daily Reporter was glad to sell 
out to his young competitor, who there- 
upon combined the two publications, in 
which form they continue to be pub- 
lished today. 

While all this was going on Walter 
Schroeder found time to take a business 
college course at night, and this seems 
an appropriate place to state that a num- 


inseparable 
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ber of Milwaukee boys have taken sim- 
ilar courses through his generosity. 

Then his older brother died. He had 
been associated with the father, Chris- 
tian Schroeder, in the real estate and in- 
surance business and his passing left a 
vacancy which had to be filled. 

Joined Father’s Agency When Nineteen 
Years Old 

It may be safely conjectured that the 
father’s natural desire to have a son with 
him was augmented at least a little by 
young Walter’s achievement as publish- 
er of a successful business daily. So at 
nineteen he sold his paper and became 
the Son in the firm of Chris. Schroeder, 
Son & Co. 

Then the annual premium volume in 
fire and miscellaneous lines was $60,000; 
later it went as high as $3,000,000 with an 
additional $3,000,000 in life business put 
on the books in the same year. 

Walter Schroeder, by the way, be- 
lieves firmly in pointing the way to pros- 
pective life buyers, for he has carried as 
much as $2,500,000 on his own life and 
has $1,500,000 today. 

Along with the development of the in- 
surance business went extraordinary de- 
velopment of the real estate activities of 
the firm. Milwaukee was growing rap- 
idly and real estate mortgage bonds be- 
gan to engage the attention of investors 
everywhere. At the peak of that busi- 
ness the Schroeder office sold as high as 
$1,500,000 worth of those bonds in a 
single month and over a period of forty 
years up to the depression never lost a 
cent for a client and is today one of the 
relatively few mortgage underwriting 
concerns left in business. 

It is estimated that more than $100,- 
000,000 worth of construction work, most 
of it in Wisconsin, has been financed by 
the Schroeder organization. 

In 1913 Became Hotel Owner 

In 1913, six months after Mr. Schroe- 
der had financed a bond issue on the 
Hotel Wisconsin at Milwaukee, the op- 
erators of the property failed and Walter 
Schrocder took over the property for the 
bond holders, becoming president of the 
operating company. 

Under his direction the hotel became 





THIRTIETH ANNIVERSARY 
Travelers’ Southern California Branch 
at Los Angeles Has Shown Fine 
Growth; Does Large Volume 
On February 12 the southern Califor- 
nia branch office of the Travelers at Los 
Angeles celebrated the thirtieth anniver- 
sary of its establishment, the branch hav- 
ing been opened thirty years ago with 
appointment of the late Irwin J. Muma 
as manager. At that time the annual 
premium income of this branch was un- 
der $100,000 and covered life and acci- 
dent business only. In 1916 Wm. E. 
Shiels was appointed in charge of lia- 
bility lines of this office, and in 1925 the 
fire underwriting department of the 
Travelers Fire was added under the di- 
rection of Logan B.,Chandler, This 
branch is now one of the most promi- 
nent agencies in these lines in Los An- 
eeles, handling a large volume of busi- 
ness in each department. A. J. Frith 

is manager of the life department. 


PA. RATING BUREAU BY SEPT. 
Insurance Commissioner Owen B. Hunt 
of Pennsylvania, who was toastmaster at 
the Pittsburgh Insurance Day banquet, 
announced that he is drafting plans for 
a casualty rating bureau that will be 
ready by September. 








A. & H. Week Committees 
Named in Ten Big Cities 


All cities with accident and health jn- 
surance clubs have named special A, & 
H. Week committees to direct activities 
and publicity during the National week 
observance from April 20 to 25. The 
following, all prominently identified with 
accident and health production in their 
localities have been named as committee 
chairmen in ten large cities: 

New York: L. N. Winslow, Fireman's 
Fund Indemnity. : 

Chicago: E. H. Ferguson, Great North- 
ern Life. 

Cleveland: Arthur J. Althans, Aetna 
Life. 

Pittsburgh: W. E. 
States F. & G. 

Detroit: E. B. 
H. & A. 

Philadelphia: John Leibig, Continental 
Casualty. 

Los Angeles: W. E. Lebby, The W. E. 
Lebby Agency. 

Seattle: Perry Pierce, National Casu- 
alty. 

Toledo: Homer Bisch, National Casu- 
alty. 

San Francisco: G. V. 
eral Accident. 


Stumpf, United 


Brink, Mutual Beneft 


Chandler, Gen- 





highly successful at once, and his atten- 
tion having been called to the profit pos- 
sibilities of hotel operation he financed 
and built hotels at Madison, Green Bay, 
Fond Du Lac, Duluth and various other 
points, climaxing that activity with the 
construction of the nine hundred room 
Hotel Schroeder in Milwaukee. Today 
there are Schroeder operated hotels in 
the cities above mentioned and also at 
Wausau, Benton Harbor, Mich., and Wa- 
bash, Ind. 

In addition there are twelve Schroeder 
owned apartment houses in Milwaukee. 
Approximately four hundred _ hotels, 
apartment houses, theaters and office 
buildings have been financed, built and 
operated by the Schroeder organization. 

It is interesting to visitors to the 
Schroeder office to learn that it contains 
many employes who have been there 
from fifteen to forty years and that the 
company representation of the agency 
shows the same record. 

The New York Underwriters and the 
Globe & Rutgers have both been repre- 
sented by the agency for thirty-seven 
years; the Pacific of New York thirty- 
six years; the American of Newark thir- 
ty-two years; the Continental Fire thir- 
ty-one years; the Home of New York 
more than thirty years; while the fol- 
lowing have been represented twenty 
years or more: the Liverpool, London & 
Globe, National of Hartford, Merchants 
and the Boston. Other fire companies 
in the office such as the Pearl Fire, In- 
surance Co. of North America and De- 
troit Fire & Marine have been represent- 
ed for the past five years. For casualty- 
surety lines the agency has had the 
Massachusetts Bonding & Insurance Co. 
since that company’s organization twen- 
ty-nine years ago. For life lines the 
Prudential and New England Mutual 
Life are represented. 

Avocational Relaxation 


Notwithstanding his multi-lateral ac- 
tivities Walter Schroeder finds time to 
interest himself in civic matters and for 
avocational relaxation. He is a member 
of the Milwaukee Board of Fire Under- 
writers, the Milwaukee Real Estate 
Board, a life member of the Milwaukee 
Athletic Club, and for many years a di- 
rector of the Association of Commerce 
in which he is also a member of the fi- 
nance committee and chairman of the 
membership committee. 

Fraternally he is a member of the Mil- 
waukee Elks Club and of the Milwaukee 
Shrine, As a Shriner he took the high- 
est degrees at the age of twenty-two 
which made him one of the youngest 
men ever to attain that honor, although, 
to be sure, at that age he was already 
a well established business man.  Inci- 


dentally he is one of the thirty-five Jest- 
ers of the Milwaukee Shrine. 

He is a music lover, having played the 
violin in his youth, and is a guarantor of 
the Symphony Orchestra. He is a pro- 
found student of economics but has a 
keen appreciation of art, which is attest- 
ed by a number of excellent paintings in 
his penthouse apartment atop _ the 
Schroeder Hotel. 

He has done much to encourage de- 
serving but struggling young artists by 
buying their work to use in the hotel 
properties he has built or acquired. 


Owned One of Milwaukee’s First Autos 


In his busy youth he found time to go 
in for athletics, rode in old-time bicycle 
road races and as automobiles came 
along transferred his interest to those, 
having been one of the first three Mil- 
waukeeans to own and operate a motor 
car. He has always been fond of riding 
and driving horses and has at various 
times owned some of the fastest trotters 
in the Middle West. 

In the past few years Mr. Schroeder 
has sought surcease from the terrific 
pressure of business at his splendid camp 
on Lac Vieux Desert in upper Wiscon- 
sin. There he spends many happy hours 
gliding over the water in one of his sev- 
eral powerful speed boats. Incidentally 
he is a member of the Milwaukee Yacht 
Club and, of course, of the exclusive 
Wisconsin Club. 

While not insensible to the charms of 
what Ring Lardner called the “adjoining 
sex” he has thus far remained a bachelor 
and seems certain to maintain his free- 
dom from domestic attachments other 
than those imposed by his ownership of 
numerous hotels and apartment houses. 

One of the most admirable character- 
istics of Walter Schroeder is his ability 
to stand up under whatever blows for- 
tune may deal him, and he will tell you 
that there have been plenty. 

As they say in Arkansas, “It takes 
right smart of a man” to accept philoso- 
phically an overnight capital loss of 
nearly $2,000,000 caused by the failure of 
a great fire insurance company with the 
further attendant destruction of an agen- 
cy plant and the voluntary assumption of 
unearned premiums of clients. 

Most financial empires tottered and 
many crashed in the great debacle of 
1929 and through the depressed period 
which followed, and the Schroeder or- 
ganization suffered with the rest. Never 
theless it came through and the young 
man who started out at fourteen to be- 
come a business leader has again dem- 
onstrated his right to that designation. 

And that’s another example of what 
an insurance man can do if he knows 
where he is headed and keeps traveling. 
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New York Policyholders Luncheon 


(Continued from Page 6) 


Nelson B. Hadley, principal examiner of 
life companies, New York Insurance De- 
partment; Frank L. Jones, vice-presi- 
dent, Equitable Society; Stuart McNa- 
mara, lawyer in the firm of McNamara 
& Seymour. 

Karl H. Behr of Dillon Read & Co.; 
Watson Washburn, prominent lawyer in 
the firm of Perkins, Malone & Wash- 
burn; W. Merrill Hall of Callaway, 
Fish & Co.; Dana Clarke, independent 
life insurance broker; Thomas H. Beards- 
ley, lawyer in the firm of Beardsley & 
Taylor; Charles F. Noyes, one of New 
York’s leading real estate men. 


Sibley Reviews Gains in Industry 


After reviewing the records that the 
life insurance business has made in the 
past few years and emphasizing particu- 
larly the fact that “during 1935 the 
amount of $1,700,000,000 was paid to liv- 
ing policyholders making it seem that 
some one had been paying heed to the 
needs of ‘social security’ even before the 
term found its way into Federal legisla- 
tion,” Mr. Sibley had this to say in part: 

“It is a pleasure to be able to point 
to some new high records in business, 
for such records were made in 1935. More 
shoes were turned out than in any earlier 
year. More wool went into manufacture 
than in any other peace-time year. There 
were renewed activities in planning and 
providing for future needs. No other 
interpretation can be placed upon the 
orders that were given for machine tools 
—more than any time since 1929. Our 
steel industry, which is at the heart of 
our durable goods industries, had more 
product than in any year since 1930. Em- 
ployment and payrolls in the durable 
goods industries as a whole were better 
than in any year since 1930. The steel 
industry itself had returned to employ- 
ment at pre-depression volume with wage 
rates as high as ever paid in peace times. 

“There are two industries which exist 
for special service to all the rest—the 
designing and building of machine tools 
and the chemical industry. It was char- 
acteristic of these industries that depres- 
sion in demand for their products was 
utilized by them for intensification of at- 
tention upon devising new and better 
products and processes against the day 
when they would be needed. Confidence 
in the future never flagged in these in- 
dustries. One consequence was the ex- 
hibition last fall, at Cleveland, of ma- 


Golden Anniversary 
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of a Northwestern Mutual Life agent 


in Brooklyn. 

At Rector’s Twenty-five Years Ago 

Twenty-five years ago the association’s 
annual dinner (its twenty-first, because 
several years dinners were not held) was 
also quite an event. The scene was 
Rector’s restaurant; the speakers were 
Alfred Hurrell, special counsel for the 
Association of Life Presidents, now gen- 
eral counsel for the Prudential; Dr. Ste- 
phen S. Wise, rabbi of the Free Syna- 
gogue, and W. H. Hotchkiss Superin- 
tendent of Insurance of New York State. 
President of the United States Howard 
W. Taft sent “good wishes for a pleas- 
ant evening and a successful dinner.” 

Conrad V. Dykeman of the Pruden- 
tial was elected president that year; 
Julian S. Myrick, Mutual Life, vice-pres- 
ident; W. N. Compton, John Hancock, 
second vice-president; W. H. Ryan, 
Equitable, third vice-president; George 
H. Linsz, Fidelity Mutual, secretary, and 
Edward W. Allen, New England Mutual, 
treasurer. 

On the tenth anniversary of the asso- 
ciation at a dinner meeting the speaker 
was James W. Alexander, vice-president 
of the Equitable Society. That was in 
1896 


chine tools that amazed all who exam- 
ined them, and ihe worth of which is 
now being attested by the high rate of 
activity necessary to meet orders. In 
that exposition $1,000,000 was spent and 
the faith of those men is now being re- 
warded by a return in that industry of 
100% producticn. 

“Another consequence is the return of 
employment in our chemical industries to 
pre-depression levels. This has followed 
a period of new achievements in prod- 
ucts and processes that emphasize how 
largely our future depends upon ‘our 
chemical industries. 

“In our examination of the record of 
1935, the basis upon which we can ex- 
pect to build, we come to the wage pay- 
ments in manufacturing of all kinds. 
Last December almost $700,000,000 were 
disbursed in wages by manufacturing es- 
tablishments alone. Such a figure indi- 
cates that wage payments by all enter- 
prises in all fields were at least $3,000,- 
000,000 in December. There was nothing 
illusory about these wage payments, 
either. When the real worth of wages 
in December is looked at—i.e., the real 
wages, the wages in terms of purchasing 
power—it is found that real wages then 
averaged as well as in 1926. 

“There need be no waiting on our part 
for mathematical processes. Our accom- 
plishments have made us conscious of 
our renewed strength for hard work. At 
midwinter we are gathering our forces 
for the efforts ahead, and we have more 
substantial forces to marshal than for a 
number of long years. 

“Security for the individual and his 
dependents is an inevitable challenge. 
It will be security for what each pre- 
pares himself to deserve. We have al- 
ready created a great institution for se- 
curity in life insurance in its different 
forms. It is not by accident that life 
insurance has had its greatest develop- 
ment in the United States. Our people 
and our enterprises have their minds on 
security for the individual. Long ago 
some European continentals found fault 
with the Anglo-Saxon system of law, on 
the ground that it placed too much value 
upon the individual. If that is a defect, 
it has certainly persisted, and it is going 
to continue to persist. It explains, if any 
explanation is in order, why we place 
such emphasis upon the security of the 
individual and all those for whom he is 
responsible.” 





Parkinson Speech 
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bad advice. In the past it has done a 
lot of harm to the average man and yet 
human nature is such that it is difficult 
to persuade people to avoid the stock 
market and its speculative atmosphere. 
It should be enough to emphasize the 
fact that under any conditions, and espe- 
cially under present conditions, it is dif- 
ficult if not impossible for the average 
man to discover and recognize “a sound 
equity.” I have not the time to debate 
the issue here, but I do raise the ques- 
tion whether the depression has shown 
any equity to be sounder than a life 
insurance policy. 

In the second place, a new and grow- 
ing obstacle to the life insurance man 
is the danger that governmental empha- 
sis on and provision for social security 
may be interpreted as having eliminated 
the need for individual provision for 
family security. I would be the last to 
criticize governmental recognition of and 
provision for social security, but I should 
regret to see individuals misled into the 
belief that it is a satisfactory or com- 
plete substitute for that individual and 
family security which the life insurance 
companies have so long and so success- 
fully provided. 


Census Progress 
(Continued from Page 1) 


pers follow the individual 
headquarters. 

As rapidly as the postoffice delivers 
the incoming reports, they are checked 
again to assure completeness of the can- 
vass. Each enumeration district has an 
identification number, indicative of the 
state and county, as well as having def- 
initely circumscribed territorial limits. 
Previous census records afford a means 
of checking on coverage and other 
phases of the canvass. 


Sorted by Kinds of Business 


Released for editing and analysis, the 
reports are sorted by branches of busi- 
ness—insurance, retail trade, wholesale 
trade, construction, transportation, com- 
munication, business service, amuse- 
ments, hotels, and the other branches 
covered by the Census which is indi- 
cated by the form on which each report 
is made. After being sorted by major 
business classifications, the reports are 
sent to these business divisions in the 
Bureau, which are headed and _ super- 
vised by division chiefs who are special- 
ists in their respective fields. 

Within the insurance division the re- 
ports are further sorted by kinds of 
business—life, fire, marine, and so forth. 
Then groups of clerks trained in each of 
these fields examine and test the reports, 
code them and prepare them for statis- 
tical tabulation. 

The kind-of-business classification is 
established by the answer to a specific 
question, and further verified by other 
information on the schedule received. 

Entries under each main inquiry on 
the schedule-report are handled sepa- 
rately, and carefully studied for consis- 
tency. Operating revenues, operating 
expenses, employment data, and com- 
modity sales are scanned and scrutinized 
by different individuals for inaccuracies 
—assayed to prevent distortion of the 
composite statistics. In this respect, the 
work is particularly analogous to that in 
a factory where each piece is calibrated 
and tested before assembly. 

Each part of the report is also edited 
and coded by different persons—and 
subsequently is reviewed and critically 
analyzed. The whole set-up for this 
work is a system of checks and balances, 
in which the element of error approaches 
the irreducible minimum. Then the in- 
dividual figures are consolidated with 
others of similar classification and lose 
their individual identity. No figures for 
a classification (whether a business, area 
or type of operation) are published un- 
less enough individual reports are in- 
cluded to make it impossible to distin- 
guish the facts about any particular in- 
dividual firm or corporation. 


reports to 


Accuracy 


Every step in the work makes for ac- 
curacy in the final results. All changes 
and adjustments are made in accordance 
with approved statistical methods, usual- 
ly after reference to the business in- 
volved, and only by persons trained for 
that work. 

Each detail on a report is prepared 
carefully for the composite statistical ar- 
rays—to be shown by kinds of business 
and by area sub-divisions, by types of 
operation and by legal forms of organi- 
zation and under the various other 
headings. 

When finally released by the editing 
and coding groups, the reports are con- 
secutively numbered and assembled in 
folios by states, counties and cities. The 
folios are then ready to be sent to the 
machines where the data will be trans- 
ferred to punch-cards, preparatory to 
subsequent machine tabulation. It is 
from the mass totals produced by these 
machines that the many statistical tables 
are prepared which finally become the 
formal printed Census reports. 

A force of nearly 3,000 workers, under 
the direction of Fred A. Gosnell, chief 
statistician in charge, is required for this 
work. 
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United States Fidelity & Guaranty Co, 
with which is affiliated 


Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md. 
—_— 
Safety Conference 
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Mutual; Modernizing police methods— 
Maxwell Halsey, assistant director, by- 
reau for street traffic research, Harvard 
University, and H. F. Hammond, traffic 
engineer, National Bureau of C. & ¢ 
Underwriters. 

“After the Whistle Blows”—W. Gra- 
ham Cole, safety director, Metropolitan 
Life. Small plant forum meetings—R, S. 
Elberty, engineering manager, Fireman’s 
Fund Indemnity, chairman of group No, 
1 at which A. A. Arnurius, supervising 
engineer, Hartford A. & I., will speak. 
Group No. 2—Edward C. Jacobs, engi- 
neer, American Mutual Liability, chair- 
man, and H. W. Gabor, N. Y. State In- 
surance Fund, speaker. Home safety— 
T. Alfred Fleming, National Board of 
Fire Underwriters; The car—the driver 


Motor Vehicle Commissioner C. A, 
Harnett to speak on “Reaching the 
Driver.” 


Training drivers in the high schools— 
Dr. H. J. Stack, National Bureau, chair- 
man; Child education—Albert W. Whit- 
ney, National Bureau associate general 
manager and N. S. A. vice-president for 
education, chairman; Building Operation 
and Maintenance—R. M._ Rogerson, 
claims division, Travelers, and G. E. 
Decker, engineering department, Aetna 
C. & S.; Safety Exchange—W. M. Graff, 
conservation manager, National Bureau, 
chairman. Speakers: E. C. Jacobs, en- 
gineering department, American Mutual 
Liability, New York, and Louis Boraks, 
home office supervisor, Liberty Mutual. 

Committeemen 


The following insurance people are on various 
committees: John E. Goetz, secretary-treasurer, 
Risk Research Institute, Inc., general conference 
committee; W. M. Graff, chairman, program 
committee, on which are represented J. F. Ham- 
ilton, Travelers; ’, Hammond, National Bu- 
reau; E. C. Jacobs, American Mutual; L. RB. 
Palmer, Equitable Society; B. H. Self, Trav- 
elers, and Dr. H. J. Stack, National Bureau. 
Banquet—W. N. Clinton, Metropolitan Life; G. 
E. Decker, Aetna C. & S.; . F, O'Connor, 
Compensation Rating Board of N. Y.; H. H. 
W.lliams, American Mutual Liability. Publicity— 
W. Graham Cole, Metropolitan Life, chairman. 
Attendance—L. L. Spencer, Travelers, vice: 
chairman for insurance. Represented on com- 
mittee are C. R. Crockett, R. C. Rathbone & 
Son, who also serves on arrangements commit: 
tee; W. Gabor, State Fund; W. M. Graf, 
National Bureau; M. L. Hoffacker, Standard 
Accident; E. C. Jacobs, American Mutual ; John 
A. Kershaw, Mutual Casualty Co.; R. C, Mel- 
drin, Continental Casualty, and C. H. Williams, 
New Amsterdam Casualty. Finance—L. R 
Palmer, Equitable Society, and D, L. Royer, 
Ocean Accident. i 

Insurance exhibits at the conference will in- 
clude those of the Aetna Affiliated Companies, 
Liberty Mutual, Metropolitan Life and National 
Bureau. Serving on this committee are E. ©. 
Jacobs, American Mutual; H. G. Wiberg, Lum: 
ber Mutual Casualty, and F. B, Schroeter, Mix 
ner & Barnett. The committee on arrangements 
includes three insurance vice-chairmen: Miss 
Ellen D. McKeon, American Mutual; R. ©. 
Meldrin, Continental Casualty, and Rothwell 
Talbott, Compensation Rating Board. Also rep- 
resented are W. A. Dearborn, American Lumber 
Mutual Casualty; George Decker, Aetna C. & S.; 
Richard Garine, Fidelity & Casualty; H. A. 
Goodyear, Glens Falls Indemnity; F. A B. 
Schroeter, Minner & Barnett, and L. B. Ward 
of C. L. Bussing Co., insurance brokers. 





French Safety Chief Killed 
On His Own Crossing 


Ironically, Paul Chassaigne Goyon, 
Deputy for Paris, who introduced pedes- 
trian crossings to Paris long before they 
were known in Paris and the other great 
European capitals, has succumbed to 1n- 
juries received on one of his crossings 
when knocked down by a taxi. He had 
once before been knocked down on 4 
pedestrian crossing, but recovered. Dur- 
ing the past year or two these crossings 
have done much to reduce the toll of the 
road in Paris. 
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pi : The sea is an arch deceiver. Sunlit and shimmering with gorgeous colors she appears a pleasure i 
a pond for our giant liners. Yet, how swiftly this peaceful aspect can be lashed to fatal fury. eee 
Hurricanes, icebergs, fogs, rocks, reefs, fire and explosion continue to take their toll of our mightiest 
vessels. Insurance is the only financial safeguard against Marine Disaster. 
Shipmasters love the sea but never trust her! When she smiles her beauty is wonderful but when 
storms rage and the demons of destruction take the helm the bravest tremble before her might! 
Firemen's Insurance Company of Newark, New Jersey - orcanizeo/855 
The Girard Fire & Marine Insurance Co orcamreo [BOQ Milwaukee Mechanics’ Insurance Company cscemne 1B92 
The Mechanics Insurance Co. of Philadelphia “ 16854 National-Ben Franklin Fire Insurance Co. « 1866 
Superior Fire Insurance Company " (671 The Concordia Fire Insurance Co. of Milwaukee © 1870 
The Metropolitan Casualty Insurance CoofNY. " 1874 Commercial Casualty Insurance Company « (909 
WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 
844 RUSH STREET. CHICAGO. ILLINOIS 10 Park Place 220 BUSH STREET, SAN FRANCISCO. CAL 


CANADIAN DEPARTMENT Newark, New Jersey SOUTH-WESTERN DEPT. 


461 BAY STREET. TORONTO. CANADA 912 COMMERCE STREET. DALLAS, TEXAS 


























AN ASSET NO BALANCE SHEET SHOWS 


It has paid over $145,000,000 in claims. It has earned 


Standard of Detroit enjoys one asset that we can’t put 
on balance sheets, yet it is among the most important 
we possess. That is the million persons protected with 
Standard policies and bonds . . . a million friends! ¢ 
Standard service is designed to make friends. Operating 
day and night, available throughout the United States and 
Canada, Standard service is thorough 
and prompt. e For 52 years, Stand- 


ard of Detroit has served business. 


FOR 52 YEARS 


a nation-wide reputation for quick, equitable adjust- 
ments—for fair, considerate service. « And behind it 
all is national advertising telling more business men 
about Standard service— making your job easier and 
more productive. « We choose our agents carefully. 
But if you are proud of your record, 


you'll be proud of ours and we'd 


like you to get in touch with us. 


a GOOD COMPANY for 


STAND ARD ACCIDEN 


All Forms of Casualty Insurance and Fidelity & Surety Bonds 


GOOD AGENTS 


“INSURANCE COMPANY | 
OF DETROIT 


ess 


Iaquiries are Invited From Progressive Agents Everywhere 
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